




































We're not going to tell you in this advertisement how we 

: 7 P increased our advertising appropriation this year in 
une tt order to help you sell more MultiKopy and Star Brand. 
oat! (You've probably seen more of our advertising any how.) 
Neither are we going to tell you about the greater prof- 


its in the Webster line. (Your 





cash register will tell you the Actions 
whole story you know 
wlth speak 
And we're not going to louder 
boast about the value of than 


the Webster dealer fran- words 
chise, or the dealer helps 
we pass around so freely. (Why should we, when 





it's common gossip every where.) 

“We're not talking about any of those 
things. That’s why this is a very bad ad- 
vertisement. 


{4/1 we want to point out 1s the re 

bility, the fine, durable quality; 
VMultiKopy Carbon Paper and Sta 
Brand typewriter ribbor 


we RRM 


But why bother. Your customers will 

tell you all about that, too. Funny thing 
that customers should be so regular in 
their MultiK and Star Brand purchases, 
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{ OFFICE APPLIANCES 
is a news and technical 
trade journal, serving 
the entire industry of of- 
fice equipment. It covers 
the manufacture and 
distribution of office 
machinery, officedevices, 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines, 
devices and supplies, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. It 
also reaches some deal- 
ers in fifty-four other 
countries who deal in 
American office equip- 
ment. 

§ No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly, 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office appliance industry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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{SUBSCRIPTION 
RATES payable in ad- 
vance, in the United 
States and itspossessions 
and Mexico—one year, 
$2.00; two years, $3.00. 
Canada—one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for 
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York or Chicago, Post- 
office or Express Money 
Orders, or in American 
Postage Stamps or cur- 
rency, if sent by regis- 
tered mail. 

q CHANGE OF AD- 
DRESS. Subscribers may 
have their mailing ad- 
dresses changed as often 
as desired. In ordering 
such changes it is neces- 
sary that both old and 
new addresses be given. 
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invited upon any topic 
of interest to this trade. 
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enclosed by the sender. 
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cago, Ill., under Act of 
March 3, 1879. 

{ “Office Appliances”’ is 
registered in the United 
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{ COPYRIGHT. Con- 
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THE ADVERTISEMENTS 





These advertisements present the products of the leading manu- 


facturers in each division of the industry. 


Because of the ground 


for honest differences of opinion, the publishers obviously can- 


not undertake to guar 
customers. They do, 
any disagreements 1 


antee 


which 


transactic 
however, offer 
result 


between advertisers and 
yr service in resolving 


from relations established 


through the journal. 


A 
Acco Products, Inc. . 65 
Acme Letter File Co. 100 
Acme Staple Co. 99 
Adams Brothers Co 103 
Aigner, G. J., Co 99 
Allen & Co. 97 
Amer. Autom. Typew. Co..101 
American Can Co . 94 
American Embossing Co.. 84 
Amer. No. Machine Co. .. 87 
Amer. Writing Machine Co. 80 
Ames Safety Envelope Co. 99 
Ames Supply Co. 70 
Argus Mfg. Co. . 95 
Art Metal Construc. Co.46, 47 
Art Steel Co., Inc 99 
Art Wire & Stamping Co.101 
Ault & Wiborg 90 
Auto-Typist, The 101 
Azora Rubber Co 101 
B 
Baltimore Index Mfg. Co..100 
Bankers Box Co. 43 
Beach Publishing Co 102 


Berger M fz. Co. 
Bridgeport Pen Co., 7 


. 51 
“he 101 


Bridges, F. W., Ltd .104 
Bristow, Stanley R. .100 
sushnell, Alvah, Co 66 
Cc 

Canton Art Metal Co 88 
Carpenter, E. W., Mfg. Co.102 
Creer ese BRE Ce. cccccces 69 
Clarotype Co., The 103 
Clip-on Corp. 91 
Codo Mfg. Corp .-101 
Columbia Rib. & Carb. Co.. 61 
Columbia Steel Eq. Co. .. 81 
Corona Typewriter 1 
Corry-Jamestown Mfg. 

oo ee ae 71 
Crown Ribbon & Carb. Co. 92 
D 
Defiance Sales Corp. : 95 
rh er ie Ch scé cceces 39 
Downey, The C. L., Co. 102 

Duplic ator Paper & Supply 
Co. seeee pénebbecne OE 
E 
Eagle-Ottawa Leather Co. 106 
Elliott Fisher....Back Cover 
Evansville Desk Co. 76 
Fr 
Faber, A. W., Inc. 78 
F. B. Mfg. Co. eeecesese 87 
Fulton Specialty Co. 103 
a 
Globe-Wernicke Co. 58 
Graff, Geo. B., Co. . 96 
Grand Rapids L. L. Binder 
a Dacceduwenbietaeduee Si 
Guide System & ‘Supp. Co. 77 
Gurlocke, W. H., Chair Co. 88 
H 
H. A. Ink-Eradicator Co..100 
Hall-Welter Co. sees aace 83 
Hanson Scale Co. ........ 100 
Harriman- Welts Products 
arr ere 101 


Higgins, Chas. M., Co. 84 
Hoosier Desk Co. ........ 49 
Hotchkiss Sales Co. 98 
I 
Imperial Desk Co. . 3 
Imperial Methods Co. . 84 
Indiana Desk Co. .... 105 
Ink Specialties Co. ...... 96 
Intl Prtg. Ink Corp. s«¢ Oe 
Inter-State Ribbon & Car- 
Dh éckbens¥eneecoc 100 
J 
Jasper Chair Co. 52, 79 
BOGOR WOE CO. ccccccccs 79 
Jasper Seating Co. ....... 84 
Josephson Mfg. Corp. 91 
K 
Kor-Rect-O Company..... 102 


L 
DEE ct¢eh046%00068 97 
Leipzig Trade Fair -102 
Loose Leaf Metals Co. ... 95 
M 
Manhattan Stencil Corp...104 
Manifold Supplies Co 8&9 
De ME sknicnhe nies 103 
McLeod Furniture Co. .. 72 
Metal Office Furn. Co. . 60 
Meyer & Wenthe. ....... 91 
Mimeograph, The... . oe 
Mimeo Service Bureau.. . 83 
Mittag & Volger, In« -. 44 
Mon Bureau. 7 : 105 
Moore Push Pin Co. 103 
Munson Supply Co. ‘ . 92 
N 
Neely, Fred W. .. a ae 
Neidich Process Co. . 76 
Neva-Clog Products, Inc.. 82 
N. Y. Silicate Bk. Slate Co. 96 
Oo 
Oakville Amer. Pin Div. .161 
Office Appliance Co., The. .102 
Oxford Filing Sup. Co. 62 
Pp 
Pacific Cb. & Rib. Mfg. Co. 59 
Parrot Speed Fastener Cp. 80 
Peerless Key Co., Inc. ... 67 
Peerless Wire Goods Co. . $1 
Pelouze Mfg. Co. ... 95 


Perfect Peerless Calendar 
th enh eb0ne6esebe604068 92 
Polk, R. L. Co. 102 
Postindex Co. ...... 16 
Post-O-Graf, Inc. .... . 99 
Prym, William, of Amer... 8&8 
Quality Park Envelope Co. 97 
R 
Reliable Tw. & A. M. Corp.100 
Roberts, Weldon, Rubber 
Ge cectesesse sccccoce OH 
Roc kwell- Barnes ri  waene 70 
Royal Typewriter Co. .... 57 
s 
Schollhorn, Wm., Co. ..... 96 
Scripto Mfg. Company.... 93 
Shaw-Walker Company... 45 
Sheppard, The C. E., Co. .. 48 
Shipman-Ward Mfg. Co. . 83 
Silverglo Lamps, Inc. .... 86 
Pr, Gii> Mie Gi éceccecs 83 
Smith, L. C., & Corona 
Typewriters, Inc. ...... 1 
Speed Key Mfgz. Co. dino 
Steel Fixture Mfg. Co. co. oe 
Stein Bros. Mfg. CA kccs OE 
Storms, H. M., Co. ee 
Sturgis Posture Chair Co.101 
Sundstrand Adding Ma- 
Se ccetcubans Back Cover 
T 
Pe 2 sci ttnwe ce wae 60 
Toledo Metal Furniture C o. 64 
Triner Scale & Mfg. Co. ..104 
Turner & Harrison Pen 
RE Sohn “ais thls thy Braet th wi alah ds Oi wo 100 
Tybon Corporation 99 
U 
Underwood-Elliott-Fisher 
> are Back Cover 
U. S. Tw. Ribbon Mfg. Co.103 
Vv 
Varityper Incorporated... 85 
w 
Wabash Cabinet Co. ..... 68 
Weber Costello Co. ..... 88 
eee, Gy Oe GO, pescee 2 
Weis Mfg. Co....... 53, 4, 5, 6 
Wholesale Typewriter Co. 75 
Wilson-Jones Company. “107 
Y 
Yawman and Erbe Mfg. 
Ch concesenéeeseanece 73, 74 
York Safe & Lock Co. 6 


For the benefit of the subscribers the lines advertised are here 


classified. 
office are represented. 
article of 
vited to communicate 


office equipment not listed here, 
with the service 


Many of the requirements of the modern business 
Should subscribers be interested in any 


they are cordially in- 


bureau, through which 


the information will be promptly and cheerfully furnished by 
letter, without obligation. 


Adding Machines 
Sundstrand Adding Machine 
s6gebneesesenen Back Cover 
Adding Machines, Rebuilt 
Reliable Tw. & A. M. C 100 
Adding Machine Rolls and beieen 


Rockwell-Barnes Co, . . 70 
Adding Typewriters 
Underwood, Elliott - Fisher 
Me éb.c0004 ....Back Cover 
Adhesives 
(See Inks, Adhesives, etc.) 
Arch and Clipboards 
Globe-Wernicke Co. at . 58 
Rockwell-Barnes Co , a 
Shaw-Walker Co., The : 45 
Ash Trays, Office 
Oakville-American Pin Div..101 
Automatic Typewriters 
Amer. Automatic Typewr 
Te se ccteaence ceeb es vue 
Bankers’ Note Cases 
Art Steel Co 7 . 99 
Globe-Wernicke Co. .. — 
Metal Office Furn. Co , . 60 


Billing Machines 
Elliott-Fisher -Back Cover 
Underwood- Elliott-Fisher 
Ua ateceeeceanes Back Cover 


Binders, Catalog and Periodical 


Acco Products, Inc........ 65 
Aigner, G. J., Co 99 
Wilson-Jones Co 107 
a *kboards 
. Silicate Book Slate Co. 96 
m4 Books 
Rockwell-Barnes Co. .. re 


Wilson-Jones Co. ‘107 
Blue Print and Plan File Cabins’ 
Acco Products, Inc . 


Art Metal Construc. Co. .46 47 
Berger Mfg. Co i — 
Columbia Steel Equip. Co 81 
Globe-Wernicke Co ee cn 
Metal Office Furn. Co...... 60 
Shaw-Walker Co., The a 
Yawman and Erbe Mfg. Co. 

73, 74 


Bond Boxes 
Art Metal Construc. Co. .46, 47 


BEG BNE Gin 2 050g one epee 99 
Corry-Jamestown Mfg. Corp. 71 
Globe-Wernicke Co eeese. ae 
Metal Office Furn. Co... . 60 
Weis Mfg. Co .53, 4, 5. 6 


Book Cases 
Art Metal Construc. Co. .46, 47 
Berger Mfg. Co er 
Globe-Wernicke Co 58 
MeLeod Furniture Co 72 
Metal Office Furn. Co . 60 
Shaw-Walker Co - . 45 
Weis Mfg. Co 53. 4. 5, 6 
Yawman and Erbe Mfg. =. 
heen awe tes 73, 74 
Bookholders 
Acco Products, In« 65 
Book Ends 
Oakville-Amer. Pin Div 101 
Book Rings 
Carpe er, E. W.. Mfg. Co. .102 
Oakville-Amer. Pin. Div. .101 
Beshhecping Machines 
Elliott-Fisher Back Cover 
Underwood, Elliott - Fisher 


Co. Back Cover 


Box Letter Files 
.100 


Acme Letter File Co 

Art Steel Co . 99 

Globe-Wernicke Co. ... .. 58 

Rockwell-Barnes Co. on 
Brief Cases 

Stein Bros. Mfg. Co ites Ge 


Bulletin Boards 
N. Y. Silicate Book Slate Co. 96 
Weber Costello Co - eS 

Calculating Devices 
Reliable Tw. & A. M. C. 

Calculating Machines 
Sundstrand Add. Mach. 

oeaNee eb enbeeen Back Cover 

Calculating —9 Wty <a 
Reliable Tw. & 

Calendar Pads and Aah 
Defiance Sales Corp... 95 
Perfect Peerless Calendar Co. 92 

Carbon Papers 
(See Ribbons and Carbons) 

Card Index Boxes and Trays 
Art Metal Construc. Co. 


100 


.100 


46, 47 


Art Steel Co... ccscecees 99 


Berger Mfg. Co . 1 
Columbia Steel Equip. Co 81 
Globe-Wernicke Co.. The . 58 
Guide System & Supply Co 77 
Imperial Methods Co... S4 
Metal Office Furn. Co : 60 
Shaw-Walker Co. ... . 45 
Weis Mfg. Co.. .63, 4 5. 6 


Yawman and Erbe Mfe. Co. 
eeee e« 73, 74 
Cash Boxes 

Art Steel Co., Inc.. . . 99 
Celluloid Envelopes 


Markilo Co. ...... .103 
Chairs 

Gunlocke, W. H., Chair Co.. 88 

Jasper Chair Co...... 52, 79 

Jasper Seating Co . &4 

McLeod Furniture Co. Se 


Sturgis Posture Chair Co 
Toledo Metal Furniture Co 64 
Chairs (Posture) 
Gunlocke, W. H., Chair Co.. 8&8 
Jasper Seating Co. . &4 
Sturgis Posture Chair Co. ..101 
Toledo Metal Furniture Co 64 
Check Protectors & Writers (Mfr.) 
Hall-Welter Co. ... -. 83 
Check Protectors and Ww riters, Used 
Reliable Tw. & A. M. C .100 
Checks, Stamped Metal 
Meyer & Wenthe...... 91 
Clips, Paper (See Paper C lips) 
Coin Bags, Trays and Wrappers 
Art Steel Co., Inc......... 99 


Downey, The C. L., Co 
Coin Counters 
Downey, The C. L., Co 102 


Collating Devices 
Wee OEE Wes ccocccceces 87 
Copyholders 
Acco Products, 
Hall-Welter Co. 
Copying Devices and Supplies 
Yawman and Erbe Mfg. Co. 


BG coctece Oe 
8&3 


LaCie eke een eoawe 73, 74 

Costumers 

Globe-Wernicke Co. ....... 58 

McLeod Furniture Co...... 72 
Crayon, Chalk, ete. 

Weber Costello Co......... 88 
Currency Racks and Straps 

Downey, The C. L., Co.....102 
Dating Stamps 

Amer. Number. Mach. Co... 87 

Fulton Specialty Co....... 103 

Meyer & Wenthe..... eas Se 


Desk Calendars 
Defiance Sales Corp 95 
Perfect Peerless C alendar Co. 92 


Desk Lamps 


Sibversts Lamps, Inc....... 86 
Desk Pads, Blotter 
McLeod Furniture Co 72 
Desk Pending-Letters Holders 
Acco Products, Ine 65 
Desk Trays 
Art Steel Co., Inc.... 99 
Globe-Wernicke Co. .. — 
Imperial Methods Co. . S4 
McLeod Furniture Co...... 72 
Metal Office Furn. Co . 60 
Shaw-Walker Co., The... 45 
Desk Work Distributors 
Bristow, Stanley R. . 100 
Globe-Wernicke Co. . oS 
Desks 
Art Metal Construc. Co. .46, 47 
Berger Mfg. Co...... spew ae 
Columbia Steel Equip. Co s1 
Corry-Jamestown Mfg. Corp. 71 
Evansville Desk Co sa 
Globe-Wernicke Co a 
Hoosier Desk Co. . ‘ 49 
Imperial Desk Co . 63 
Indiana Desk Co. -.- 105 
Jasper Desk Co ‘ . 79 
McLeod Furniture Co ie Be 
Metal Office Furn. Co. . 60 
Shaw-Walker Co. ... a 
Steel Fixture Mfg. Co 79 
Weis Mfg. Co......53, 4, 5, 6 
Yawman and Erbe Mfg. Co 
ibis sik te eek oe) © .73, 74 
Duplicating Machines 
Dick, A. B., Co.. 7“ . 39 
Mimeograph. The ... 39 
Post-O-Graf, Inc. . . 99 
Detantes Machine Supplies 
Dick. Sap rere 39 
Duplic ~t. Paper & Sup. Co. 92 
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Ink Specialties Co......... 
Kor-Rect-O Company 
Manhattan Stencil Corp 
Mimeo Service Bureau 
Post-O-Graf,. Inc. .. 
Smith, H. E., Co 
Envelopes 
Ames Safety Envelope Co 
Bushnell, Alvah, Co... 
Globe-Wernicke Co. 
Josephson Mfg. Corp ‘ 
Oxford Filing Supply Co 
Quality Park Envelope Co 
Wilson-Jones Company 
Envelopes, Celluloid 
Markilo Co. ; 


Envelope Openers 


Oakville-Amer. Pin. Div 
Envelope Sealers 

Argus Mfg. Co... ih ie 

Office Appliance Co., The 


Eradicators, Ink 
H. A. Ink Eradicator Co 


Erasers (Blackboard) 


N. Y. Silicate Book Slate Co. ¢ 


Weber Costello Co......... 
Erasers (Chemical) 
H. A. Ink Eradicator Co 
Erasers (Rubber) 
BR Ts ng ci cc cesses 
OS SS Ree 
Oakviile-Amer. Pin. 
Roberts, Weldon, Rubber Co. 
Exhibitions, Shows, Ete. 
Leipzig Trade Fair..... 
Expense Books 
Beach Publishing Co. 
Defiance Sales Corp. 
Eyelets 
Oakville-Amer. Pin. Div... . 
File Boxes, Collapsible Corrug. 
Bankers Box Co 
Guide System & Supply Co.. 
Oxford Filing Supply Co 
Shaw-Walker Co., The... 
File Boxes, Metal 
Art Steel Co........ 
Berger Mfg. Company 
Metal Office Furn. Co... 
Rockwell-Barnes Co. 
Filing Cabinets, Metal 
Art Metal Construc. Co. .46, 
Art Steel Co. . Neuse 
Berger Mfg. Company . : 
Canton Art Metal Co..... 
Columbia Steel Equip. Co.. 
Corry-Jamestown Mfe. Corp. 
Globe-Wernicke Co. ... 
Metal Office Furn. Co...... 
Shaw-Walker Co., The... 
Steel Fixture Mfg. Co..... 
Yawman and Erbe Mfg. Co. 
Filing Cabinets, Wood 
Globe-Wernicke Co. 
Imperial Methods Co 
Weis Mfg. Co... 


os a oo 
Yawman and Erbe Mfg. Co. 
: 73, 7 


Filing Supplies 


107 


103 


Acco Products, Inc........ 65 
Ames Safety Envelope Co... 99 
Baltimore Index Mfg. Co 100 
Bushnell, Alvah, Co 66 
Globe-Wernicke Co. 58 
Guide System & Sup. Co 77 
Imperial Methods Co... R4 
Josephson Mfg. Corp 91 
Oxford Filing Supply Co 62 
Rockwell-Barnes Co 70 
Shaw-Walker Co The. 45 
Wabash Cabinet Co 68 
Weis Mfg. Co 53. 4 5, 6 


Yawman and Erbe Mfg. Co. bs 


Folders 
(See Filing Supplies) 
Fountain Pens 


Carter’s Ink Co... 69 
Furniture Polish 

Globe-Wernicke Co 58 
Globes, Geographical 

Weber Costello Co... 88 
Gummed Cloth Rings 

Graff, Geo. B., Co.. 96 
Index Card Signals 

qraff, George B., Co 96 

Moore Push Pin Co. 103 
Index Tabs 

Aigner, G. J., Co.. 99 

Baltimore Index Mfe. Co 100 

Guide System & Supply Co.. 77 

Markilo Co. ia @ ae 103 
Inks, Adhesives, Ete. 

Ault & Wiborg 90 

Carter’s Ink Co : 69 

Harriman-Welts Prod. Co 101 

Higgins, Chas. M., Co. R4 

Ink Specialties Co... . 96 
Inkstands 

Defiance Sales Corp... 95 
Lamps, Electric 

Silverglo Lamps, Inc....... 86 
Lead for Mechanical Pencils 

ie a See 78 

Leather Goods 

Stein Bros. Mfg. Co....... 80 
Leather Upholstered Furniture 

Gunlocke, W. H., Chair Co.. 88 

Jasper Chair Co........ 52, 79 

McLeod Furniture Co...... 72 


Leathers, Upholstering 
Eagle-Ottawa Leather Co 
Letter Distributors 
Bristow, Stanley R. 
Globe-Wernicke Co. 
Letter Trays 
(See Desk Trays) 
Letterheads 
American Embossing Co... 
Lettering and Show Card Pens 


.106 


100 
58 


S84 


Bridgeport Pen Co........ 101 


Library Equipment 
Art Steel Co. Serre Ter ST 


lO ae 
Lockers and Storage Cabinets 


Art Metal Construc. Co. .46, 


Art Steel Co....... 
Berger Mfg. Company..... 


Corry-Jamestown Mfg. Corp. 


Globe-Wernicke Co. 
Shaw-Walker Co., 
Terrell ~~ 5 

Yawman and 


Leese Leaf Books and Sycteme 


B. Mfg. Co 
Grand Rapids L L wr Co. 
Sheppard, The C. E., : 
Wilson-Jones Company 


Loose Leaf Envelopes, Celluloid 
103 


DS ewan ocbe scenes 
Loose Leaf Metals 
Carpenter, E. W.. Mfg. Co. 
Loose Leaf Metals Co..... 
Wilson-Jones Company 
Mail Distributors 
Bristow, Stanley R. 
Map Tacks 
Graff, George B., Co... 
Maps, Globes, Etc. 
Weber Costello Co..... 
Matched Office Suites 
McLeod —— Co 


Memorandum Books 
Rockwell-Barnes Co. 
Memorandum Devices 
Bristow, Stanley R. 
Moisteners 
Sn me Gd os nenc ee ses 
Downey, The C. L., Co..... 
Numbering Machines 
American Num. Mach. Co 
Office Partitions and Railings 
Globe-Wernicke Co 
Oil, Office Machine 
Clarotype Co. 
Defiance Sales Corp....... 
Rockwell-Barnes Co. 
Pa 
Rockwell-Barnes Co. 
Paper Clamps 
Acco Products, Inc 
Oakville-Amer. Pin Div. . 
Paper Clips 
Acco Products, 
BEG Te Ge cans vanecws 
Art Wire & Stamping Co... 
Clip-On Corp. 
Graff, George B., Co....... 
Oakville-Amer. Pin Div... . 
Rockwell-Barnes Co. 
Paper Fastening Machines 
Acme Staple Co 
Defiance Sales Corp....... 
Hotchkiss Sales Co........ 
Neva-Clog Products, Inc... . 


Parrot Speed Fastener Corp. 


Paper Staple Extractors 
Schollhorn, Wm., Co. 


.102 


95 


.107 


.100 


96 


Paste 
(See Inks, Adhesives, etc.) 
Pen and Pencil Clips 
Agus Bee, Ge san eces coe 95 
Defiance Sales Corp....... 95 
Oakville-Amer. Pin Div. 101 
Pencil Sharpeners 
Graff, George B., Co....... 96 
Pencils, Cedar 
WOME Bs We BBs cose ccen 78 
Pencils, Mechanical 
COreer es BE GO. cicccccecs 69 
Bereee BMP. GO. ccccacaces 93 


Pens, Lettering and Show Card 
Bridgeport Pen Co......... 101 
Pens, Steel 


Turner & Harrison Pen Co. .100 
Picture Hooks 

Moore Push Pin Co....... 103 
Pins and Pin Containers 

Defiance Sales Corp........ 95 

Oakville-Amer. Pin Div... .101 

Prym, William, of America. 88 


Platens, Typewriter 


Amer. Writing Machine Co.. 80 

Ames Supply Co.......... 70 
Postal Scales 

Hanson Seale Co.......... 100 

Peruse Bis. OO... osccccve 95 

Triner Secale & Mfg. Co... .104 
Punches 

Acco Products, Inc........ 65 

Defiance Sales Corp....... 95 

Globe-Wernicke Co, ....... 58 
Publications 

meee, BW Wee ERB. cccece 104 

PONE 6c Secu adac «a5 105 


Push Pins 
Moore Push Pin Co........ 103 
Ribbon Dispensing Machine 


Be . abaWalk cass tes 99 
Ribbons and Carbons 

BE ens RS aie en ces tvs 97 

a {tk OO" 90 

Carter’s Ink Co........... 69 

Codo Mig. Corp.......... 101 


Columbia R. & C. Mfg. Co.. 61 
Crown Ribbon & Carb. Co.. 92 


Internat’l Prtg. Ink Corp... 90 


Inter-State Rib. & Carb. Co.100 

Manifold Supplies Co...... 89 

Mittag & Volger, Inc...... 44 

Neidich Process Co........ 76 

Pacific Carb. & Rib. Co.... 59 

Rockwell. Barnes Co. ...... 70 

COSC. Bs. Biss GOs cnecocs pL 

a << woth bbe me 

U. 8S. Typwr. Rib. Mfg. Co.. 103 

Weeseer, F. Be, GO wcsccces 
Rubber Bands 

POReeP, Bs We BOs cciccces 78 
Rubber Soap 

Meyer & Wenthe.......... 91 
Rubber Type Outfits 

Fulton Specialty Co....... 103 
Safes 

Art Metal Construc. Co. .46, 47 

££ * rrr 51 

Globe-Wernicke Co, ....... 58 

Metal Office Furn. Co..... 60 

Shaw-Walker Co., The..... 45 

Yawman and Erbe Mfg. Co. 

(26 esetes Crean O00 Os 73, 74 

York Safe & Lock Co...... 66 
Sales and Order Books 

Adams Brothers Co........ 103 
Scales 

Hanson Scale Co....... 100 

Pelouze Mfg. Co.......... 95 

Triner Scale & Mfg. Co....104 
Sealing Wax 

Higgins, Chas. M., Co...... 84 
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‘THE SERVICE BUREAU) 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list a 

dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways 
forms useful service, all without charge. 
in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 
field have had evidence of the service. 
ues to bring their files up to date, 
le in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 

mailed frequently to leading manufacturers. 


In the execution 


It answers by per- 


desirable agents and 


er- 
Subscri 


Subscribers’ 








Seals, Not 
Meyer an 

Shelf Boxes 
pO” ee eee 99 
Globe-Wernicke Co. 

Shelving 
Art Metal Genatrec. Co. .46, 47 
Art Steel ) 
Berger cite. Rg Raby: 51 
Globe-Wernicke Co. 8 


and Corporation 
Ws s oendac 


ES Pa eer ress, 73, 74 
Sign Markers 
Fulton Specialty Co....... 103 
Stamp Pads 
Fulton Specialty Co....... 103 
Meyer & Wenthe.......... 91 
Rockwell-Barnes Co, ...... 70 


Stands for Office Machines 
McLeod Furniture Co...... 72 
Sturgis Posture Chair Co. . .101 
Toledo Metal Furniture Co.. 64 

Stationery, Embossed, Engraved 
American Embossing co. ose we 

Stencils 


Meyer & Wenthe.......... 91 
Stenographers’ Note Books 

Rockwell-Barnes Co. ...... 70 
Stools 

Toledo Metal Furniture Co.. 64 
Storage Cases 

ASS Gee Wh we vececsates 99 

Bankers Box Co........s+>s 43 

NEE: Ga Ges as tc cde 51 


Oxford Filing Supply Co... . 62 


Rockwell-Barnes Co. ...... 70 
Shaw-Walker Co., The..... 45 
Weis Mfg. Co...... 53, 4, 5, 6 
Store Fixtures and uipment 
Metal Office Furn. Co...... 0 
Swinging Typewriter Stands 
Globe-Wernicke Co. ....... 58 
Weis Mfg. Co...... 53, 4. & 6 
Tables 
BG TEE Gee cece sescsias 99 
DORE? Tees. GOs a ccccsecen 51 
Globe-Wernicke Co. ....... 58 
McLeod Furniture Co...... 72 
Metal Office Furn, Co...... 60 
Shaw-Walker Co., The..... 45 
Steel Fixture Mfg. Co..... 79 
Tablets 
Rockwell-Barnes Co. ...... 70 
Thumb Tacks 
Graff, George B., Co....... 96 
Moore Push Pin Co........ 103 
Oakville-Amer. Pin Div... .101 
Transfer Cases 
Art Metal Construc. Co. .46, 47 
Art Steel Co.. Inc......... 
Berger Mfg. ET ce ie 51 
Canton Art Metal Co...... SS 
Columbia Steel Equip. Co... 81 
Globe-Wernicke Co. ....... 58 
Metal Office Furn. Co...... 60 
Rockwell-Barnes Co. ...... 70 
Shaw-Walker Co., The..... 45 
Weis Mfg. Co...... 53, 4, 5. 6 
a — Erbe M fe. Co. 
re a Pere 73, 74 
Type, Ty writer 
Ames Supply Co.......... 70 
Typewriter Cleaning Material 
SaretyMe Ges occ sce ccsces 03 
Mimeo Service Bureau..... &3 
Webster, F. S., Co........ 2 
Ty enemy Cushion Keys 
nson Supply Ws seavnwe 2 
Peerless —~ 4 oeeeeone one 67 
Speed Key Mfg. Co........ 103 


Typewriter —— Knobs and west 
Ames Supply 
Azora Rubber 85 eeedevaes 101 
Peerless Key Co.........+. 67 

Typewriter Parts and Tools 
Amer. Writing Machine Co.. 80 
Ames Supply Co 7 

Typewriters, Mfrs. of 
American Automatic Type- 

writer 10 
Amer. Writing oe Co.. 80 
Corona Typewrite 41 
Royal Typewriter Gennes 57 
Smith, L. C. & Corona Tws.. 41 
Underwood, Elliott - Fisher 

onanbabeabdexmbae Back Cover 
Varityper Incorporated .... 85 

Typewriters, Rebuilt 
Amer, Writing mee —_ Co.. 80 
Reliable Tw. & A Co.. "100 
Shipman-Ward Mien Co.... 83 
Wholesale Typewriter Co... 75 


Visible Index Systems 


Art Metal Construc. Co. .46, 47 
Globe-Wernicke Co. ....... 58 
Postindex Co. ........+.+++ 46 


Sheppard, The C. E., Co.... 48 
Wilson-Jones Company 
Yawman and Erbe Mfg. Co 


pb adtoneosneen see een . 74 
ardrobes 
AG Geen GR. cesedecccces 99 
Berger Mfg. Co. .......... 51 
Globe. Wernicke ES 58 
Shaw-Walker Co., The..... 45 

Waste Baskets 

American Can Co.......... 94 
bat, TE Ka bk coe eden 99 
Berger Mfg. Co. ........+.-+ 51 
Metal Office Furn. Co...... 60 
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OFFICE APPLIANCES 


WANTS AND FOR SALE 


The rate fer classified advertisements is eight cents a word. 


Minimum charge, $1.60. 


SITUATIONS WANTED 


SALES EXECUTIVE for several years had charge of national 
sales organizatior directing sales, advertising and production 
of one of largest manufacturers in stationery industry Now 
associated with another industry in same capacity. Wishes 
to return to stationery fleld where he has national acquaintance 
and finest contacts. Thoroughly familiar with modern methods 
of merchandising Wishes to represent high class manufacturer 
in any territory preference Central West or Pacifik 
Address M-90, care Office Appliances, Chicago 


Coast. 


OFFICE FURNITURE SALESMAN with excellent record seeks 
new connection, preferably in middle west. Has worked that 
territory for twenty years Fully prepared to sell high grade 
desks, chairs and accessory lines Has been doing good busi- 
ness even in recent months Will consider new line on draw- 
ing account or straight commission basis, effective first of new 
veal Address M-91, care Office Appliances, Chicago. 

SALESMAN experienced in stationery and office systems seeks 
a specialty line to sell direct to users in San Francisco and 
vicinity Well acquainted in the territory from long residence 
ind previous business contacts Has been out of the field 
temporarily but expects to return to it about first of January. 
on to give some manufacturer first-class representa- 


In a pos t 
Office Appliances, Chicago. 


tion Address M-92, care 


DO YOU REQUIRE A BRANCH MANAGER? SALES EX- 
ecutive and salesman with excellent record and experience who 
knows and understands addressing machines, mailing ma- 
chines, and other office appliances. Experienced in opening and 
establishing new branch offices. Address M-89, care Office Ap- 
pliances, Chicago 


\-1 TYPEWRITER MECHANIC or combination man on Under 
wood and Remington, including portables, standard, noiseless 
ind bookkeeping machines Special training on the Noiseless 
Several years in Cuba Will go anywhere Address M-88, 
eare Office Appliances, Chicago 


TYPEWRITER MECHANIC, five years experience, all makes 
single, age 26, desires position Will 


Capable, good references 
go anywhere Address M-87, care Office Appliances, Chicago. 


machines all 
James E. 


adding 
references, 


EXPERT MECHANIC 
makes Will go anywhere 
Sinclair, 931 Pine St Port Huron 


typewriters 
Excellent 
Mich 


SALES PROMOTION MAN—OFFICE EXECUTIVE, with 
seven years’ experience and splendid record in one of the livest 
advertising sales departments in the office appliance industry, 
also three years’ experience in an executive and promotional 
capacity in the school supply and equipment field, desires to 
make connection with office equipment manufacturer in or near 
Chicago in a sales promotional or office executive capacity. 
Highly educated, splendid personality, has had considerable 
experience in analytical, accounting, correspondence and pro- 
motional work Doing special work along those lines at pres- 
ent but available on short notice Previous office equipment 
employer will serve as best reference but can furnish unlimited 
number of other good ones Can analyze proposition quickly 
and produce type of promotional material that has favorabl« 
effect upon sales Starting salary unimportant if proposition 
offers opportunity to an aggressive, energetic, enthusiastix 
hard-working producer Address Wylliys D. Johnson, Oak Crest 
Hotel, Evanston, Il! 


SALESMEN WANTED 


INDEPENDENCE AND INCOME for Life 
through constant, ever increasing repeat commissions without 
call-backs The business made rich by the depression. Busi- 
ness and professional men buy on sight 100% initial profit 
Publishers, 508 S. Dearborn, Chicago 


FINANCIAL 


Commonwealth Systen 


$4.00 office appliances as 
beral commissions. Ex- 
Give refer- 


SALESMEN WANTED to sell new 
1 side line direct to consumers L, 


clusive territory open for men proving ability 

ences and other lines carried Address BY--39, care Office Ap- 
pliances, Chicago 

LOOSE LEAF MANUFACTURER desires representation in 


every state for new permanent binder that enables corpora- 
tions to bind records in own office and can also be used cur- 
rently Prefer representatives who contact business offices 
and have following Loose Leaf House, 1321 Maple avenue 
Los Angeles, California 

post card size stencil duplicator for $7.50. 
exclusive territory, generous commission 
Calif 


SALESMEN Sell 
Excellent side lings 


Keller Mfg. Co., Pasadena 


MANAGERS and salesmen experienced in the vis- 
loose leaf equipment. 


DISTRICT 
ible index fleld to sell “Visblex.” a visibl 


Exceptional opportunity for experienced men with an old es- 
tablished company ‘ 


Henry Conolly Company, Rochester, N. Y. 


SEVERAL SALESMEN WANTED in the Chicago territory to 
sell a line of loose leaf binder equipment direct to large users, 
on a commission basis The line is complete, including ring, 
spring and post binders, visible record equipment, etc. Special 
work can also be handled. An excellent opportunity for expe- 
rienced loose leaf men Address M-96, care Office Appliances, 


Chicago. 


MANUFACTURER OF MEDIUM PRICED DESKS has an 
opening for commission salesmen in the middle west and east- 
ern territories Line is thoroughly up to date and has some 
unusual advantages. Address BY-41, care Office Appliances, 
Chicago 


REPRESENTATIVES AVAILABLE 


SALESMAN with excellent record in Pacific Coast territory 
has been absent from the field for several years and desires to 
return to it Desires to take on one line or possibly two to sell 
to stationers and office supply dealers in California, Oregon 
and Washington. Can show good record of past performance. 
Address M-94, care Office Appliances, Chicago 


A STANDARD LINE of wanted merchandise for the 
Stationery and Office Supply trade in the States of New York 
(city excepted) and Pennsylvania. I cover this territory in my 
car. Address M-93, care Office Appliances, Chicago. 


I WANT 


MANUFACTURERS’ REPRESENTATIVE. Office in Chicago. 
Sales organization in Middle West. Now handling office spe- 
cialties and supplies. Seeking exclusive representation on ad- 
ditional specialty with low unit of sales and repeat order 
possibilities. Address M-95, care office Appliances, Chicago. 





REPRESENTATIVES WANTED 


LOOSE LEAF MANUFACTURER with national reputation 
and an exceptionally complete line is prepared to offer exclu- 
sive territory with established accounts in several states. 
For consideration give territory covered, lines carried and 
references. Address BY-38, care Office Appliances, Chicago. 


UNDER NEW PLAN of distribution, a few territories are 
open to experienced office appliance salesmen Send refer- 
ences and territory covered to SILVERGLO LAMPS, Inc. 
Harford Ave. and B. & O. R. R. taltimore, Md. 

WANTED with following, to carry 
covers, and mechanical draw- 
BY-36, care Office Appli- 


REPRESENTATIVES 
line of chair cushions, bridgs« 
ing sets. State references. Box 
ances, Chicago 


BUSINESS OPPORTUNITIES 


FOR SALE—Two well established Stationery Stores in both 
uptown and downtown New York. Right in the heart of the 
Address BY-37, care Office Appliances 


business sections 


FOR SALE AND WANTED TO BUY 


ELLIOTT-FISHER billing and bookkeeping machines bought 


and sold Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 


INDEX CABINET with 20 books 8x5 card, 1,000 IVI 


POST 


panels 24 inch for 6-inch card. What are we bid? Address- 
ing machines, Comptometers, Dictaphones, Ediphones, Kar- 
dexes, Mimeographs, Multigraphs, bought and sold. Han- 


over Office Equipment Co., 80 Greenwich St., New York City. 


rebuilt. 
Wis 


sold and 
Milwaukee, 


bought, 


ELLIOTT-FISHER machines 
Arcade, 


Teeter-Warsh Co., Plankinton 


Guaranteed work, 


MULTIGRAPH RIBBONS re-manufactured 
Also 144 yard 


quick service. Send us your old ribbons today 


reel typewriter ribbon fabric, of any inking, a specialty. Lewis 
(Co 95ia N ith Street, Milwaukee, Wis 
MIMEOGRAPHS, ADDRESSOGRAPHS, Typewriters, Calcu- 


Dictating and Adding Machines, Multigraphs. Bought, 


lating, 
Office Machine Exchange, 1420 Olive, St. Louis, Mo. 


Sold. 


ALL MODELS ELLIOTT FISHER Billing and Bookkeeping 
machines, Typewriters, Adding Machines and Other Office 
Equipment Bought and Sold CHICAGO OFFICE APPLI- 
ANCE CO., 533 So. Dearborn St., Chicago. 

FOR SALE, a new Acme Rotary Visible Index, embracing 78 
panels each with capacity of 150 name strips, 20 inch stand and 
30 inch pedestal, at half dealer’s cost. Total capacity 100 
panels Dewey Office Equipment Co., Hartford, Conn. 
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PATENTS 





Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington 

D. C., for ten cents each in cash, postoffice 

money orders or certified check. Stamps and 
personal checks not accepted. 

No. 1,883,865. Typewriting machine; patented Oc- 
tober 25, !¥32, by Edwin E. Barney, New Rochelle, 
N. Y. (assignor to Remington Typewriter Company, 
ition, N. Y., a corporation of New York). Serial No. 
322,199. 

No. 1,883,894. Cash register; patented October 25, 


1932, by Frederick L. Fuiler, thion, N. Y. (assignor 
by mesne assignments to The National Cash Register 
Company, Dayton, Ohio, a corporation of Maryland). 
Serial No. 152,386. 

No. 1,883,955. Selecting telegraph; patented October 
25, 1932, by Edward E. Kleinschmidt, Chicago, Ili. 
(assignor by mesne assignments to Teletypesetter Cor- 
poration, Chicago, Ill., a corporation of Delaware). 
Serial No. 269,883. 

No. 1,883,979. Automatic carriage returning means; 
patented October 25, 1932, by Walter W. Landsiedel, 
Cincinnati, Ohio (assignor to Remington Rand Inc., 
Tonawanda, N. Y.). Serial No. 220,389 

No. 1,884,059. Leaf flipper; patented October 25, 
1932, by John L. McMillan, Syracuse, N. Y. (assignor 
to McMillan Book Company, Syracuse, N. Y., a cor- 
poration of New York). Serial No. 602,077 

No. 1,884,106. Process for producing gassed sheet 
rubber having a shaggy or hirsute texture; patented 
October 25, 1932, by Edward J. Moran, Chicago, Ill. 
(assignor by mesne assignments to W. Scott Robinson, 
Evanston, til., and Edward J. Moran, Chicago, Iil., 
as trustees). Serial No. 491,987. 

No. 1,884,278. Loose leaf binder; patented October 
25, 1932, by John Schade, Holyoke, Mass. (assignor 
to National Blank Book Company, Holyoke, ny a 
corporation of Massachusetts). Serial No. 441,212. 

No. 1,884,308. Separator for manifolding material; 
patented October 25, 1932, by John Q. Sherman, Day- 
ton, Ohio. Serial Nw. 565,590. 

No. 1,884,851. Marginal gauge for typesetting ma- 
chines; patented October 25, 1932, by Frank H. Poep- 
pelmeier, Dayton, Ohio (assignor by mesne assignments 
to The Set-O-Type Manufacturing Company, Cleveland, 
Ohio, a corporation of Delaware). Serial No. 495,626. 

No. 1,885,129. Desk calendar stand; patented No- 
vember |, 1932, by Bert M. Morris, Los Angeles, Calif. 
Serial No. 609,372. 

No. 1,885,344. Fountain pen; patented November 
1, 1932, by Richard T. Griffiths, Akron, Ohio (as- 
ow to The F. Goodrich Company, New York, 


*S a corporation. of New York). Serial No. 476,- 
9 

No. 1,885,461. Loose leaf binder; patented No- 
vember |, 1932, by John L. McMillan, Syracuse, N. Y. 


(assignor to McMillan Book Company, Syracuse, N. Y., 
a corporation of New York). Serial No. 394,529. 

No. 1,885,489. Decimal and nondecimal adding and 
subtracting machine; patented November |, 1932, by 
Oscar J. Sundstrand, Rockford, tll. (assignor to Sund- 
strand Corporation, ome ot — a corporation 
of Delaware). Serial No. 284,9 

No. 1,885,525. Public service "biltles machine; pat- 
ented November |, 1932, by Walter E. Lippert, Har- 
risburg, Penna. (assignor to Elliott-Fisher Company, 
Harrisburg, Penna., a corporation of Delaware). Serial 
No. . 393. 

No. 1,885,554. Edge construction for desk tops and 
the like; patented November |, 1932, by Fred A. 


Schmitz, anton. Ohio (assignor to The Republic 
Steel Corporation, Youngstown, Ohio, a corporation 
of New Jersey). Serial No. 451,268. 


No. 1,885,805. Linoleum topped filing cabinet; pat- 
ented November |, 1932, by George H. Dawson, Bos- 
ton, Mass. (assignor to Columbia Steel Equipment 
Company, Philadelphia, Penna., a corporation of 
Pennsylvania). Serial No. 336,179. 

No. 1,885,929. Visible card rack; patented Novem- 
ber |, 1932, by Lester T. Lioyd, Oak Park, and Henry 
Olsen, Chicago, Ill. (assignors to W. G. Lioyd Com- 
pany). Serial No. 400,700. ‘ 

No. 1.885.960. Computing machine; patented No- 
vember |, 1932, by Oscar J. Sundstrand, Rockford, 
itl. (assignor to Sundstrand Corporation, Wilmington, 
Del.. a corporation of Delaware). Serial No. 372,646. 

No. 1,886,148. Calculating machine; sy No- 
vember |, 1932, by Adolf Baumann and Cari P. Hor- 
lacher, St. Lowis, Mo. (assignors by mesne assign- 
ments to The American Exchange National Bank of 
St. Louis, a banking corporation). Serial No. 182,766. 

No. 1,886,257. Type bar soldering machine; pat- 
ented November |, 1932, by Odilon Brisbois, Gary, 
ind. (assignor of one-fourth to Charles Turner Brown, 
Chicago, tll., and one-half to Joseph Weidenhoff). 
Continuation of application Serial No. 363,367, filed 
May 15. 1929. This application filed November 30, 
1931. Serial No. 577,982. 

No. 1,886,303. Leaf hinge clip; patented eae =} 
!. 1932, by Julius 8. Popper, Elizabeth, N. J. Serial 


No. 1.886.371. Pencil; patented November 8, 1932. 
by Claes W. Boman, Brooklyn, N. . (assignor to 
The Eagle Pencil Company, New York, N. Y., a cor- 
poration of Delaware). Serial No. 386,051. 

No. 1.886.453. Production planning board; pat- 
ented November 8, 1932, by Eugene Szepesi, Scarsdale, 
N. Y. Serial No. 402,630. 

No. 1.886.476. Tynewriting machine; patented No- 
vember 8, —_ by Car! Gabrielson, Syracuse, N.Y. 
(assignor to C. Smith & Corona Typewriters, Inc.. 
Syracuse. N. N. a corporation of New York). Serial 
No. 355.897. 

No. 1.886.766. Desk: patented November 8, 1932, 
by Charles B. Ulrich. Jamestown, N. Y. (assignor to 
Art Metal Construction Company, Jamestown, N. Y. 
a corporation of Massachusetts). Serial No. 592. 859. 

No. 1.886.802. Division sheet; patented November 
8. 1932, by Stanley B. Freiberg. Cincinnati, Ohio 
(assignor to The International Visible Systems Cor- 
poration. Cincinnati, Ohio, a corporation of Ohio). 
Serial No. 502.691. 

No. 1.886.817. Dry plate process printing; patented 
November 8, 1932. by Clarence L. Johnston, Niagara 
Falls, N. Y. (assignor to American Sales Book Com- 
pany, Limited, Toronto. Ontario, Canada. a corpora- 
tion of Ontario, Canada). Serial No. 234,331. 

No. 1.886.845. Typewriting machine: patented No- 
vember 8, 1932. by Burnham C. Stickney, Hillside, 
N. J. (assignor to Gederweed Elliott Fisher Company 
New York. N. Y., a corporation of Delaware). Serial 


No. 405.307. 
No. 1 887.145. Holding device: patented November 
8. 1932, by Hugo A. Allendorf, Sandusky, Ohio (as- 


siqnor to The American Crayon Company. Sandusky. 
Ohio, a corporation of Ohio). Serial No. 410,134. 

No. 1.887.165. Typewriter cabinet: patented No- 
vember 8, 1932, by Lewis C. Myers, Freeport, ¥. 


Serial No. 


(assignor to Royal Typewriter Company, iInc., New 
York. N. Y.. a corporation of New York). 
361,189. 
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(883865 (886,766 
No. 1,887,184. Ribbon spool for printing machines; 


patented November 8, 1932, by Henry C. Osborn, Cleve- 
land, Ohio (assignor by mesne assignments to The 


Multigraph Company, Wilmington, el., a corpora- 
tion of Delaware). Serial No. A 

No. 1|.887,186. One-piece wan | fountain pen; pat- 
ented November 8, 32, by Walter H. Pearce, 


Churchville, Penna. (assignor to The Brown Instru- 
ment Company, Philadelphia, Sreaes a corporation 
of Pennsylvania). Serial No. 510.9 

No. 1,887,382. Duplicating Pan patented No- 
vember 8, 1932, by Lloyd A. Tupper, Chicago, II. 
(assignor to Chicago anifold Products Te 
Chicago, 1J1., a partnership empaes of 
Tupper and David H. Jones). Serial No. 595,290 

No. 1,887,401. Tape writer attachment for type. 
writing machines; patented | November 8, 1932, — 
K. Denton and G. ster, Maryville, Tenn. 


73. 
b Vented stamp mold; patented No- 
vember 8, 1932, by Richard Evans, Highland Park, 


it. Serial No. 395,157. 

No. 1,88 Calendar; patented November 15, 
1932, by George H. Correll, Brooklyn, and David R. 
Schnaars, New Hyde Park, N. Y. al No. 564,732. 

No. 1,887,530. Book or binder cover and method 
of making the same; patented November 15, 
Clarence D. Trussell, Poughkeepsie, N. Y. 
to Trussell Manufacturing Company, Pou 
N. Y., a corporation of New York). Serial No. 472,- 


515. 
No. 1,887,539. Filing device; patented November 15, 
Detroit, Mich. Serial No. 


1932. by James B. Brown, 
397,231. 

No. 1.887.555. Device for recording sales trans- 
actions: patented November 15, 1932, by John E. 
Johnson, Chicago, Il. (assignor to Addretok Com- 
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pany, Chicago, I1l., a corporation of Delaware). Serial 
No. 340,066. 
Visible index card; patented No- 

Roland A. Furlong, Rochester, 
he Yawman and Erbe Manufac- 
ompany, Rochester, N. Y., a corporation of 
ork). Serial No. 464,166. 

a 1,887,800. Filing leaf and itd ootter, there- 

: patented Souter 15, 19 by T . Cart. 
pond and Victor A. Gronberg, Lay 4 . (as- 
signors to Post-index Company, tnc., 
N. Y., a corporation of M usetts). Seria 
536,743. 

No. 1,887,882. Cabinet filin 
vember 15, 1932, by Paul A. "i = 
(assignor of one-half to William ~ any Chi 
i.). Serial No. 532,789. 


No. 1,887,632. 


dr Pe Fy Cheated No- 


No. 1,887,887. Typewriter; tented November 15, 
1932, by Carl A. Joerissen, Westfield, N. J. Serial 
No. 599,018. 

No. 1,888,034. Typewriter attach ment; t- 


desk 
1932, by sengere Frankel, i- 
urniture Company, 
Serial No. 


ented November 15, 
cago, Il. (assignor to Commercial F 
Chicago, Il., a corporation of Itiinois). 


No. 1,888,144. en bay 
patented November 15 32, by d Y. Read, Wash- 
ington, D. C. a of Sae-t to Jessie P. 
Grandy and one-fourth to Henry H. Snelling, Wash- 
ington, D. C.). Serial No, 104,968. 
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The new leaders, choice by an 


overwhelming majority. 


Confronted with complicated 
difficulties, the new admin- 
istration will take over the 
Government March fourth 
next. Many of these difficul- 
ties can be resolved only 
through the genuine and hearty 
support of all citizens. In this 
common cause all should and 


surely will unite. 


Sketch from the Camp Point Journal, Camp Point, Illinois, published by John W. Messimore, Editor, Philosopher and Poet, who 


spent many years in the office equipment industry. 
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WHAT SOME DEALERS ARE 
DOING TO INCREASE BUSINESS 


Second of a Series to Appear from Time to Time Giving 
Practical Hints from Dealers on Getting 
Business in the Face of Long Odds 


AST month Office Appliances published expres- 

sions from several dealers on ways to get busi- 
ness under adverse conditions. Suggestions backed 
by the prop of successful trial were given by Herbert 
S. Fall of the Japs-Olson Company, Minneapolis ; 
C. W. Heppner of the J. K. Gill Company, Portland, 
Ore.; Daniel S. Hansen of Carlson Brothers, Moline, 
Ill.; Charles M. Marshall of the Ivan Allen-Marshall 
Company, Atlanta, Ga., and E. Clifton Wilson of the 
Wilson Stationery & Printing Company, Houston, 
Tex. 

The present article deals with suggestions by L. 
R. Kendrick of the Kendrick-Bellamy Company, 
Denver, Colo.; Harry G. Horder of Horders’, Inc., 
Chicago, Ill.; Oscar Modene of the Marshall-Jack- 
son Company, Chicago, Ill.; M. E. Hansell II, of F. 
W. Hansell & Bros., Ltd., New Orleans, La.; Harry 
Tompkins of Scrantom’s, Rochester, N. Y.; E. Frank 
Winfield of Winfield’s, Grand Junction, Colo., and 
W. B. Read & Company, Bloomington, III. 

Harry G. Horder, Horder’s, Inc., Chicago, an- 
swered our question in substance as follows: 

“What are we doing to beat Old Man Depres- 
sion? Generally speaking, everything we can. If 
I may be permitted to change the metaphor, I’d say 
that we have trimmed our sails to ride out the storm. 
In common with others, we realize that we can’t 
carry the old basis of overhead with only a portion 
of the former sales volume. And we also realize 
very clearly, as some stationers do and others un- 
fortunately do not, that the old volume of business 
has gone for the present and that it is of no use to 
cut prices in the expectation of augmenting sales 
which in the final analysis might not pay for their 
cost, resulting in no benefit to ourselves and prob- 
able loss to our fellow stationers. We contend that 
nobody is going to buy stationery products who 
doesn’t need them badly enough to pay the stationer 
a normal profit on the sale, and that refusal of sta- 
tioners to cooperate with each other is tantamount 
to giving away the difference between the sum real- 


ized at the cut price and that which would sooner 
or later have been realized from a proper charge. 
If A, B, C, D, and E cooperate and do not cut prices 
in a given town, all will have a chance to get part of 
the existing volume. Holding rigidly to the rule of 
no-price cutting, each one is therefore obliged to 
compete with others on the basis of service, per- 
sonality, quality, store attractiveness, etc., etc., all 
of which factors develop the mind, character and 
merchandising ability of those who practice them. 
The first man who cuts prices admits defeat and ad- 
vertises the fact that he can’t stand the pace set by 
his competitors. 

“T believe that the manufacturers can do much to 
discourage price cutting. In prosperous times, price 
cutting may be endured, but in times like these, it is 
fatal. Manufacturers cannot afford to ignore this 
danger which jeopardizes their only profitable 
means of distribution. This, I think, is well under- 
stood among manufacturing houses. 

“What this trade needs and must have to stand 
the next two or three years of slowly returning nor- 
malcy is good will, cooperation, understanding and 
commercial sanity. 

“To return to the original topic, I might add that 
among the things we are doing to help ourselves at 
this time is to sell more and more non-competitive 
lines and to push as many specialties as possible 
which are salable by reason of use or attractiveness, 
or both.” 

Here Mr. Horder illustrated his remark by show- 
ing a beautifully decorated wooden box and cover 
holding two dozen pencils, but convertible into an 
attractive box for cigarettes by the removal of the 
pencils—suitable for the finest office desk or boudoir, 
and selling at a price within the reach of anyone. 

. e & 

Concentration Keynote of Dull Times Business 

L. R. Kendrick, secretary of The Kendrick- 
Bellamy Company, Denver, Colo., has outlined the 
following ideas which have worked out to the ad- 
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vantage of that company during conditions which 
have pre\ ailed since the end « 

“It is difficult to stimulate the regular run of busi 
ness under conditions which have prevailed for the 
past year. We find that furniture and larger items 
have moved slowly, but that the small office supplies 
have held up pretty well. 

“We unusual effort 
tractive displays in our windows, This has proved 
in moving the items shown. Building a 
idea of the use to which an item 


‘ 


f 1929 


have put into novel and at 


successful 
window around the 
may be put, using plenty of signs and cards of ex 
planation, has proved a good method 

‘A material e momy in postage expense has been 
effected since the three cent rate went into opera 
tion by sending approximately half of out 
ur own delivery boys instead of by mail. 


State- 
ments } 
Those statements lying within a radius of ten or 
cks from our store have been delivered by 
our own boys at a material reduction in expense 
“ur best success in stimulating sales has come 
from concentrating on one item for a short time. We 
ut something new, 1 window dis 
direct mail and have all of our sales 
men work on that item at one time, with the result 
able to move items so concen 
his has real 


would pick make ; 


play, use some 


that we have been 


trated upon in satistactory quantity. 


| 


ly amounted to new business in each case. For ex 
in ple, since December last, we have been working 
systematically on “Mak-Ur-Own” index. The ef 
forts above described have resulted in sales of about 
$30 per month over a ten months’ period on this 


it which the public in general knows 


small item abo 
nothing, So we figure that this is new business. 

“\We put on a campaign with the new Dip-A-Day 
pens. The factory salesman in this territory was 
good enough to go out with one or two of our men 
a half day each and together they uncovered a num 
ber of leads which resulted in sales. lhe greater 
experience and ability of the factory man gave our 
man confidence in places where he thought 


Own 
sales might be made, to the mutual advantage ot 
both of them 

“Another method we have found profitable this 


vear has been the sale of a selected list of items by 
Several times we have chosen an as 
if eight or ten items which we desired, for 
one reason or another, to close out or offer at spe 
Chese were not items from our regular 


direct maul 


sortment 


cial prices. 
stock, but were ¢ ’ 
sending these letters outside the city to a list of well 


se-outs or special purchases. By 


chosen prospects, we have been able to get rid of 
many undesirable items without in any way injur 
ing the local market or altering the competitive sit 
uation. 

“Taken by itself any one of these efforts has been 
comparatively minor, yet each in a small way has 
proved successful, and, combined with our 
men's efforts, they have helped to hold our volume 
f office supply business well above the level enjoyed 
other departments in 


sales 


gifts Or 


* 


by books, pictures, 


our business.’ 

EK. Frank Winfield says: 

“Out here in the Rockies we have felt the depres 
sion and will feel it much more, as we are usually a 
year later in our “come back” than you folks back 
on the fring line 

But thers 
being done—and that is 
getting the old bea 
footwork to it. 


is something to be done—gradually is 
getting busy; putting on 
n into high, and 


More calls 


the thinking cap; 
adding the 


necessa;©ry 
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selling on each call must be 
more collecting must 
made. It is hard 


average merchant 


must be made—more 


done, and—untortunately 
also be done after these sales are 
to say it, but the fact is the 
doesn’t want to think in terms of selling or more 
he hasn’t yet got far enough behind 
being done—more direct 
Sad to relate, even the 


business 
“More advertising is 
mail advertising especially. 
manufacturers seem to be sold on bringing out some 
thing cheaper all the time, even with their knowl- 
edge of John Ruskin’s famous statement. But then, 
they too have their troubles, and everyone cannot 
see alike. 
“As for us, 
often seems a thankless task. 
had, even though it is hard to find in profitable quan- 
Working the duplicator overtime—the house 
and everyone on the 


we're working like though that 
There’s business to be 


tities. 
organ is also doing its bit 
force is on the job.” 

Oscar Modene, general manager of the Marshall- 
Jackson Company, Chicago, said they had only re- 
cently completed the rearrangement of the store, 
and that business was better in the stationery de- 
partment during October than for several preceding 


months. To aid in beating Old Man Depression, 
and to assist in advancing the coming of better 
times, the Marshall-Jackson Company has _ rear 


ranged the ground floor salesroom, putting in open 
display tables for note books, ring books and other 
stationery staples and sundries, retaining certain 
show cases for the housing and display of those lines 
which should be protected from needless handling 
wr risk of theft. 

The fountain pen department, heretofore occupy 
ing a preferred position near the front door, has 
been moved to the rear of the store, because foun- 
tain pens are seldom bought on impulse, and the 
man or woman seeking a fountain pen will usually 
ask to be directed to the proper counter if it is not 
immediately in evidence.* ‘The store is now so ar 
ranged that customers seeking fountain pens and 
certain other lines which are usually purchased by 
previous intention must pass down the length of the 
store, encountering on the way in and on the way 
ut tables and showcases filled with attractive lines 
of those articles which one is reminded to purchase 
on seeing them, but may not think to buy unless 
they are placed so as to be seen and examined 

The desks of executives and outside salesmen are 
now located on the mezzanine floor, with Mr. 
Modene’s office at the rear, where he can oversee 
the work of practically every member of the staff. 
Because the staff has necessarily been reduced to 
meet reduced sales volume, this arrangement has 
been found satisfactory, because it places the exec- 
utives in instant touch with all activities and elimi 
nates much loss of time and wasted energy. 

The changes outlined have resulted in better work 
more economically accomplished without undue ner 
vous strain. Mr. Modene states that the stationery 

* Mr. Modene’s conclusion as to fountain pens will 
be of interest to other dealers, who will want to know 
how it affects the volume sales in the fountain pen 
Usually such goods are placed near the 
dea that their attractiveness will tempt 
prospectiv over the stock. We be 
lieve the impression is rather general that fountain pens 
sell on sight more readily than other equally important 


department. 
front centh the 


, 
; ~/ ; ‘oc , 
customers to look 


fives 


(Turn to page 12, please ) 








USINESS was slack. 

The boys weren't 
bringing in the orders. 
Always place in 
the explanation was that 
discouraging word “de- 
pression.” I heard it so 
much, and truth to tell, 
used it so much, that it 
became a challenge. | 
determined to go up 
against it! To sally forth 
on cold canvass to learn 
what I might and to sell 
a few machines if 
sible. I couldn't g1\ e up 
the idea that despite gen 
eral conditions there 
were some business con- 
cerns in our territory 
who should, for their 
own advantage, buy new 
typewriters. 

To begin with the en- 
couragement of acquaint- 
ances. I made_ several 
calls upon old customers 
at the start of the can- 


some 


pos 


vass but for the most 
part I confined my ef 
forts to strangers—firms 


with whom our organi 
zation had no contact 
By persistence | aver 
aged a sale a day for a 
period of two months. 

Out of my first 
turkey” sale I got a kick 
over the discovery that it 
was easier to sell a man who had given no thought 
to the purchase of a typewriter than the prospect 
who had been canvassed by other salesmen. That 
stimulated my efforts. 

In the cases of prospects who admitted being in 
the market and having been solicited by other type- 
writer salesmen I encountered strong resistance 
based upon the expectation that keen competition 
would result in an extraordinary deal. I incline to 
the opinion that buyers of that kind do not fare so 
well in the long run. I naturally gained something 
from my experience with this type of buyer but | 
got better results with another kind and made a 
satisfied customer in each transaction. 

I made my canvass with a car, taking with me six 
or eight machines of various makes and models, 
which I used for demonstration of every regular or 
specialized usage. When I encountered “MY 
MOST DIFFICULT SALE” I had reason to be 
thankful that I carried several models with me be- 
cause I had need for a machine with a twelve-inch 
carriage, 

My most obdurate prospect, who eventually be- 
came a customer, was an ice and fuel company. | 
called on him about nine o’clock one morning. 

“Mr. Blank, I’m W. R. Shilling of the Fort Pitt 
Typewriter Company.” 

“Typewriter company?” responded the buyer, 
“I’m not interested in buying a typewriter just now.” 

Now the fact is, a friend of this buyer had told me 
that he had at one time considered the purchase of an 
extra typewriter. I determined to revive his interest 


“col 


MY MOST 
DIFFICULT SALE 


How General Conversation and Ar- 
gument turned from 
to Ice to Typewriters to Coal—and 
Culminated in an Order and a Check 


By W. R. Shilling, President, Fort 
Pitt Typewriter Company, Pittsburgh 





MR. SHILLING 

The Eighth of a Series of Articles )o.") 

Showing How the Citadels of Sales 
Resistance Were Shattered. 
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if that were possible and 
opened up with sound 
reasons for buying the 
machine now. Although 
the buyer permitted me 
to develop my argument, 
| presently perceived 
that it was falling upon 
unresponsive ears. His 
lanquid interest indi- 
cated courtesy rather 
than concern. I sensed 
that the interview would 
end unless | could intro- 
duce something of imme- 
diate interest. I injected 
a remark about the year 
‘round service of type- 
writers, to open the way 
to comment upon the 
seasonal balance of the 
prospect’s business. 

“Your business, Mr. 
Blank, is well balanced 
as to seasonal demand. 
Ice is a necessity in the 
summer and fuel is a 
necessity in the winter.” 

“It isn’t exactly a bed 
of roses,” muttered Mr. 
Blank, his thoughts evi- 
dently racing over the 
various factors of his 
business, “but we man- 
get along.” 
Though the response 
came rather grudgingly, 
I detected a gleam of in- 
terest in Mr. Blank’s 
eyes and followed up the subject with enthusiasm. 
In the course of the ensuing conversation I learned 
some interesting things about the coal and ice busi- 
ness. The opportunity that the circumstances 
afforded me of increasing my knowledge of business 
in a line other than my own is but an example of a 
pleasant phase of selling equipment usable by prac- 
tically all types of business. 

As Mr. Blank warmed to his subject, he began 
illustrating his points by pictures and charts, He 
pulled out a large sheet from a drawer in his desk 
and said, “Here is a special form that we use about 
once a month. It’s filled in by hand because it’s 
too large for our typewriter.— 

He stopped abruptly, his words apparently re- 
minding him that I was a typewriter salesman, and 
then continued, “As a matter of fact, this form 
caused us to consider the purchase of a twelve-inch 
typewriter at one time, but as it would have been 
used only once a month, we gave up the idea.” 

“A twelve-inch machine? I have one out in my 
car that I’d like to show you. It’s an unusual buy 
even in the present market. It won’t be any trouble 
to bring it in.” 

Before he had an opportunity to object I was on 
my way out to the car. On my return with the type- 
writer, I was greeted with the words, “But I don’t 
care to spend any money at this time for a type- 
writer.” 

“Charge it to your expense account, Mr, Blank. 
Just a few dollars a month and it will soon be paid.” 

“No matter what account I charge it to, it will 


Typewriters 
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mean an outlay of cash, and I’m not laying out any 
cash these days, unless it’s absolutely necessary.” 

To these objections I countered with, “This 
twelve-inch machine ts extra good for cutting sten 
cils. You could use it for circular work which might 
help increase your business and consequently justify 
the investment in an extra typewriter.” 

“This is no time to do any circularizing in the 
coal and ice was the disconcerting re 
joinder. 

The sales door was closing in my face. I decided 
that the best thing to do was to change the subject, 
bide my time and watch for an opportune moment 
to play my trump card—the suggestion that the 
typewriter now in use be traded in on the twelve 
inch machine, which could be used for all purposes. 

Mr. Blank’s reference to the coal and ice business 
opened the way for another discussion of the sub- 
ject paramount in his thinking. 

“Speaking of the coal business,” I remarked, “I 
notice that some of the coal companies use horse 
drawn wagons to deliver loads in the congested busi- 
ness district instead of auto trucks.” 

“Yes,” was the immediate response, “that’s be 
cause traffic conditions make traveling so slow that 
delivery can be made just as rapidly with horses and 
at considerably less cost.” 

The conversation was back in safe channels again 
and Mr. Blank opened up his storehouse of authori- 
tative information for my benefit. 

During this instructive interchange of thoughts, 
I was continually on the alert for an opportunity 
to return to the subject of typewriters. The oppor- 
tunity finally came in the guise of incidental men- 
tion of several mutual acquaintances in town, some 
of whom had purchased typewriters from me. 


business, 
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While conversing I had made a rapid inspection of 
Mr. Blank’s typewriter, and when the appropriate 
time came I said, “In all probability, your machine 
will have to be overhauled within a few months at a 
possible expense of $15.00.” 

Mr. Blank remained noncommittal. 

“T can allow you as much in a trade as you can 
get after it is overhauled and save you the overhaul- 
ing cost,” I went on. “Further, inasmuch as you feel 
that two typewriters are one too many, the twelve- 
inch machine just fills the bill because all of your 
work can be done on it easily and efficiently.” 

Though he made no comment, Mr. Blank seemed 
interested. I asked for permission to examine his 
machine more closely. My request was granted and 
I went over the typewriter thoroughly. 

“Your machine merits a $20.00 allowance,” I re- 
marked when I had completed my examination. “In 
exchange for it you get a typewriter that is fully 
guaranteed for a year and one that will handle all 
your work. Now isan ideal time to make a purchase 
because you still can get a good allowance on your 
old machine and replace it with a typewriter that 
has a special adaptability to your situation.” 

“Well,” was the response, “I must admit that I 
have had several machines in here on trial, but I 
didn’t buy because I felt that I couldn’t afford to 
have two machines. Your suggestion of using this 
twelve-inch model for all my work sounds good. 
You’ve made a sale.” 

When I walked out of his office a few minutes 
later I had his check and his old typewriter. Get- 
ting them in exchange for the twelve-inch machine 
gave me a thrill that was accentuated by the knowl- 
edge that the customer had made a good purchase, 
one that would be a source of increasing satisfaction. 


What Some Dealers Are Doing to Increase Business 


(Continued from page 10) 


department shows a profit, and he is confident that 
with gradually augmenting activity in business gen 
erally, conditions in all departments will show sub- 


stantial improvement. 
* 


M. E. Hansell, Il, of F. F. Hansell & Bro., Ltd., 
New Orleans, tells us about a plan they carried out 
which materially reduced their worries. He said 
that his house was fortunate in that the lease on 
their building and branch store expired this year and 
they were able to secure a more centrally located 
building which did away with the necessity of oper 
ating a branch. This brought about a material sav- 
ing in rent and other expenses. The company feels 
that if it can hold its position with regard to volume 
as maintained for the past year, they will come out 
with a satisfactory result at the end of the period. 
“We feel,” says Mr. Hansell, “that we have been 
able to continue to get our share of all the business 
there is to be had by perpetual plugging and keep 
ing in close contact with our trade.” 

* 

The business equipment house of W. B. Read & 
Co., established in Bloomington, IIl., forty-eight 
years ago, pursues a definite course of action where- 
by they have kept up their volume without impair- 
ing the strength and efficiency of their organiza- 
tion. They state 

“We find that it is necessary to increase our lines, 
going after items to which we formerly paid little at 
We have also extended our activities into 


tention. 


larger territory, soliciting accounts which we have 
not heretofore approached with the maximum of 
vigor. We find that there are a number of items 
which in years gone by we have not sold because 
they are not strictly in our line, but we now find that 
the same sales expense will cover the effort put forth 
on these additional items. In other words, with the 
same sales expense to our outside and inside sales- 
men, we are covering at least twenty-five per cent 
more items than we have covered heretofore, which 
reduces the per item sales cost on the items previ- 
ously sold. 

“We have never made use of fads or spectacular 
methods to stimulate sales, believing that the reac- 
tion from such methods usually offsets whatever im- 
mediate benefit may be gained. 

“In conclusion we might add that we just keep on 
sawing wood, putting forth a little more effort to 
clinch sales, and encouraging our men to develop 
more and more initiative in their work as more ob- 
stacles loom.” 

* 

Harry A. Tompkins of Scrantom’s, Rochester, N. 
Y , Says their problem seems to be related to keep- 
ing up the standards of merchandise and service, 
selling the good old substantial lines of merchandise 
at profitable figures when everybody is yelling price, 
price, and at the same time treating fairly the manu 
facturers who have stood by them for many years 
and by refusing to buy so-called bootleg merchan 
dise with which to undersell standard lines. 
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EDITORIAL 





GREETINGS! 


Ho friends! The 


old year draws to a close. 


We greet you at the threshold 


of the new, with the wish that it may bring opportunity for good work and to each, 


realization of reasonable hopes. 


May we deserve better conditions in the new year by making better application of 


the great forces of life and better use of the instrumentalities at hand, 


May we 


have deeper understanding of the tremendous power of good will and open all 


channels to its uninterrupted flow. 
May those x 


tho turn to Christendom’s approaching anniversary for inspiration 


for good will and good works, gain richness of spirit and may those who draw upon 
the One Power through other channels receive in bountiful measure. 
At the approach of the Christmas season, in the spirit of all good, we greet you. 


Office Equipment Industry to Aid in Business Uplift 
@@In view of the final count we may, without risk 
of vehement contradiction, venture the assertion 
that at no previous election have so few citizens 
been disappointed with the result. 

With a mandate of such force, the party just 
placed in power has at once a high privilege and a 
rare opportunity. Its program has received the ap- 
proval of a tremendous majority which gives it a 
push that, increased by the loyalty of all, should 
carry it through to whatever success it deserves. 

The magnitude of the opportunity encourages the 
hope that the progressive policies of the new leaders 
will express in wisdom, and fulfill the promises 
which commended them to the favor of so great a 
number. 

The confidence signified by the general approval 
should stimulate the determination of all to press 
forward to the first objective, the development of a 
situation which will afford employment for all at 
even the minimum compensation with which, in 
common parlance, they can “get by.” 

Progress toward this objective as well as general 
improvement will come through small advances, im- 
pelled by forces from within; the sum of many small 
forces engendered here and there. Small gains in 
those enterprises, large and small, which have been 
put in economic balance with attendant circum- 
stances. 

In this work of rehabilitating business the office 
equipment industry is found to have important 
place. Its manufactures—the machines, supplies, 
furniture, devices—a great array of utilities—func- 
tion at the center of business of whatever kind. They 
are essential. Careful surveys in many fields will 
disclose openings for the products of the industry 
in the movement to rebuild the business of the coun- 
try. 

The office equipment industry should set its ban- 
ners flying in the starting column. 

-o 
People Evince Interest in Business Shows 
4A thought-suggesting point which has occurred 
to those who have considered the matter is the keen 
interest which business people of both sexes evince 
in the machines, systems and devices demonstrated 
at office equipment shows both large and small. 

This year it was expected that this interest would 
abate, and some concerns decided on that account to 
forego participation in such events. But the ex- 
pected has not come to pass. Beginning with the 
National Business Exposition in New York City 
last October—always a red letter event of the fall 


season—and including the Canadian Business Show 


recently held in Toronto, and several local events, 
such as the show held last month at Horder’s Adams 
street store, Chicago, and two events, both of which 
took place on November 9 at Boston and Denver 
respectively, the public has been on hand in large 
numbers, showing keen and intelligent interest in 
every case. 

The attendance at the National Business Exposi- 
tion in New York was excellent. Exhibitors re- 
ported good results, comparable to the number of 
prospects listed in more normal times. Despite diff- 
culties, the show was a success, and Mr. Tupper and 
his able staff deserve the congratulations they re- 
ceived. Like interest, according to reports, attended 
the Canadian Show, and it is estimated that during 
the local three-day show at Horder’s in Chicago, no 
less than 7,000 business people attended—a fine 
showing considering the space available for exhibits 
and the limited time the sponsoring committee of 
office equipment men had for preparation. For the 
other two shows referred to, attendance reports are 
not now available. 

It seems evident, therefore, that the public is 
keenly interested in the demonstration of machinery 
and systems intended to speed business operations, 
and it seems to many that this interest is evidence 
that this industry may look ahead with confidence 
to the early return of better times. 





oO 
National Stationers Association—Membership 
and Finance 

@@The general manager of the National Stationers 
Association enclosed with a recent bulletin a com- 
parative report of expenditures and disbursements 
of five years ago with those of the year ending Sep- 
tember 30, 1932. Both sets of figures show the Asso- 
ciation to have been and to be in an admirable state 
of solvency, with a balance of a few thousands in the 
treasury. The cash balance five years ago was $2,- 
937.94, and that on hand at the end of the last fiscal 
year is $4,162.07. The satisfactory showing for the 
year just past was made under adverse conditions of 
general business and in the face of a shrinkage in 
membership over the five year period, largely ac- 
counted for by the retirement of many firms from 
business and to receiverships and bankruptcies dur- 
ing the last three years. 

“It is particularly noticeable,” says Mr. Garvin, 
“that over the ten-year period we have always had a 
basic membership of 300 or more dealers and 175 
manufacturers who have been the active members of 
the Association, and among this basic membership 
there have been very few casualties. These are the 
members who have stuck all through the years and 
have carried on the work of the Association.” 
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FOUNTAIN PEN SHOP 
PEN 
COMPANY 
AND ITS 
DEALERS 
GET BIG 
RESULTS 
FROM 
IDEA THAT 
CATCHES 
PUBLIC 
INTEREST 








HANCHETT CAPITALIZES HIS CUSTOMER'S SUCCESS Mr 

, ; Hanchett of tl Hanchett Pen Shop, Atlanta, Ga presenting a 

AGIC is but I ncient name for the power © new Ford V-8 to W. H. Wynne, Jr., of Atlanta, winner of the 
dl d mn) ite develop . Sheaffer slogan contest for the week of October 23. Mr. Hanchett 
leas. Ideas tivate all development. Draw ete pany ee Ay Py Oe 


from the infinite source of ideas one that meshes iwarding and staged the presentation of the car in front of 

' a : tore Photographers from the local press were on hand. The 
with the cogs of controlling circumstances and the bove picture appeared in the Atlanta Journal with attendant 
power is at once effective. So much for philosophy. — a - 


Shor 
ed | 


The application in this instance is the W. A 
Sheaffer Pen Company’s radio contest offering a “We are doing everything we can locally to cash in 
Ford V-Eight automobile every week to the person n the publicity which came over the air last eve 


sending in the best Sheaffer slogan and a similar ning ur windows are filled with Sheaffer prod- 
machine weekly the salesman or saleswoman for ucts and signs galore calling attention to the con 
the best sales record in accordance with the popula test and the opportunities for further competition 


tion of the community in which the sales are made. on the part of our citizens. Already this morning 

The radio program, “Sheaffer’s Lifetime Revue”, many people have been in to secure entry coupons 
featuring Spitalny’s “Feathertouch” orchestra and which of course, carried with it the necessary sale. 
other interesting features is given on a coast-t \We certainly need that Skrip order which is on the 
coast chain every Sunday night The automobil way, to say nothing of the continual orders for foun 


contest is dramatically featured and many retail tain pens and pencils which are coming forward.’ 

: . ‘ . o @ 4 ‘ 2 . 4 — . : e 4 

dealers throu it the untry are making the most Schwabacher-Frey, another large and successful 
~ ~ 5 ~ 


f the opportunity stationery house, hook up to the general publicity 


So enthusias tive is the support given t by displaying in one of their windows a Ford \ 
the contest by the dealers that the Sheaffer Com Kight model car with suitable cards of explanation. 
any already considers that the $150,000 expenditure he display has attracted a great interest and re 
behind the campaign 1s well spent sulted in many sales. 

The Dealers’ Play-Up C. D. Peacock, famous jewelers of Chicago, were 

Many dealers throughout the country are capi in particularly fortunate position to dramatize the 
talizing on the publics receptivity f the Sheaftet contest and direct sales to their pen counter The 
iwards When Mrs. Kathleen S. Young, a cus pen department of the beautiful Peacock store opens 
tomer Ke ick-Bellas ( f Denver, n Monroe street ; 


ick i and also on the lobby of the 
Colo.. was ant nced as the winner of the second Palmer house, in which hotel thev are located. A 


rd to be given away earlv in September, the firm new Ford \V-Eight from one of the Chicago Ford 

romptl ged ibli he local papers dealers was put on display in the lobby of the hotel. 
ised Tt { es 1 ge the nt ement Attractive cards called attention ot passers by to 

er ( i ed the winne the mi the Sheaffer contest. A man was on duty alongside 
the ( The Ke rl Bellamy ( the car day and night to give information to in 


pany’s enthusiasm for the plan is indicated by the  quirers and to direct prospects into the store 


Wil CXCeT t fl ? ettel ri Be imy: hese agaispiays i the actual machines were made 
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upon the dealers’ own initiative. Some dealers not 
having windows large enough for a Ford display, 
have arranged with local Ford dealers to have the 
new car stationed in front of their store to get the 
greatest amount of attention from passers-by. 

The Morris Sanford Company and the Killian 
Company of Cedar Rapids, la., both carried fine 
tie-up displays with new Fords secured through the 
local Ford dealer. 

Bernard Boas, president of the J, A. Foster Com- 
pany of Providence, R. I., states “The window dis- 
play which we put in for the announcement of the 
Sheaffer automobile contest was particularly effec 
tive in the way of sales. Sales directly traced to the 
window alone were $175 for the week of which 
seventy-five per cent were in the ‘Lifetime’ class.” 

John A. Patterson in Wauwautosa, Wis., said: 
“You certainly are to be congratulated on running 
such a contest during these times. It surely is a 
great stimulant to business. I would never have be- 
lieved that a clerk could sell that much merchandise 
ina month. Quart Skrip never sold in my store as I 
am ina residential district, but when my clerk, Miss 
Shanley, discovered that quarts counted in the con- 
test, she got busy and sold twenty-two. She opened 
up a field that I never thought of entering, being 
content to let peddlers sell my customers every kind 
of ink for their offices. I am going after the quart 
Skrip business in the future. 

“It’s funny how business is all around you if you 
just get busy. I am ready to say that business is 
good and Old Man Depression has left us for parts 
unknown. I think it has been up to us to move him 
out, but we didn’t know it.” 


Enthusiasm of Salesmen and Saleswomen 


Interest in the awards has keyed up the enthusi- 
asm of retail sales persons to a high point. A 
Camden, Ark., salesman wrote: “I sold Skrip to 
every hotel, factory, hospital and most offices in 
Camden, Three weeks ago I didn’t believe it could 
be done. I worked before store hours and after 
store hours. This contest has certainly placed our 


stock in good shape. Reserve a Ford for me. I will 
take you riding on your next trip here.” 

Raymond Cowles of Bradley & Scoville, New 
Haven, Conn., determined to win a new Ford. One 


of his sales to a nearby bank was a full complement 
of desk sets, safety Skrip and quarts of pen Skrip. 

R. S. Engle, salesman for Pound & Moore, 
Charlotte, N. C., went looking for business outside 
the store and came back with an order for fifty-five 
Sheaffer Feathertouch Lifetime ensembles. 

Out in the southwest corner of lowa, where condi 
tions may be judged by the fact that corn is selling 
there at from ten to fifteen cents a bushel, Bill 
Kubel, salesman for the Stoner Drug Company of 
Hamburg, a town of 2,103, made an astounding 
record. He sold inside and outside the store. He 
scoured the surrounding territory, selling to farmers 
as well as townsfolk. In four weeks he sold more 
writing equipment than the store had previously 
sold in two years. He sold a number of $13 desk 
sets, $10 pens and $15 ensembles. 

Mrs. C. P. Hall of the Hall Drug Company, Over- 
ton, Tex., a town of only 463 people, turned in a 
sales report that was just under Mr. Kubel’s. 

To stimulate interest in the idea, the manufac- 
turing company supplies dealers with counter cards, 
window posters, entry blanks for the customers and 
sales report blanks for dealers’ sales. 
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At the beginning of November, the Sheaffer Com 
pany anounced through the mails and over the air 
to their dealers and salesmen that the salesmanship 
contest would be extended until December 25, all 
sales reports to be mailed in by midnight, December 
26. At Christmas, two Fords will be awarded in 
each of the four population classifications. The two 
retail sales persons turning in the highest reports 
in Class A, cities of 100,000 population and over, 
will receive Fords. The two highest in Class B, 
cities of ten to one hundred thousand, will get cars, 
as well as the leading pair in Class C, cities of three 
to ten thousand and Class D, cities under three thou- 
sand population, besides which the company has 
added $4,000 in prizes to be awarded to the sales- 
man having the next highest rating to the Ford 
winners in each population class. There are forty- 
eight prizes in all. 

a 


Fountain Pen Service Advertisement Pulls Big 
Volume for Sheaffer Dealer 
Tucked away in the corner of a large department store 
advertisement appeared the following paragraph: 


“Free Fountain Pen Service 

“For the entire week we will clean, adjust and fill your 
fountain pen with Skrip free, at our fountain pen depart- 
ment, where we are at all times prepared to render immedi- 
ate, expert pen service.” 

The following day 480 people brought 480 ailing pens to 
the pen counter of this store. All of them needed cleaning, 
adjusting or some repair service. 

The clerk in charge carefully inspected each pen and 
made the necessary adjustment. In the majority of cases 
it was only necessary to clean thoroughly and refill the 
pen with Skrip. This was done as advertised at no cost. 
Some customers were so pleased with the service they 
offered to pay for it. They were told they could not pay, 
but they were immediately shown a bottle of Safety Skrip, 
a little sales talk with the recommendation to 
fluid that point or 
clogged the feed channels. 

In addition to the sale of Skrip the first day many worn 


sacs in the pens were replaced, for which a charge of 


and given 


avoid faulty writing corroded the 


twenty-five cents was made. The repair charges alone 
amounted to considerable, and in addition many customers 
brought in pens which were really beyond repair and new 
pens were sold. In cases in which the dealer did not have 
the facilities to make the necessary repairs, he forwarded 
the pens to the factory and furnished the customers with 
“loaner” pens to use in the interim. These “loaner” pens 
are supplied to dealers of the W. A. Sheaffer Pen Company 
at moderate cost and embody the high standards of quality 
found in the regular Sheaffer pens. The practice of carry- 
ing “loaner” pens for the customer’s convenience has re- 
sulted in the sale of many new pens, giving the customer a 
practical demonstration of the satisfaction to be found in 
the pen with modern improvements. 

By putting showmanship into the same plan a large 
stationery store in the East has had even greater success. 
The repair service was staged in the window, where the 
workman had all his tools and did the work on a table. 
Here also were many old pens that had been taken in and 
some bottles of Skrip on a table adjoining. Crowds of 
people besieged the window and many became patrons. 
The dealer found that this plan had additional value in 
showing the sturdy construction of the interior of his 
Sheaffer pens. Because this plan brings many new custom- 


ers, more and more dealers are adopting it. 
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BETTER DAYS ARE COMING IN OFFICE 
FURNITURE 


“@ TRAWS indicate the direction of the wind 
The other day we wrote the following para 
graph: “Few banks fail now, and remaining broker 
age and real estate concerns are mostly able to con- 
tinue. Comparatively little used office furniture is 
being thrown upon the market. Soon the more de- 
sirable pieces will be absorbed and that stumbling 
block will be removed from the trade pathway.” 

The day following the one on which the foregoing 
paragraph was written a dealer in used furniture 
called up the office of a company that has a rather 
close touch with the field to say that his sources of 
used furniture were fairly well exhausted, and to ask 
where some used desks could be obtained. 

Verily, “straws,” etc. 

In 1930-31, when banks, brokers and traders were 
falling right and left and most business houses were 
in a state of contraction, a great quantity of office 
furniture was thrown upon the market. Here’s an 
instance: During the 1928 bull market brokers re 
ceived fat trading accounts. In appreciation of this 
business several provided wealthy customers with 
private offices, equipped with expensive furniture, 
and with competent secretaries. It is related that 
one such installation consisted of a three-room suite 
equipped with furniture costing about $10,000 
After the stock market break had done its worst, 
this same furniture was sold for $350. 

Since then this great flood has passed like a wave, 


hlling the low spots, but bearing no more than a 
temporary relation to the stream down whose chan 
nel it passed loday the sources of second-hand of 


fice furniture are drying up. Fewer pieces are reach- 
ing the market. Lines are broken. Where once the 
second-hand dealer could provide fine suites at as 
tonishingly low prices, today he is obliged to scour 
the market for what his customer wants, if, indeed, 
he is able to get it at all. There remain many in 
dividual and unrelated items, which, in turn, are 
gradually being absorbed until finally the amount 
f salable used furniture will be reduced to normal 
proportions. 

It has now been three years since the break in the 


Events Indicate Upward 
Trend as Business Activity 
Gradually Increases 


market heralded the end of the boom. In that time 
the factor of obsolescence has been at work and is 
working constantly. As business gradually in- 
creases new furniture will again begin to replace the 
old—is already beginning to do so if we take recent 
sales by dealers as a criterion. 

+ * « 

A few months ago a reporter made the rounds of 
the trade in one of the larger cities of the West. He 
found several managers of office furniture concerns 
and departments who seemed the reverse of cheer- 
ful. Business was poor, non-existent, worse than it 
had ever been before, etc. Once in a while a customer 
would come in for minor necessities. Salespeople 
did what work there was to be done without much 
enthusiasm. Outside men brought in a few orders. 
Big installations by business concerns had dried up. 
[he market was cluttered with second-hand office 
furniture. The atmosphere within was heavy. One 
felt the urge to go out into the summer sunshine and 
take a few deep breaths. The air off the ocean was 
as keenly bracing as ever. The mountains reared 
their granite heads, topped by everlasting snow. 
Flowers blossomed. Fruit ripened golden in the 
orchards. 

* % * 

Daily rides about town by automobile, bus, inter 
urban trains and street cars disclosed more than a 
little activity. Here and there the reporter noted 
new factories, new not large, but with 
the promise of growth, The city is a great educa- 
tional center. New and inspiring buildings were 
being erected for college and university uses. Stu 
dents were flocking in—more thousands every year 

-bringing money—adding to the sum total of en- 
terprise and intelligence. The city itself had en- 


businesses 
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larged and beautified its municipal center—the state, 
rich in resources and proud in the realization of a 
glorious past and a still more glorious present, had 
added a splendid structure choicely located in the 
municipal group. Surrounding towns and cities, 
catching the spirit of enterprise, had enlarged their 
own civic structures, in several cases replacing old 
buildings with new but not unduly expensive crea- 
tions of unusual architectural beauty. 
x * x 

Thinking over these things, the reporter wondered 
who was getting the contracts to supply the quan- 
tities of office furniture necessary to equip these new 
structures. Straightway he became an animated in- 
terrogation point, and discovered several things, 
some of which he had suspected before. He found 
that most, if not all, of the stronger concerns deal- 
ing in office furniture and equipment had some part 
in one or more of the several important contracts 
which were being let. Not all were getting an equal 


share. Those who were able to meet the greatest 
variety of demands were getting more than those 


who were for one reason or another unable to tie 
up with the different requirements to be met. 

It was evident, too, that those who were getting 
the cream of*the business were the ones who were 
keeping in touch with new projects—sometimes a 
little in advance of them—making acquaintance 
with politicians, promoters, officials, builders, archi- 
tects—for, after all, business boils down to the per- 
sonal element—knowing the people with whom one 
is to deal and seeing them occasionally. So complex 
are human relations—so likely is a man to be ap- 
parently down one day and climbing the heights of 
achievement the next--that wide acquaintance and 
genuine good will are the best possible assets. Also, 
they are the best antidote to pessimism. There ought 
to be no distinction between customers and friends. 
Talk with them. Get their ideas. Absorb their in- 
formation. Nobody knows when a ten thousand dol- 
lar job may be discovered in the casual remark of 
some caller. Listen, talk quietly and to the point, 
be alert and miss nothing. 

x * x 


We have so far heard of no new ways to sell office 
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furniture ; but a lot of dealers are using the old ways 
with greater intensity and with enough success to 


justify the effort, while remaining alert for new 
ideas. For instance: 

In Horder’s Adams street store, Chicago, there 
was recently an attractive furniture window—sim- 


ple, but exquisite. The pieces were few—a Leopold 
desk of American walnut in simple but beautiful 
design—harmonious in every detail. There was a 
swivel chair to match and matching side chairs, a 
pretty rug and a paneled, harmonizing background. 
Nothing spectacular. But hundreds of people 
stopped to look at the display and a satisfactory 
number entered the store, with the result that the 
furniture department made sales of various items in 
the furniture line. Without faith in the old gods 
of good taste and harmony, the window would not 
have been shown and the sales would have walked 
by. 
. “xe 


We are aware that in referring to office furniture 
sales we tread upon thin ice. There is no criticism 
of those who have not found a way of late to break 
even or make a little money from their office furni- 
ture departments. When a stationer whose top fur- 
niture sales in good times averaged $50,000 a year 
finds them dropping to $2,500 a month, he may be 
excused for a certain pessimism. But on reflection 
he should conclude that he is not doing badly, and 
that it remains for him to adjust his costs so that 
he can get at least an even break. This will take 
some figuring and he may have to make some reduc- 
tions in force and in compensation. But if he can 
get the department to break even, he will still be 
ahead because of its influence on the rest of his 
business. 

When the usual lines slow up, initiative suggests 
more urgent efforts in the sale of special and aux- 
iliary devices of which there are many to be found 
among office furniture products, such as the minia- 
ture combination secretarial cabinets for homes and 
private offices; strong small safes, and many other 
items which will suggest themselves to those fa- 
miliar with the products of office furniture factories. 





A NEW STORE AT PERTH AMBOY 
N_ J., are shown above. All the fixtures in this 
York City 
the right-hand picture presents a display ledge for small items. 
desired. The steel shelving presents a sturdy, 


store are made of steel, 
The left-hand picture shows a convenient layout of greeting cards on racks with surplus stocks in drawers underneath. 
This counter has glass partitions which divide the space into sizes 
workmanlike appearance. 


Two views of the interior of Frank Woglom’s new store at 204 Smith street, Perth Amboy, 


supplied and installed by the Art Steel Company of New 


In the rear of the store is a lending library. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 

offices of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, 

and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 

St. and Park Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 
to cultivate the British market. In subscription matters, 
Mrs. S. S. Elliott, 6 St. Bride street, London, EC 4, is the 
authorized representative of Office Appliances in the 
British Isles. 





London, November 11, 1932 the privilege of representing one of the comparatively 
The big event of last month was the annual meeting young sections of our industry, British typewriter manu- 
and dinner of the Office Appliance Trades Association, On facturers. He is himself a young man who (and he will 
most occasions the members of this live organisation turn probably dislike me for publishing this!) saw very distin- 
up in very good numbers, but at the annual “do” there is guished service in the flying services during the War. | 
almost a hundred per cent attendance Of course, the don’t think this is generally known, for Mr. Mawle is of a 
added attraction of the dinner may have something to do modest, though forceful character, but being similarly 
with it, for I am afraid we males always jump at the oppor (though in not so distinguished a manner) engaged my- 
tunity of an “evening out’”—on business, of course! self during the War, we naturally had a common bond 
This year saw an innovation. Usually it’s the dinner Personaily—and please do not misunderstand these re- 
first and then the business, when most members are feel- marks—I think it is very good that at this stage of our 
ing sufficiently pleased with life to want something more industrial history, an English director of a purely British 
interesting than passing reports and electing executives! concern should be Number One in our trade 
We had the annual meeting first [The new chairman The new executive committee is no less interesting 


Messrs. W. Desborough, Powers-Samas Accounting Ma- 
chines, Ltd. (you may remember reading of his recent 
entry into commerce from a government position), 
[Thomas Dixon, The Dictaphone Company, Ltd. (an old 
executive returned to the fold!), W. G. Gledhill, Gledhill 
Brook Time Recorders, Ltd. (“W G” has been on the 
ommittee, and acted as educational director for many 
years), E. C. Rylands, Carter Parratt, Ltd. (one of the few 
British manufacturers of visible card index systems), G 
V. Speke, Acco Company, Ltd. (Mr. Speke is generally the 
organiser and master of ceremonies of our social func- 
tions), A. W. Thomas, Royal Typewriters (popularly 


known as “Tommy” and the life and soul of the party! 


Mr. J. Halsby, the honorary secretary, appealed to the 


members to use the services of the association more. They 





. , received at the office all sorts of enquiries from divers 
N. W. R. MAWLE — rie 
sources, though quite a small percentage from members 
here’s his portrait) is Mr. N. W. R. Mawle, a director of For instance, it was not unusual for big concerns desirous 


the Imperial Typewriter Company, Ltd. Mr. Mawle has of investigating the possibilities of various office appliances 
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d wishing e “pestered by persistent representa 
tives” (poor “reps”!) to ask the associatior send litera 
ture of various 1 ers \gain, people with a thirst for 
inf ition wrote one, a young miner, wishing to im- 
prove his | Ww catalogues and information. So 
there seems to be a purpose for this co-operative organ- 
sation, 

Mr. W. H. Hartley—who recently retired from the Ad 
dressograph-Multigraph organisation—was unanimously 
elected an honora member, making four in this select 
list! By the way, at the time of writing | believe M1 
Hartley is in the United States, visiting old friends) 

Following the annual general meeting, we saw a “Cine” 
film showing “incidents”—of which there were many very 
interesting ones—that took place at the association river 
trip in the summer. There’s an old Scotch saying (I can't 


reproduce it in the vernacular) expressing a pious hope 


that we might receive the gift of seeing ourselves as others 


see us! Well, some of the “leading lights” saw themselves 


n all sorts of positions and conditions! 
The dinner, whi came next, was excellently served and 
rt | hicl t | 

happily eaten Among the “distinguished” visitors were 
Iderman scar F. Rowntree, . (who introduced him 

\ O F. | t 14, I trod 1 | 
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lypewriter Trades Federation by Mr. J. Gustave Hemes, 
proprietor of International Export Review. May the 


keenness continue. Anything to stimulate better business 
is worthy of all encouragement. 

had this last month—Mr,. D. G. 
Suverkrop of Automatic File & Index Company, Chicago, 
and Mr. Jay H. Maish, one of the “Folks on Gospel Hill,” 
Marion, Ohio. 


I have two visitors 


It is very nice to meet your people and to 
learn first hand of your difficulties and your hopes for the 


future You will find it difficult “scratching the surface” 
over here for the first time. National sentiment is fairly 
high just now for one thing. Then, tariffs and the ex- 


change all go against any proposition that involves im- 
porting 


lished 


Service 


American specialties. Goodness knows, the estab- 


American houses with their organised sales and 


must be finding it a “hard fight” and anyone with 
a new proposition must expect to be really up against it 
VEJ 


just now 


_—_ 
Leitz Catalogue of Office Requisites 

From Louis Leitz, Feuerbach i. Wurtt, Germany, comes 

a new catalogue of office requisites, including correspond- 

ence and document binders, letter files, punches, stick files, 





ANNUAL DINNER OF THE OFFICE APPLIANCE TRADES ASSOCIATION OF GREAT BRITAIN AND IRELAND, LONDON, ENG- 


LAND, OCTOBER 26, 


self as “Plain Mr. York,” a skit on a well known series of 
advertisements for Rowntree’s chocolates); Gilbert Gled 
hill, Esq., M.P.; A. M. Lyons, Esq., M.P.; C. F. Pike, Esq., 


M.P.; 


Federation). 


Stanley Cohen, Esq., (chairman, Typewriter Trades 


Mr. Rowntree, in proposing the toast of the association, 
spoke of the important part the trade was taking in im 
proving business conditions by the sale of office appli 
ances and systems. Such equipment tended to reduce 
costs. This in turn, stimulated competition—a very healthy 
thing 

Interposed with the toasts—The King, “Our Guests” 
and “The Association’—were short items of entertain- 
ment. (No, not a cabaret turn, we were much too digni- 
fied! Altogether the whole evening was a particularly 
happy one. It reflects on the cheerfulness and good com- 
panionship of all 

Interest and enthusiasm in the National Window dis 
play rganised by the Typewriter Trades Federation 
grows apac¢ Prizes of a total value of £160 have been 
ffered by Messrs. Royal Typewriters, Remington Type 
writer Company, Ltd., Underwood Elliott Fisher, Ltd., L. 


C. Smith & Corona Typewriters, Ltd., Cosmos Typewriter 
Supplies, Ltd., Art Metal Construction Company, Ltd., 
Bar-Lock (1925) Company, Halsby & Company, Ltd., 
Walter Grafton & Son, Ltd., National Loose Leaf Com 
pany, Ltd., Tan-Sad Chair Company (1921), Ltd., and J 
B. Brooks & Cor iny, Ltd 

But the real aim of competitors is the handsome Silver 
Challenge Cup s illy presented for the contest to the 
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letter boards, letter baskets, etc. The line is comprehen- 
sive. $< @—__ 
Germany Doubles Typewriter Tariff 

An emergency decree effective in September doubles the 
tariffs on typewriters, calculating machines and typewriter 
parts and pens. A duty as high as 1,000 marks is levied on 
typewriters with bookkeeping attachments. 

American office appliance manufacturers operating as 
sembly plants in Germany employ about 6,000 artisans; the 
plant investments estimated at about $11,000,000. 
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STAND OF JEAN PICARD, exclusive agent for Todd checkwriters and 
safety papers, et the Palais Berlitz Office Appliance Exhibition, October 1, 


193%. Mr. Picard is located at 42 Rue Pasquier, Paris, France. 








English Post Office Adopts Prepaid Reply 


The general post office of England has sanctioned th 
business reply cards and envelopes, such as have been used 
in the United States mails several years. These are used 
in mail order selling, and postage is paid by the advertiser 
on receipt of the replies. An official license number is 
assigned to each advertiser using these cards in sales 
promotion 
Star Salesmen of Olympia Typewriters Entertained 

at Factory 

The Europa-Schreibmaschinen A. G., makers of the 
world known “Olympia” typewriter, played host to the 


victors of this sales the factory in 


parts of 


year’s campaign at 


Germany Over 200 gentlemen from all 


Erfurt, 
the country came together 

The program began with a sightseeing tour to historical 
in the vicinity. After a 
and Beck the guests 


interest so abundant 


Directors Wussow 


through the factory, 


points of 
warm welcome by 


were conducted with experts to ex- 


plain the processes and equipment 


In the workshops special platforms were 


twenty-five 


erected where the essential parts of the various mecha 





SALESMEN OF THE EUROPA TYPEWRITER 


OFFICE APPLIANCES 


Balkin Sales Company Now in Merchandise Mart 

The Balkin Sales Company, formerly located at 173 West 
Madison street, Chicago, is now established in more spa- 
cious quarters in Room 1587 of the Merchandise Mart, 222 
North Bank 


tractive display room, commodious office quarters and con- 


Drive. The new quarters include a very at- 
venient storage accommodations, 

The Balkin Sales Company 
Manufacturing Corporation and the Elbe File & Binder 
Complete exhibits of the products of both of 


represents the Josephson 
Lompany. 
these companies are maintained in the display room. In- 
cluded in the Josephson exhibits are representative num- 
bers of fibre waste baskets decorated with pictures, book 
ends, and scrap books, lines recently taken over by the 
Josephson Manufacturing Corporation 

> 
Balkin, founder of the company 

On Saturday, November 12, open house was held in the 
Salkin office. Members of the trade in Chicago kept 
dropping in throughout the day. The office was profusely 
decorated with flowers, bouquets sent with congratulations 
best light refreshments 


temp rary 


Balkin is now associated with his brother H. H. 


new 


and wishes. Guests were served 


in the stock room 


pies 
3.2 


> oe 
‘ 
z 


zee ive, 
7 
< 


“ 


: 
e 
a ¢ 
8 


, =< 
aay 29 css 


“EY 


MANUFACTURING COMPANY, WHO WERE ENTERTAINED AT THE FACTORY IN ERFURT, GER- 


MANY, OCTOBER 22, 1932 


The 


extent of the 


nisms demonstrated. salesmen were impressed 


with the 


were 


enormous factory production and 


the great care taken in the production of detail parts, as 


well as the precision standards governing the work 


The laboratory proved highly interesting, with the ma 


chinery used to test raw materials to assure reliability of 
the completed parts 


After 


were entertained at 


factory, the guests 
Hotel Kossen- 


Company executives addressed the assembly, and 


viewing the facilities of the 
an elaborate dinner at 
haschen. 
expressed thanks for the interest shown by the salesmen 


in the company’s manufacturing facilities and its products 


German House Takes Larger Space 
Fabrik, Reich, 


Germany, on October 1 removed to their own 


Hansa Kohlepapier Frederich Berlin, 
Tempelhof, 
building because the quarters formerly occupied no longer 
supplied sufficient space for the growth of the organiza- 
tion 

The Hansa products include typewriter ribbons, carbon 
paper and duplicating machine stencils. The 
ters at Sennockstrasse 26 are well adapted to the require 


their 


new quar- 


them to enhance 
increase their The 
is always the first consideration and prompt 


ments of the company, enabling 


service and volume company states 


that quality 


service is rigidly adhered to. 


Horder’s Annual Christmas Catalog 
twelfth annual edition of Horder’s Christmas cata- 
The 
1932-33 issue measures approximately 8% by 11 inches and 
The latter 


are attractively printed in green and black, the front cover 


The 


log was released for distribution early in November. 
contains thirty-two pages exclusive of covers 


design suggesting the mid-winter season. Some twenty- 
five pages are used to illustrate the extensive line of Christ- 
mas greeting cards offered by Horder’s and the remaining 
pages contain suggestions for Christmas gifts such as 
fountain pens, desk lamps, scrap books, leather goods, etc 
\ special announcement of Horder’s “Duke” lead pencils 
in a Burwood cigarette or utility box is displayed on the 
back page. 
i 


E. M. Williams Joins Underwood Elliott Fisher 
Organization 

Recently E. M. Williams took over the district agency 
for the eastern half of the Michigan Upper Peninsula for 
the Underwood Elliott Fisher Company. Mr. Williams 
maintains headquarters at 920 Ludington street, Escanaba, 
Mich. Prior to his new connection Mr. Williams was affili- 
ated with the Office Service Company of Escanaba as secre- 
tary and treasurer, since the inception of that company 


twelve years ago. 
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Clegg Company Gets Ready for Better Business 
The Clegg Company, 130 Soledad street, San Antonio, 
gives expression of its confidence in the future of 


San Antonio and 


Tex., 


surrounding territory by redecorating 


and refurnishing its main salesroom and office at a cost 


of more than $8,000. The company maintains its reputa- 


tion for which has continued since its 


establishment in 1901, since which time by expanding to 
increased needs of San Antonio and surround- 


progressiveness 


meet the 
ing territory, the company has become one of the largest 
office equipment houses in the South, supplying printing, 
lithography, office equipment and county supplies over a 


large part of Texas. More than one hundred Texas banks 


and one hundred Texas counties are numbered as cus- 
tomers 

In the new installation, steel shelving, desks, chairs, 
filing cabinets, show cases and other office and store 


equipment in The Clegg Company’s main salesroom wer¢ 


selected from those which the company sells, so that vis- 


itors may inspect in actual use these necessary aids to 
modern business. The stationery department, with many 
items attractively displayed, occupies the front of the 


salesroom, while the printing sales department and offices 
The interior has been redecorated in soft 
tones, subdued still further by indirect lighting. The floor 
Asrock tile, a product of the 


are at the rear. 


is in two colors, of new 


THE SPLENDIDLY EQUIPPED FIL- 
ING SUPPLIES DEPARTMENT OF 
THE STATIONERS CORPORATION, 
LOS ANGELES, CALIF.—The com- 
pany is wholesale and retail dis- 
tributor of Oxford filing supplies 


MODERN INSTALLATION RECENTLY PUT 

INTO THE STORE OF THE CLEGG COMPANY, 

SAN ANTONIO, TEX.—The main salesroom and 

office were recently redecorated and refurnished, 

enabling the company to offer better service to 
customers. 


Uvalde Rock Asphalt Company, which utilizes natural 
Uvalde rock asphalt and Texas cotton in this tiling. 

In addition to giving employment to San Antonio work- 
men and a market to San Antonio products, the Clegg 
Company feels, according to Mr. Clegg, that the improve- 
ment just completed enables the company to offer better 
service to its old and new customers, whose demands will 


While no 


formal opening of the new salesroom has been planned, 


increase as San Antonio continues to expand. 


old friends and the general public are invited to inspect 


BCR 


the new installation. 
———<>—_- 


Los Angeles House Emphasizes Filing Supplies 

The Stationers Corporation of Los Angeles, Calif., re- 
cently gave emphasis to Oxford filing supplies in their 
store at 525 South Spring street. The shelves shown in 
the accompanying picture were completely filled with Ox- 
ford supplies and a large part of the contents of the dis- 
play counters consisted of the same. 

The Stationers Corporation wholesales Oxford supplies 
in Los Angeles and sells them also in their retail stores. 

This display was conceived and arranged by Elliott W. 
Haddon, manager of the filing supply and systems depart- 
ment whose services as a filing expert are available to 
customers of the Stationers Corporation. 











| 
a number of furniture items to its line Chese include the 
No. 40 student lesk and the N 52 Gov. Winthrop secre 
iry 
The N 10 was designed for home use, affording the 
student. busi ~ r protessional man a convenient place 
t whi t me work Che top is 32 inches long 








Brown & Bigelow Loose Leaf Line mahogany or walnut fall door (with automatic supports); 


Phe Brown & Bicclow interests at Quality Park. St and rubbed lacquer finish; four drawers with center 
Paul Mian. ox » te intredinge & mee ac of lease leaf drawer guides, and individual locks; four ball-and-claw 
products to the stationery trade immediately after Janu 
ary | ry t ‘ e sold to dealers only, on a liberal 
discount ba with the view increasing business at a 

reater mat t 

Chis new e produced and marketed under the 

upery ol i ! t the best known men in the industry. 
and thy \ 1 wuarant t the trad that both 
the ds and es will be ht 

(Complete deta \ be announced later, with plans t 

irchouse st , rious points to imsure 5 | service 

1 


Furniture Items by Wabash Cabinet Company 
| ‘ \\ iba ( il net ¢ mpany \\ ibash, Ind., has added 





NO. 52 GOV. WINTHROP SECRETARY 


feet; curved in 


terior; two secret compartments; solid wal 
nut or mahogany door frames; thirteen-state grill; antique 


English hardware. 


Christmas Present for the Business Man 


The Corry-Jamestown Manufacturing Company, Corry, 


Penna., manufactures the “Steel Age Personal File,” a con 
venience which has had considerable success as a gift at 
( hristmas, as well as for birthdays This file is made of 
steel throughout, and is nstructed substantially for long 
service 


Among the exclusive features of this personal file are 


Firs a patented drop front admitting plenty of light; 
second the contents are easy |t get at third it has a 
foolproof lock: fourth—the piano hinge adds strength to 
the file: fiftl all fixtures are riveted: sixth ill edges art 





NO. 40 STUDENTS’ DESK 





| nineteen inche wide, affording working space for a 

rtabl typewriter, and room for papers, et The desk 

29 ; Inche if \ letter le and bookshelf ars placed 

neath the writing bed A pencil trough is provided as 
ellas av drawer with lock. No. 40 is provided wit! 

p, drawer fronts of either mahogany or walnut veneer 

e remainder t the desk is of selected red gum: the 

i ! l ik on E> EP Epes - ° 

STEEL AGE PERSONAL 
e N 2G Wint ps etary 1s a sig! tly and « t FILE 
niet " ry t & inches hig! 32 
wide nd 17 inches deep t is made with ma neatly turned: seventh the sides and front are made in 
ul r walnut neer ends and writing bed, selected ne piece, thereby doing away with obtrusive seams 
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not “spotted”; 
holder, both 


personal file has a 


cighth—the welded securely, 


corners ar°r¢ 
handle and lara card 
“Steel Age 


business letters, and each file is 


ninth—a large drop 
nickel plated; tenth—the 
1,400 full size 


equipped with a standard set of A-Z guides 


capacity ol 


~ 


Magnetic Units for Display Signs 


Hale’s Magnetic Displays, Inc., 2535-47 Archer avenue, 
Chicago, IIL, manufactures a line of display signs which 
can be assembled quickly, and readily changed as fre- 


his based on three-di 
letters made of 
letters, 


Any background containing iron or 


quently as desired system is 


mension composition, each embodying a 


miniature magnet. The available in several colors, 


stand out like cameos 
cards, etc., and 


steel can be used in making signs, price 


the characters “stay put” as soon as placed in position. 


The company furnishes a variety of backgrounds as re 
quired by the user. The use of the principle of magnetism 
makes it possible to place the letters and figures at any 


angle or curvature desired, without difficulty 

This system can be adapted to scoring in sales contests, 
as the daily changes required can be made in an instant 
The background can be ruled to suit the requirements of 
the contest, and special characters furnished—as, for ex- 
ample, if the contest record is based on airplane flights, 


miniature airplanes can be provided, equipped with mag 
nets As the 
contestants—arises, it 


sented by the sales credited to the 


individual plane—representing one of the 
is moved to the altitude level repre- 
individual salesman or 
group which it represents. The possibilities are prac- 
ticably endless. 
ee 
Monroe Company Offers New Machine 

Quietness, compactness, flexibility, are claimed as 
among the outstanding features of the latest Monroe add- 
ing-calculator, designated as the MA-3, which was intro- 


duced by the Monroe Calculating Machine Company, Inc. 





NEW 


MONROE MA.-3 CALCULATING MACHINE 


of Orange, N. J., at the National Business Show recently 
held in New York City. 
Its small size makes this quietly 


desk 


five pounds so that it can be readily moved about. The 


operating Monroe a 


convenient calculator. It weighs less than twenty 
high speed universal motor is enclosed within the machine 

The new gliding action carriage operates on a positive 
self-centering principle which insures correct positioning 
of the carriage after each operation. Simultaneous clear- 
of the dials and shifting of the carriage is accom- 
The 


Monroe Series 3 dials system which has been incorporated 


ance 


plished by a touch of the new dials clear-out lever. 


in the new machine is said to eliminate numerous opera- 


23 


tions and greatly to simplify the handling of all calcula- 
tions, 

The 
ture, provides instantaneous checking of the keyboard set- 


“spot-proof” keyboard, an exclusive Monroe fea 


up by means of the automatic shadow rings. 

This latest Monroe model is made in The 
MA 3-173 is an eight-bank machine, and the MA 3-213 has 
ten columns of keys on the keyboard. 


two sizes. 


_—_——<@—__—__ 


Sturgis Non-swivel Posture Chair 
The Sturgis Posture Chair Company, Sturgis, Mich., has 
announced an inexpensive posture chair No. 815 for gen- 
eral office use. Among the features of this new chair are 


quick, easy back adjustments without tools; oval shaped. 
4 , . J 





STURGIS NON-SWIVEL POSTURE 
CHAIR No. 815 


formed non-swivel seat measuring 12 by 17 inches; uphol- 
stery of genuine or imitation leather over curled hair; seat 
height seventeen and one half inches from the floor; hard 
rubber casters except when soft rubber is specified; choice 
of olive green walnut, mahogany or black finish; choice of 
brown, blue, green or red genuine or imitation leather up- 
holstery. 
a re 


A New Line of Binders and Folders 


The Whitehouse Leather Products Company, Inc. of 
Brooklyn, N. Y., offers a new line of binders and folders 
to be sold through the stationery trade. The line includes 
binder folders in gray or red, made of genuine pressboard 


with an improved fastening device. There are also two- 





WHITEHOUSE GENUINE PRESSBOARD BINDER FOLDER 


piece covers in red or gray pressboard, black book cloth 
or blue slate canvas; general purpose binders in full black 
book cloth, heavy black buckram, red leather and cloth, 








or blue slate canvas: is also a gray file folder of ac 


cordion type without fasteners 
Chis line 


peopl to the Stati 


since 1922 has designed 


W hitehouss 


although this organization 


represents the initial bow of the 


nery trade. 


and manufactured almost every 


kind of commercial leather goods and many pressboard 
items used by banks, trust companies, corporations and 
industrial concerns. By reason of this long experience in 
producing the li the Whitehouse manufacturing equip 
ment is of the 1 t mplete characte 

G. H. McGlade, formerly sales manager for Acco Prod 
ucts, I: has ned the Whit 1 Leather Products 
Company, In n charge of the hling supplies sales di 
visior 

 *o 


“A & W” Red Writing Hood System 


The Ault & Wiborg Company, Cincinnati, Ohio, has re 
cently developed a new system for interleaving and re 
moving carbons, known as the Red Writing Hood System 

The three ustrations tell the entire story 

1. All the carbons are bound into the Red Writing Hood, 
as many carbons as copies desired. Then the sheets of 
paper or business forms are inserted 

2. Inserted in the machine as a unit. Both sheets and 
carbons remain in perfect alignment 


3. When the typing 


is completed, sheets and carbons ar‘ 








STEPS IN THE USE OF 1 & 


W RED WRITING HOOD 

Above Inventory forms Above 
at right: Running into typewriter 
Right Separating forms and 


carbon sheets 





| hand, the 


e hoods in one 


separated as units by taking t 
other and pulling 

time the use of Red Writing Hood 
The back of the 


typewriter 


paper in the 


In addition to saving 


} +? | 


assures better, cleaner manifolded copies 


hood acts as a new platen on the 


Developed primarily for regular correspondence work, 


the Red Writing H 


ords, broker’s record 


od System is also useful for sales re 


sheets, and other work where clos¢ 


ilignment required. In cases where the same set of re« 
ord for is inserted and removed from the typewriter sev 
eral times a day the sheets can also be punched and 


Five “Hoods” 


packed in every box of 100 sheets 


d just like the carbons 
and thread strips are 
carbon paper. On special sizes fur 
nished by the manufacturers as many “Hoods” are sup 
W Red Writing Hood System is available in all 


hts and three finishes of carbon 


> 
New “Jiffy” Model of Vivid Duplicator Announced 


Number 914 technical designation of the new 
model of Jiffy duplicator, th« 


J iS the 
newest member of the Vivid 
luplicator family, now known as the Vivid Division of the 
na Typewriters, Inc 

introduced on Oct and enables 


be r 1, 
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s sponsors to take care of the duplicating requirements 


of the smaller business houses. The new Vivid Jiffy model 
here illustrated is a carriageless machine designed and pro- 
duced for those who have a limited number of duplicating 
jobs. The Vivid Jiffy has been popular since its inception, 
and the new model is declared to have several distinguish- 
ing features hitherto found only on the more expensive 


machines. It is claimed that with this new Jiffy model the 





THE “JIFFY’’ MODEL VIVID DUPLICATOR 


commercial and 


Vivid 


social activity. 


line now covers practically every 


standard gelatin roll, and the process 
that of other 


Che Jiffy uses the 


of operation is substantially the same as 
Vivid models 


the master copy to the roll by hand. The 


Lacking a carriage, it is necessary to apply 
master is left in 
machine. 


contact the same ltength of time as on a carriag¢ 


It is then removed by hand and the copies put on and 
taken off in the same way. 

Che frame is identical with that of Vivid non-conveyor 
model 914, except that it has no carriage or carriage rod. 
Almost other machine of its type, 


twice as heavy as any 


the operator may remove the copies without moving the 


machine. 

Jiffy has a cut-away aluminum margin bar which allows 
the operator to remove the sheets without having to throw 
the bar out of position. It has the same strong, accurate 
winding and braking mechanism for the roll as the non 
conveyor machines. 

14 inches, ap 


[he same sanitary bed-plate, size 834 by 


pears on the new machine that is a feature of all Vivid 


mode Is 
feet. 


Another exclusive feature is Jiffy’s vacuum-cup 


model sells for $30, delivered, the price in- 


standard Vivid gelatin roll, Vivid sponge and 


The new 
cluding one 
sponge pan 


——.@————_ 


Helen Wills Designs Set for Carter 
Boston, Mass., 


designs for 


Che Carter’s Ink Company of Cambridge, 


casting about for some one to execute some 
new pen and pencil sets that would appeal to the feminine 


Helen Wills Moody, 


and knows women of every 


mind, selected because she 1s an 


artist of rare ability country 


because of her wide travels and many personal contacts. 
Her sketches and paintings have been shown in the art 
galleries of the world’s greatest cities and have adorned the 
pages of leading magazines on both sides of the Atlantic. 
When The Carter’s Ink Company asked Mrs. Moody to 
design a set that would establish a new style in fountain 
pens and mechanical pencils, she replied as follows 
that it might be possible for a foun- 
The 


long-time symbol of good luck, came to my 


“It seemed to me 


tain pen to carry a well as ink, four- 


le afed clover, 


message, as 
ind suddenly. Why not design a pen combining the 
spirit in color and decoration, with the age-old 


vod luck, the 


sssible to imagine that 


modern 
four-leafed clover? 
the ink flowing from a 


symbol of ga 


“Tt is p< 
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lucky pen may be imbued with some magic quality, able to 
bring good fortune to the words which it inscribes!” 

The Helen Wills Four-Leaf Clover Good Luck pen and 
pencil sets are offered in Pearltex, a material developed 
for and exclusively controlled by The Carter's Ink Com- 
It is beautifully 
only rival in richness is the genuine pearl. 


said that its 
The Good 


Luck four leaf clovers are both engraved and enameled 


pany. iridescent and it is 


below the surface of the pens and pencils in gold or silver 
to contrast effectively with the blue, the green, the white 
black Four different 
tions are supplied in these attractive sets which are packed 
in gift set boxes of gold with green clovers. With each 
set comes a picture of Helen Wills Moody, together with 


and the Pearltex color combina- 


her good luck best wishes in a reproduction of her own 


handwriting. With each order for these new pen sets an 
attractive counter display card is supplied, bearing Helen 
Wills Moody’s picture and her statement about the good 
luck idea in fountain pens. For a few of its largest ac- 
counts, The Carter’s Ink Company is offering a striking 
three-piece window display made up in white, green and 
metallic gold 

The Good Luck sets are made to retail for $10 and are 
said by leading stationers to be full of sales appeal, having 
both novelty and beauty. 

naniisiatte ai 
Oakville Offers Attractive Line of Desk Sets 
The Oakville 


facturing Company, Waterbury, Conn., has announced the 


Company Division of the Scovill Manu- 
addition of three new desk sets of metal to its lines. These 
sets are said to be exceptionally attractive in design, work- 
manship and finish, yet they are priced so as to command 
following 
rack and 


consists of the 
letter 


acceptance. Each set 
items: Desk metal 


calendar holder with perpetual calendar; rocker blotter; 


popular 


pad with 


corners; 
pen and pencil tray; inkwell with metal cover, and letter 
opener. A feature of these sets is the inlaid silhouette de- 
sign in either brushed copper or silver and black enamel. 

The No. 701 desk set is finished in old copper, with green 
enameled border, brushed silver and black enameled 
medallion. 

Set No. 702 is finished in old silver with brushed copper 
and black enameled medallion. 

No. 703 is finished in old silver, with brushed silver and 
black enameled medallion. 

The each set are available as in- 


component parts of 








One of the three sets 
described in the accompanying item. 


NEW OAKVILLE DESK SET DONE IN METAL 


dividual items; and sets may be had of any group of these 
articles to accommodate those who require fewer pieces. 
Each of the pieces is numbered for the convenience of 


those ordering. 


th 
uw 


Four Drawer Transfer Units 

The Invincible Metal Furniture Company, Manitowoc, 
Wis., is producing a line of transfer cases in four-drawer 
units which afford economy in housing transferred records, 
with the convenience of active file units. These transfer 
cases are made for both correspondence and legal size 
Each drawer operates on four rollers; is provided 
with label holders and pulls, welded to the drawer head. 
Rods and compressors can be supplied with these units. 
Each cabinet has ninety-four inches of filing space. The 
cases are finished in olive green. They are electrically 
welded. 

Specifications for these files follow: Correspondence 
size—outside, 49 inches high, 14 inches wide, 25 inches deep. 
Inside 10% inches high, 12% inches wide, 23% inches deep. 
Legal size—Outside, 49 inches high, 17 inches wide, 25 
inches deep. Inside, 10% inches high, 15% inches wide, 


23% inches deep. 


papers. 


——__—_<———— 
Stamp Album from Grand Rapids 

The Grand Rapids Loose Leaf Binder Company, Grand 
Rapids, Mich., is producing a new loose leaf stamp album, 
enabling dealers to realize on the present interest in stamp 
collections, With many stamp collections representing 
considerable value, it is possible to interest collectors in a 
substantial binder, the loose leaf form offering many ad- 
vantages. The leaves are furnished plain or cross ruled, 
1134x9% inches, and are interleaved with glassine paper to 
protect the stamps, and yet permitting good visibility. 

A pocket on one cover affords secure storage for un- 
mounted stamps, and a filing envelope with string fastener 
is attached to the other cover. The binder is of the well 
known “Proudfit” type and quality. The covers are avail- 
able in “Dura-leather” or cowhide. 

These albums are packed in a Christmas display box, 
and retail at a special price for the holiday trade. 

ee 
A New G-W Transfer Case 


A transfer case that can be shipped knocked down and 
assembled in a small, compact package, is offered by The 
Globe-Wernicke Company of Cincinnati. This case is 
known as the Duo-Val transfer case. With many of its 
features dealers are already familiar. Among the advan- 
tages are its strength, good appearance and service—a case 
economical in price and convenient to pack and ship. The 
finish is an attractive green baked enamel, a color which 
It is declared 
that these cases are easy to set up by following complete 
instructions included with every case. They are articles 
of enduring strength and efficiency, we are told, standing 
up under severe tests. Stacked six high with an average 
load of sixty pounds to each case, the drawers operate 
easily and smoothly, the strong steel frame holding the 





harmonizes with nearly all installations. 


stack rigid and even. 

Duo-Val comes in two sizes, letter and cap, the latter 
being 15% inches wide instead of 107g, costing, however, 
in letter size. The equipment consists of as many indi- 
vidual cases as may be desired, steel leg bases and steel 
only fifty cents more than the price of the individual drawer 
follower inserts. 

The Globe-Wernicke Company has just issued a new 
mailing folder describing this convenient transfer case, 
which has certain other valuable characteristics. Panels 
are heavy and durable and are framed in a strong, rigid 
steel reinforcing frame extending completely around the 
case. Interlocking angle on the back of the case and slots 
for legs of case above hold the stack even and perfectly 
rigid. The interlocking 
angle acts as a drawer stop also and prevents the stack 


The cases intermember easily. 
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from tilting when the drawer is extended The drawer finger tips, stamps, labels, et \ special wire guard or 


stops at the front of the case prevent drawer from being presser guides the gummed surface over the wet end of the 


accidentally withdrawn. The drawers are declared to op brush as the envelope or label is pulled under the guide 
erate smoothly and easily on rounded steel runners, The In this way the fingers do not come in contact with the 
front and back of the drawer are all-metal. The angle of moist brush, yet the gummed surface is thoroughly and 
the steel reinforcing frame provides rounded edges at the rapidly moistened. 

front of the cas« Che label holder is stamped in the The moistener is provided with a top or cover on the 


metal of the drawer front and drawer pull is attachabl 





and detachable readily Che drawers have large filing ca ‘ 
pacity. Other features will be gladly explained by The 
Globe-Wernicke Company 
a ee 
New Box for Smith-Corona Private Brand Ribbons Hy 
L. C. Smith & Corona Typewriters, Inc. of New York, 
N. Y., are featuring ribbon boxes of exclusive and attrac 
“ Si 1 to de ] Ss 0 sh to ~ orTrone 
tive design tor dealer who wish handle Smith-Corona THE COLYTT “MOISEN-IT.""—At the left: Moistening an 
typewriter ribbons under their own private brands he envelope preparatory to sealing it. At the right: A large 
view of the device 


color combinations are optional—blue, red, green or tan 


with contrasting design in silver and different tones of the 


reservoir of non-corroding nickeloid, giving it a handsome 
appearance. No adjustments are necessary and the amount 
of water in the reservoir is easily visible through the glass 
sides. The brush may be cleaned instantly by allowing hot 
water to run through it. The retail price of this new 


moistener is $1.00 
ne 


Carter’s Jewel Inks Suitable for Gifts 

Although Carter’s Jewel colored inks are usually sold in 
conjunction with tinted and bordered letter papers, the 
company reports that there is a wide demand for the new 
package for gift purposes. Few stationers would think of 
featuring ink on gift counters, but the unusual combina- 
tion of attractive package and a new vogue in letter writ- 
ing, gives the item unusual interest. 

The company offers attractive window display cards and 
counter cards reproducing the colors themselves and show- 
ing how they appear on samples of the attractive new 


papers 
EF 


“Stixfast” Sealing Tape and Address Labels 


Stixfast Products Company, 716 North Howard street, 





SMART RIBBON BOXES GIVE SALES APPEAL TO DEALER BRAND Baltimore, Md., has placed on the market “Stixfast” seal- 
TYPEWRITER RIBBONS AND POSSESS DISTINCT ADVERTISING ing tape printe d for part el post use, or unprint« d if desired, 

vane in 1% and 2 inch widths, and printed address labels. The 
basic colors Che crackle finish gives a pleasing suede tape and labels are offered in five different assortments 
quality to the surface and prevents “nicking.” These carrying varying amounts of the tape and labels. The 


boxes are also supplied in regular polish finish if desired manufacturer recommends them particularly for the Christ 


The boxes are so shaped and their appearance so attrac mas holiday trade 





tive that when the ribbon is removed they become useful —>— 
as desk containers for paper clips, pins, pen nibs, rubber Conveniences for Multigraph Users 
bands, et« hey are designed particularly to appeal to [The Chicago Manifold Products Company, 337 West 
the feminine taste and have an added advertising value Madison street, Chicago, Ill, is preparing to place on the 
because they keep the name of the dealer before the use market two new devices for Multigraph users. One is a 
yn his or her desk for months 

E. H. Quimby, who is widely known as an L. C. Smith 
and Corona dealer at Dover, N. H., was one of the first t 
adopt this new ribbon box, which is meeting with the ap 
proval of other dealers in every section where it has been 
shown 

oe 
The New Colytt “Moisen-It” 

The Colytt Laboratories, 565 West Washington street, 
Chicago, makers of the “Whisper-It” telephone mouth 
piece, has brought out a new moistener for general office SHORT LINE EQUALIZER RIBBON GUIDES 
use Chis moistener is simple in design, sanitary and at MULTIGRAPH SPECIALTIES.—-The figures shown in illustrations refer 

operating details which are explained in the manufacturer's instruc 

tractive in appearance and will be sold under the trade tions to users 
name “Moisen-It.” It consists of a glass reservoir of gen- 


erous size in an attractive emerald green color. Into this short line equalizer, designed to eliminate dark short lines 


reservoir dips a special China bristle brush, to the end on form letters. This device is mounted on the segment, 


1f which the water is fed by capillary attraction As the and operates in conjunction with a specially prepared 
end of the brush projects just over the edge of the reservoit platen. Small lugs of various sizes are attached to the 
a convenient surface is always presented for moistening the band, opposite the short lines. The important feature of 
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with the 
This 


this device is that there is nothing to interfere 


ribbon, and there is no undue wear of the platen. 
eliminates the use of “low type” on short lines. 
guides for the Multigraph is so 


straight across the 


A new set of ribbon 
constructed that 
entire width of the 

Both devices are covered by recent patents. 
distribute through 


it guides the ribbon 
form, 
The manu- 
facturer them representa- 
tives in various territories. 
ooseniniaiiaishaetnnis 
Contract Bridge Scoring Device 
The Quik-Score North 
is making a new device for contract bridge, ac- 
ruling by the International Whist Club, re 


expects to 


Company, 30 Michigan avenue, 
Chicago, 


cording to the 


leased November 1, 1932. This meets the need for a con- 
tract bridge scoring device which can be set at the con- 
tract bid, and the total for both honor score and game 


score 

The honor score appears in a window at the top of the 
dial, 
ton of the dial. 


appears at once. 


and the game score appears in the window at the bot- 
The device eliminates the possibility of a 


misunderstanding of the bid for, as the bid is made as the 


dial is set. 
Quik-Score is made of two pieces of a good grade of 


heavy semi-gloss, 3-ply board. One disc is superimposed 


on the other; windows are cut in the upper disc to allow 


> 
a 


Quik: core 


FOR CONTRACT BRIDGE 


RUBBER 


2 Game -700 
3 Game -500 


HONORS 
4 in one hand-1oo 
\ Sun one hand-\isO 
\ 4 aces 1i5O 


. SLAMS 
‘s) Little -Not Vul-SOO -Vul-750 
I Grand-Not Vul- 1500 -Vul.-2250 


/ GAME SCORE 


( ply by “Multiply By 4 
~~ Multi ulti F 
“oe “=, 2 20 © eo 
— 4 LO ves2 waren °°* ) at 
VN, P — gave 
v Iwia 135 


TRUMP 


Ou, 
* 
Ont company. cHiee”* 


QUIK-SCORE" FOR CONTRACT BRIDGE 


new scoring 


well-known 


figures to appear as the dials are set. The 


device has met with the approval of many 


contract bridge experts, and a wonderful reception in all 
contract bridge circles where it has been shown. 
simnninciitandi 

Billing Accessory for Typewriters 
is the name of a new device made by the 
Hoboken, N. J., and de- 
that “converts any standard type- 
writer into a continuous form writing machine.” The de- 
vice is made particularly for use with continuous flat-folded 
The device 


“Econ-O-Type” 
\utographic Register Company, 


scribed as an accessory 


forms not interleaved with carbons. 
consists of a platform for holding the flat-folded forms at 
the back of the 


trom the 


billing 
typewriter; an arm extending vertically 
of the 
carbon 


right hand side platform; a series of con- 


venient arms terminating in discs which can be 


swung into typing position, and a special paper guide plate 


fixed in position at the back of the typewriter above the 
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latter’s paper shelf. The guide plate holds one section of 
the continuous form stationery constantly in position and 
alignment for the typewriter. 
The vertical arm of the device 
loosening a thumb screw with the fingers, permitting clos- 
At the top of the vertical arm 


can be dismounted by 


ing of the typewriter desk. 





BILLING APPARATUS 


““ECON-O-TYPE”’ 


is a universal swivel joint which enables the typist to throw 
the entire device out of writing position when not in use. 
The carbon disc arms are locked into writing position by 
lever keys. A slight pressure to the left on any particular 
key throws the selected disc out of writing position so 
that any part of the writing, from one figure to a para- 
can be omitted from any one or several copies. The 
carbon discs are locked in position and can be removed 
and replaced in two to three seconds. The discs are 
shielded so that the typist’s fingers do not come in contact 
with the carbon surface. 

Use of the “Econ-O-Type” is simple. Forms are fed 
into the typewriter in the ordinary way and then a carbon 
disc is dropped between each two sheets, the number of 
copies to be made governing the number of carbon discs 
to be placed in writing position. From that point on until 
all the forms in a string have been typed no handling of 
the carbon discs is necessary. As the carriage moves in 
carbon disc raises, lowers, and revolves auto- 
matically. When the carriage is returned to the right the 
discs do not revolve. The manufacturer states that al- 
though the first cost of one carbon disc is about the same 
as one sheet of good carbon paper, the disc lasts longer and 
more copies can be produced with it. 

The “Econ-O-Type” is made particularly for use with 
continuous forms but it can also be used conveniently with 
loose, cut or padded forms when several copies are desired. 


_—— 
Diamond Shaped Eraser by Eberhard Faber 


Company, 


graph, 


typing, the 


The Eberhard Faber Pencil 37 Greenpoint 





FABER SOFT PINK ERASER 


“DIAMOND STAR” 


avenue, Brooklyn, N. Y., has put on the market a new 

soft pink eraser of the company’s best quality in a novel 

It is in the form of a diamond, and offered in a 
(Turn to page 60, please) 


shape. 
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ox ( 
] } 4 ] I \ spec eques h our committee inves 

Che Steel Office Furniture Institute, through R. P. Dryer. ending them, we respectfully juest that y c esti 
gate all the facts surrounding the existing or proposed facilities for pro 

commissioner, was represented in November before the , > ae . , erty é 
duction of steel office furniture at the Federal penitentiary at Lewisburg, 
special committee of the House of Representatives to in Penna., with a view to preventing further squandering of public funds in 
I least possible de 


vestigate government competition with private business in effor I , if it is successful, will accomplish the 
= 


lly protests against ar sirable results with the greatest possible injury to private enterprise 








The Steel Office Furniture Institute specifically i 
stance of proposed direct competition by the Federal government wit The joining of The Steel Office Furniture Institute and 
SrLvERS Giwarprae, a are : Che National Association of Stationers in this cause should 

he cw @ t t pe ec! ry at Lewisburg, Penna., includes in its : si 2 

en ' , clarify the situation for the special committee to which 
st t : le e-story tactory puilding intended for the pro - 
luct ste< irniture, and expensive equipment not suited to the briefs were addressed 
any ther ur a6 been | ircl used by the government and installed in 
thes } silelir , i — 

liscussior ft with the Bureat f Prisons has produced, among : 

segs Ha ony Meade » pe, eae Chicago Office of Burroughs to Move 
ther resuits tw tatements y the ureau 

First—That : nal decision has yet been made as to production of \fter the first of the year, the Chicago office of the Bur- 
ste ffice furniture at this penitentiary roughs Adding Machine Company will be located in th< 

nless steel furniture is made ; pwisburg ¢! rT 

— hat : ——e SS at Lewisburg they wil Morton building, at the northwest corner of Washington 

r ndustr it all at that prison . anni . 

' a" : and Wells streets. The entire bank floor of the building, 

As to the first statement, we specifically protest spending taxpayers ; . . 
money r expensive building and equipment suited to no other purpose comprising 15,000 square teet of space, has been Ie ased ior 

an the manufacture of steel office furniture, until a final decision has ten years. The space will be used for display purposes, 
' , ‘ 4 hether the government shall engage such mant . y “is 

Le 7 — ut engage in such manu general offices, service department, and a school room for 
facture . 

aie , the in on of operators surroughs h S 

rs =f aietement, ee mineet thet the eiiectinn of cal offs the instruction of operators of Burroughs machine 
furniture as a product of a Federal penitentiary with the avowed sole pur Extensive alterations and improvements are planned, in 
pose of creating the maximum of occupation for the prisoners confined cluding a complete air conditioning system, a special type 
a oa one — of inside sound proof French windows to exclude all out- 

Policy of Prison Bureau side noises and acoustical ceiling treatment to absorb inner 
The Bureau of Pr at some length, detailed the law which re office noises 
‘ ‘ ‘ to provide employment for ur me a div T= ; . , —_ _ : 
- , . ir men in a diversified The Chicago office, in charge of C. C. Terry, will be the 
ul to reduce mpetition with any single industry to a mini " : 
; ao 8 company’s largest branch in the middle west, when the re- 

1 nd states t general public has manifested their demand 

that we do something t ercome the appalling idleness which is all to moval has been comple ted 
prev silent it yur pr , 

his industry is not ur ndful of the advisability of such action as i : 

itli 1 in the last quotatior It is obvious to us, however, that in ac : : 

— a - Typewriter Sales & Service Company Moves 
complishing t : pose selection should be made of commodities whicl 
require the maximum number of man hours of production—that is, thos¢ Early in November the Typewriter Sales & Service Com 
mmodities which can be produced by hand labor. Office furniture is as pany, Washington, D. C., moved into new quarters in the 
removed from tl iteg $ any commodity we can think of . > . , 
Tt . ales «ee nese r a [ransportation building, 811 Seventeenth street, N. W. In 
he productior t stec thee turniture is a ghiy specialized and hig! . : 
} - t! ords o rs Oo cing ' ‘ . vane 
echanized process. In the stress of competition millions of dollars of the words of the letter announcing the removal, the new 
capital investment have been made ir er to produce a unit of the com office is “just a mashie shot from the old location. 
modity with the least possible number of ma irs, and any practical it The letter, which is signed by C. D. Bills, president of 
stallation by the gove t Lewisburg or elsewhere would have t . 

sa pw By: : “ta the company, is cleverly written and very attractive in ap- 
have the same iracteristics Therefore, it w be necessary for the zg \ . : . “ 
eumenend tm lercant the = neahes lollars of taxpayers’ money 1 pearanc< Che latter was achieved by the use of a Vari- 
produce the minimum possil ipation of idle prisoners typer machine, permitting several styles and sizes of type 

he re ‘Py , . ted that unlees steel office furniture ia nro ‘ | T : . < ~ =. 

The Bureau of I ed that u eel office furniture ts } o be used Che Typewriter Sales & Service Company is 

luced t Lewisbure t will | ecessar r them to assume tl respor . r ° ’ 

elle me Pops , the authorized representative of Varityper, Inc., in Wasl 
sit ity tor the sat ust ly and rehal tat ind trair ng t 1,400 me 
lleness at { x pense If the Fede grove ent | es to kee neton 
even partial employment this number f men in Lewisburg, under —<> 
A < Atlanta Company Opens New Store 
| the present ! not only from the government it from a 
the ercia the United Stat i for export Che Foote and Davies Company opened its new store at 
Productive Capacity Exceeds Demand 15 Edgewood avenue, Atlanta, Ga., on Monday, Novem- 
Of , ‘ , il times i luctive capacity is greatly ber 21 Che new store, which is only a few doors removed 
Xcess r gove ite purposes. If the from the firm’s old location at the corner of Edgewood 
Fed ] < " es its t ing tl full tire ; 
prey aa — ‘ avenue and Pryor street, consists of two floors and a base- 
; prisoners at cw urg n prod tor i steel mee turniture +: 
, Pal” “ee , ' ment Che first floor will carry a complete stock of office 
cy Ww ive t i xima y i e total normal require 

‘ th gove tal a 1 ate mpet n with r s of dol supplies, loose leaf and filler equipment, while the second 

: veste t ands of privately employed operators floor will serve as the headquarters of the sales and en- 
Chis st nfined in its unfavorable effect t the 
aed ; - graving departments of the company. For the past two 

i ltact city t thet é pit ees ne | duct s “ ‘ 

, etributed ths iadiedlie 0 Cael ated le alll all vears Foote and Davies have occupied the building at the 

gery its ite x imaredas t oca Sta nery } | ‘ equi} 

ent st irge and ll, in cities and towns of the counts Wherever corner of Auburn avenue and Pryor street—JHR 

t ‘ sa t I ‘ government 7 shment, s r f this 

a 

erchandise s re ‘ for the successful nduct of its affairs The 

supply of these rements by these local stores is an important part of Toronto Stationers Resume Weekly Meetings 

their business, and the production by the government of any substantial c , ; . 

i¢ OTT ] 7 } s i - t 4) ‘> 7 i) 
part of its require ts will rob these local enterprises of legitimate profit [The Commercial Stationers Association f Toronto, 
therwise accruing through the transaction of this business, and thereby Canada, resumed its regularly weekly luncheon meetings in 
essen their ability to pay taxes for the support of the government. A  QOctober. Every second week the association will listen to 

separate brief is printed in their behalf by 7 National Association o . . 

ae . . ¢ National Association of 4 sneaker from the outside or from the organization it- 

tationers . wr . . 

self ie intervening meetings ve te » with dis- 
Mea for Close Investigation. elf. The interv | etings will be taken uy l 
Therefore, on behalf the wnufacturers of steel office furniture and ussions of topics of general interest to the stationery 
their employees, as we the behalf of the local distributors, and thos« trade. 
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ROYAL’S PRESIDENT AT HISTORIC DESK.—tThis is a recent 

photograph of E. C. Faustmann, president of the Royal Typewriter 

Company, Inc., seated at his desk in New York City. For years 

this desk was in the private office of Thomas Fortune Ryan, world 

renowned financier. While in Mr. Bryan's use, the plans for the 

organization of The Royal Typewriter Company in 1906 were suc- 
cessfully worked out 


siemens 
W. G. Johnston Company Clears Up 
Misunderstanding 

Because recent news announcements seem to have cre- 
ated a mistaken impression that the William G. Johnston 
Company, Pittsburgh, Penna., has merged its commercial 
stationery department with that of the McCloy Company, 
also of Pittsburgh, the former firm has found it necessary 
to send out a special printed announcement to the trade 
correcting the impression. Instead of the transaction be- 
ing a merger it was a direct transfer of the Johnston com- 
mercial stationery department to McCloy, with which com- 
pany the Johnston organization has no connection, 

The purpose of this action was to concentrate all John- 
ston’s facilities on the production of direct mail advertising 
and the enlargement of departments for the production of 
general printed literature and book work, lithography, en- 
graving, blank books and loose leaf devices, and a complete 


line of school supplies. 


Markilo Exhibits at Hobby Show 
Among manufacturers displaying their wares at the 
Hobby Show in the Sherman Hotel, Chicago, November 16 
to 20, was the Markilo Company, 936 West Sixty-third 
street, Chicago. A gratifying interest in the Markilo prod- 
ucts was evinced by collectors visiting the show—collectors 
whose hobbies ranged from stamps and coins to botanical 
specimens and rare old books. 

The Markilo display consisted of a large board, covered 
with black material, on which was mounted specimens of 
the many celluloid specialties—envelopes, indexes, card 
cases, book marks, etc.—produced in the Markilo factory. 
With these models as points of departure, many collectors’ 
problems of preserving the items in their collections were 
solved. Because Markilo production equipment permits 
custom-building of celluloid specialties, individual require- 
ments can easily be met. 

To each the Markilo booth a neat 
was presented together with a folder explaining and il- 
In the folder reference is made 


visitor at card case 
lustrating the Markilo line. 


features, such as chemically 


The welded seams can be 


to outstanding, patented 
welded edge-seams and others. 
had in almost any color, a particularly valuable feature in 
the Markilo blank-label indexer as it can then be worked 
in conjunction with a color filing system. A powerful ad- 
hesive, a re-moistening glue, is used on the blank-label in- 


dexes and the Teletab alphabetical indexes, making them 
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permanent parts of the guides, folders or book pages to 
which they are affixed. In the folder, under the heading 
“What Is Celluloid?” appears an interesting and instruc- 
tive description of celluloid and its uses. The point is 
brought out that Markilo products are made from the new 
celluloid acetate, non-burning celluloid. 

Included in the display were transparent envelopes and 
card cases as accessory to standard billfolds or pocket- 
books. One new form for this purpose was a hinged en- 
velope, grouped in multiples. They are offered in several 
sizes to fit standard billfolds, and in special sizes to fit any 
requirement. 

The Markilo exhibit was also on display at the Office 
Equipment Show held in the Bankers building, Chicago, 
November 21 to 23, to which descriptive reference is made 
elsewhere in this issue. At both shows, Miss Baughman 
and Miss Jackson of the Markilo Company were in charge 
of the displays. 

_- ———~<—__-——_ 

Mr. Buse Makes Fine Record Selling Insurance 

A little less than a year and a half ago Harry W. Buse 
resigned from the Remington Rand organization and be- 
came Penn Mutual Life Insurance 
Company of Philadelphia. That his thirty-six years ex- 
perience in selling typewriters and supplies has stood him 
in good stead is evidenced by the fact that he has sold 
insurance to member of National 
Leaders’ Club of the United States for the Penn Mutual, 
a distinction that is received only by those writing a min- 
imum of $20,000 worth of insurance per month on a speci- 
fied number of lives, for at least six months of the year. 
Each month that Mr. Buse passed the $20,000 mark he be- 
came a Penn Mutual Leaders’ Club, in 
which membership is of monthly duration. He earned a 
Club two months before 


associated with the 


enough become a 


member of the 
place in the National Leaders’ 
the year was up. 
a —— 
Price Visits Southland 
C. E. Price, vice-president of the Remington-Rand Com- 
pany, was a recent visitor in Atlanta, calling on the local 
office of the company and staying in the city for several 
days. He business conditions as improving.— 


JHR. 


reports 





EFFECTIVE WINDOW DISPLAYS BUILT AROUND THE IDEA OF THE 


USE OF THE ARTICLES SHOWN.—Many cards and signs of explana- 
tion were used in these windows prepared by the Kendrick-Bellamy 
Company, Denver, Colo. The upper display, which appeals particularly 
to business women, features memo books and Sheaffer “‘Skrip.”’ Sil- 
houette illustration is strikingly used to advertise the Eversharp official 
Gregg shorthand fountain pen in the lower display.—See pages 9 and 10. 








OFFICE EQUIPMENT SHOW DRAWS 
CROWDS 


prea beet that the present time offers opportunity 
tor intensive sales efforts in office equipment ma 
chines, office furniture, systems and devices, leading manu 


facturers in this field cooperated last month in putting ona 


business show, which made up in pep and snap what it 
may have lacked in area [The show was staged in the 
spacious Systems-Furniture salesroom of one of the Horder 
stores—that in the Bankers’ building at 111 West Adams 
street, Chicago, and opened to the public on Monday, 
November 21, at noon, running for three afternoons 
and evenings Chere were more than forty exhibitors, 
whose machines and devices covered every activity in the 
modern office, and an estimated attendance of 7,000 in 
round numbers. The space on the lower level of the store, 
although of liberal size, was quite insufficient to hold all 


the concerns which desired to exhibit It was a case 
first come, first served 

Che exhibit was sponsored by a committee consisting of 
Evan Johnson, president of The Office Appliance Com 
pany, publisher of Office Appliances; J. H. Powers, presi 
dent of the American Automatic Typewriter Company; ( 
H. Carlson, sales manager of Horder’s Systems-Furniture 
Division; M. E. Roberts, sales manager of the A. B. Dick 
Company, and Clark Hayes, manager of the Tabulating 
Machines Division of the Chicago office of the Interna 
tional business Machines Corporation Mr. Powers and 
Mr. Carlson were the most active members of the com- 
mittee, the former “selling” the idea to other office ma 
chine inufacturers and the latter handling the many de 
tails which arise in connection with such an undertaking 

Placards at the street entrance of the store announced 
the show, and other placards guided the visitor along the 


main aisle to the broad stairway leading to the lower level 
Che scene from the middle landing was impressive. In the 
foreground and at each side were exhibits of office ma 
chines and equipment, each proclaiming its utility after its 
own manner. In the back of the room along the north wall 
facing the stairs were elaborate exhibits of wood office 
furniture suites by the Hoosier Desk Company and Th 
Le i. Id ( mpat 


Chicago Business Show by 
Local Talent Succeeds Be- 
yond Expectations — More 
Than Two Score of Leading 
Office Equipment Houses 
Participate 


Prominent among the exhibits were those of the A. B 
Dick Company, Underwood Elliott Fisher Company, The 
General Fireproofing Company, Wilson-Jones Company, 


Victor Safe & Equipment Company, Elliott Addressing Ma- 
Felt & 
Calculating 


Tarrant Manufacturing 
Machine Company, 
Meilink Steel 


Products Company, Columbia Steel Equipment Com- 


chine Company, Company, 
Marchant 
Manufacturing 
Acco 


pany, International Business Machines Corporation, Dicta- 


the Sanford 


Company, Safe Company, 


phone Sales Corporation, and others, all of whom expressed 


satisfaction over the results of the show, many prospec- 
tive customers having been listed at every booth and di- 
rect sales having been made in a gratifying number of 


cases 
All the exhibits at the show, listed and described below, 
Johnson Chair Company with “Pos- 


were supplied by the 


“Erec-chairs,” these chairs being exclusively 
floor 


exhibit, 


chairs” and 


used on the The company presented a striking and 


interesting referred to in more detail in a suc- 


ceeding paragraph. 
The more than forty exhibits completely filled the room, 


except for the necessary aisles, and every booth was a 


center otf interest, 


Due credit should be given to the photographers, Kauf- 
man & Fabry, for the excellent photographs they made of 


the different booths and the more general views as well. 


THE EXHIBITS 


ACCO PRODUCTS COMPANY, New York, N. Y resented Acco 





GENERAL VIEW OF THE OFFICE EQUIPMENT SHOW HELD IN THI 


NOVEMBER 21, 22 AND 23, 


1932 


BANKERS BUILDING, CHICAGO 
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SOME OF THE EXHIBITS AT THE OFFICE EQUIPMENT SHOW.—Top, left to right: Varityper, Inc., and Neva Clog Products, 
Inc. Second from the top: International Business Machines, Inc., end Horder’s map department. Second from the bottom, left to 
right Meilicke Systems, Inc., Hanna Register Company, Victor Safe & Equipment Company, loose leaf lines, Universal Display 
Fixture Corporation, Acme Card System Company, and Bankers Box Company Bottom, left: Entrance to show from inside the 
Horder store on the first floor in the Bankers building. Bottom, right: Display of Pos-Chairs made by the Johnson Chair Company 


clips, “‘Accoway” and Acco fasteners Granville Davis, mid-western type’’ maps in black and white, under the direction of W. W. Hillyer. 
BANKERS’ BOX COMPANY, INC., Chicago, presented the 
“Liberty” collapsible storage files, supplies, etc. The exhibit was un 
der the supervision of Mr. Fellows and W. A. Nickel. 


representative, was in cl! 


arge. 
ACME CARD SYSTEM COMPANY showed “Insite” visible and 


tubular indexing devices l Wolf was in charge 
AIR-CONTROL SYSTEMS, INC., Chicago, Ill, demonstrated BAUM FOLDING MACHINE COMPANY demonstrated the speed, 
ventilating and air conditioning devices. W. L. Brandel, sales manager, versatility and capacity of the Baum folders. J. L. Paul was in charge. 
BIRCHER COMPANY, THE, Rochester, N. Y., demonstrated 


ind G. S. Foster presided 

AMERICAN AUTOMATIC TYPEWRITER COMPANY, Chicago, Lightning letter openers, 
newest model of this machine for writing actual type- models, and the new Model L letter opener. 
manager, was in attendance. 


Lightning mail sealers in hand and electric 
showed the Archibald Geddis, district 


written duplicate letters at high speed from a previously prepared master 


roll, means being provided for varying letters when desired by the in CHICAGO BUREAU OF FILING & INDEXING, Chicago, IIL, 
sertion of names, new paragraphs, etc. J. H. Powers, president of the presented circulars concerning its survey work as well as its school, ably 
company, was in charge explained by Miss B. M. Weeks and assistants 
AMERICAN ELECTRIC COMPANY, Chicago, demonstrated “Real COLUMBIA STEEL EQUIPMENT COMPANY presented a valu- 
’Phones,” telephone bracket made for dial machines, and the “Auto able and attractive line of steel filing equipment under the general su 
Liner” copyholder Eugene L. Brown, manager of the office appliance pervision of A. Kennedy. 
DICK COMPANY, A. B., Chicago, Ill., demonstrated different types 


division, was in charge 


AMERICAN MAP COMPANY showed their complete line of “Clear f the Mimeograph, hand and power driven; the new Model No. 30 for 
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offices having a limited amount of work Mimeoscope, etc Ji 
Baumrecker and R. P. Hardy were in charge 
DICTAPHONE SALES COMPANY, New York, N. Y., demon- 
strated the latest improvements in the dictation and reproducing ma 
t 


that name \ Blackstone, manager ot e Chicag 


was im charge 


chines of 








ELLIOTI ADDRESSING MACHINE COMPANY, Camb 
Mass., demonstrated five machines, eax ntended f different kinds 
addressing and kindred work oe 2 Morton, Chicago Manager, was in 
charge 

R SERVICE, IN‘ strated Frigidaire ers 


EMPIRE ¢ 


OOLt! 





FELT & TARRANT MANUFACTURING COMPANY, Chicago, 
nstrated the spee and accuracy of the Comptometer under the ex 
n ay t iM Mildred Grossberg Sales Manager W LD 


Lawrence w 


GENERAL FIREPROOFING COMPANY, THE, Y 


unestown, 














0 showed the “Secretai a pers nal cabinet for the private thee 
cag ales Macnee Tobit and Thayer were 
charge 
H. — & COMPANY, C. S., displayed attractive globes f 
e use R. D. Campbell was in charge 
Hi ANN A RE GIST E R COMPANY Ind anapolis, presented an inter 
t ge r registers at ntinuous forms The exhibit w 
1; e r , i B Leith ees ind sales manager 
HE \ I NOR MAP COMPANY offered a valuable line of maps and 
ther auphical data, under the direction of R. M. Hopke 
HOOSIE R DESK ¢ ‘OMPANY. Jasper, Ind., showed an attractive 
series executive desks, including the new “Paragon” home desk. A. F 
_ hits t representative, was charge 
HORDER'S IN¢ ( ] listributors about half of the 
sd nstrat st the ponsored many new items 
to t ‘ ed ochette’s charts, George E. Cole 
: Hord s line Smith-Corona, Royal, Under 
A l 1 Remington 1 table typewriters; display and explanation of the 
H ! Advi \ ting Counsel through a staff of graduate account 
1 display { visible binders manufactured by the W. G 
| ( \\ Tones Compa Stationers Loose Leaf Compat 
iB & Pease Company C. H. Carlson, sales manager, Horde 
tems- Furniture ) $101 und R D. Campbell, assistant, were 
ge over the ' Horder-controlled exhibits 
ILLINOIS BELI rEI EPHONI COMPANY, Chicago, demon 
trated the ' y s teletypewriter service ur der the direction of G. W 
Will 
INTERNATIONAITI BUSINESS MACHINES CORPORATION, 
New Yor N. ¥ A capable staff explained the uses of the typewriter 
4 pune iulphabetical tabulator, card counting sorter, multiplier, | 
eed listing tabulator, and International Ticketograp! Hayes, 
anager of the Tabulating Machine Division of the Chicago office, was 
be rge 
TOHNSON CHAIR COMPANY, Chicago, featured their “P 
Chair” and “‘Erec-Cha the first for machine operators and the second 
for salesmen and executives All the exhibits at the show were equipped 
with one style or another of these chairs The exhibit was in charge of 
2g ii Seavert 
LEOPOLD ¢ OMPANY, ses. Burlington, Ia., presented three com 
plete suit the J bean, 1 Hampton and the Senator A. J. Hedmar 
t eT f Horder’s furniture — artn ent. was in cl ge 
MARCHANT CALCULATING MACHINE COMPANY, Oakland, 
Calif., exhibited the newest model of the Marchant machine, character- 
1 by several interesting features The machine shown was the full 
i1utomatic accumulator type which changes anything over one-half cent 
t ne cent and anything over five mills to one cent The exhibit wa 
in charge of H. E. Shifflette, Chicago manager, assisted by N. ( 
Whitaker 
MARKILO (¢ OMPANY, Chicago, had an interesting display boa 
on which was mounted ecimens of the many celluloid specialties 
envelopes, indexe ca 7 "cases, book marks, etc duced in the 
Markilo factory The exhibit was in charge of Miss Baughman and 
Miss Jackson 
MEILICKE SYSTEMS, INC., Chicago, presented an interesting 
line of calculating devices, interest computors, cost computing devices 
Pt< I I was 


I I >t if charge 
MEILINK STEEL SAFE COMPANY, 


sented a varied line of safes and like 


THE, Toledo, 


devices under the directi« 


Ohio, pre 


m of E. W 


Sa les, manawer i the ¢ ago oft 
MOORI PUSH PIN ¢ COMP ANY, Philadelphia, showed a complete 
f all ! es and combinations of map tacks in conjunction 


with the general map display. W. W. Hillye: 
NEVA (¢ ‘LOG PRODUCTS, INC 
displa f stapling machines under the di 


APPLIANCE 


was in attendance 
tridgeport, Conn., presented a 
ection of H. B. Anderson 





OFFIC! COMPANY THE, Chicago, Ill., explained 
Office Appliances, the news and technical trade journal of the office 
pe ra ment imadustr) and its service to readers J. A. Gilbert was in 

P RONTO PRODUCTS, Chicago, gave out samples of a cleaning 
preparation to remove grease and stains from the hands The exhibit 
was under the lirection { Mr Alexander 


RAND McNALLY & 


} 


COMPANY, 


nmer 


Chicago, presented an interesting 


e of maps and atlases for cor cial and educ: ational purposes. W. 


\ Hilly was in ¢ 
REPI OGI . 


irge 


GLOBES, INC., showed a useful line of globes f 


commercial 1 educational ds ses R. D. Campbell was in charge 
SANFORD MANUFAC RING COMPANY, Chicago, demon- 
strate a type cleaner known as vene,”” a preparation called Platen 


Life, and a new typewriter oil The. exhibit was in charge of Russell Car 
enter and H y Aylw 
SERVICE ti. El 





PRODUCTS 








COMPANY, Chicago, presented a 

ine of small par trays, bond boxes, key system plates, et< Ray J 
Eichenlaub, president and general manager, was in charge 

ST ANDARD REGISTER ¢ OMP ANY, Dayton, Ohio, demonstrated 
i registering device for typewrite rms This device is attachable to 
all typewriters having a round staten It keeps all copies in perfect 
register 1. K. Smith, manager of the ( go office, was in charg 

St P \ Rit IR TYPE COMPANY presented an interesting exhibit ur 
le rection of L. G. Warren 

r H AY | R rE! KI E CORPORATION demonstrated a key t 

: t tion of E. E. Long 

1 NDE RWOOD ELLION r — R COMPANY, New York, N. 
Ea OF te model typewriters, including a standard noiseless 

‘ r ating im conjunction w th the American Automatic type 
write [The adding machine division showed their portable electri 

lel and for the first time in Chicago demonstrated the new Sun 
trand s« bank posting machine The accounting machine div 

n demonstrated the new Elliott-Fisher double cross footer with dire 
subtra i : ts receivabl 2 new Underwood Universal a 

ting tribut und the Underwood fanfold bill 





Underw d N« 


OFFICE APPLIANCES 


chine, featuring the new continuous carbon device. George W Mc 
Clellan, branch manager, typewriter division; Philip N. Sea, branch 
anager adding machine division, and F. C. Snow, branch manager 


were in charge. 
FIXTURE CORPORATION, New York, 


Campbell 


accounting machine division, 
UNIVERSAL DISPLAY 

N. ¥., exh muee the swinging type of display fixtures. R. D 

was cnar 

VARITYPER INC, New York, N. Y 

perated Varityper under the direction of J. H 


th e electrically 
Chicago man- 


demonstrated 


Robinson, 


CTOR SAFE & EQUIPMENT COMPANY, THE, Marietta, 











oO , demonstrated the Rand visible indexing system as well as the Mak 
Ur-Owr dex tabs The exhibit was in charge of L. W. Kircher and 
R. D. ¢ pbell, with Mr. Wolf assisting. 

WILSON-JONES COMPANY, Chicago, IIL, exhibited various items 

rta g to n bookkeeping, with an interesti lisplay of forms 
tor ine use exhibit was in charge of George Cormack, E 
Mende ill and Horr 

——-—~<o&—_____ 
Business Show at Toronto 

\ business show was held at Toronto, Canada, Novem- 

ber 4-12, inclusive at Eaton’s College street stor It was 


arranged by the Canadian Business Equipment Manufac- 


turers’ Association, and developed keen interest in modern 
‘fice methods and devices 

The leading American manufacturers of office equip- 
ment and appliances displayed their products. These in- 


Adding Machine, Ltd 
Addressograph-Multigraph of 
Sales Ltd 
D. Gestetner (Canada), Ltd.; International 
Ltd.; National Cash Regist« 
Remington Ltd 
Ltd. (Underwood Elliott 
the Addressograph-Multigraph Com 
Ltd., was the the 


Burroughs Burt Business 
Ltd.; The 
Dictaphone 
Ltd.; 
Business Machines, 
Ltd 
Typewriter Company, 


R. N 


clude d 
Forms, Canada, 


Ltd 


Products, 


Corporation, Dictograph 

r Company 
United 

Fisher) 


of Canada, Typewriters, 


Fellows, of 


nada, chairman of program 


committee. 


ADDRESSOGRAPH-MUL rIGRAPH OF 
new electric all-purpose ‘‘Selector’’ Model 2700 
automatic feed found heretofore only in the 

] center of interest. The “Flexotype 
se hand Addressograph, M del 5100 


CANADA, LTD The 
Addressograph embodying 
higher priced machines was 
‘ardograph,’’ Model 700 all-pur 
Addressograph for facilitating fac 





tory control operations, Model 3 ) form printing Addressograph, ‘Dry 
lith’’ Multigraph and Model 3000 Addressograph fot unicipal tax billing 
ll typified modern advancement in repetitive work \ new line of Ad 
lressograph cabinets for address plates was presented the first time in 
Car = 

TRROUGHS ADDING MACHINE COMPANY, LTD.—Complete 


service for the efficient office was demonstrated by many models of adding 


machines, accounting machines, typewriters, cash registers and posture 
chairs \ vast array of specialized machines for accounting and book 
keeping operations in banks, brokerage houses and insurance offices re 
vealed the extensive field served by Burroughs 

BURT BUSINESS FOR MS, LTD.—The “Speedibiller’” shown is a 

nvenient register for office or shot 

DICTAPHONE SALES CORPORATION, LTD The latest 

lels of dictating, transcribing and shaving machines were on display, 
including the new recording device of increased voice frequency range 
The “Featherweight”’ mouthpiece, one-hand cylinder ejector with auto 


c lock. and the automatic indicator with buzzer 
1 f dictating machines The 
I t control 

DIC TOGRAPH 
New York Business Sh w 
latest refinements in tel lephonic intercommunication 

D. GESTETNER (CANADA), LTD The “‘Gesteprint”’’ was the out 
ding machine of this maker at the Toronto show The copy for 
transferred pl ywraphically to the stencil, permitting a 
der range of use for the duplicating machine 
INTERNATIONAL BUSINESS MACHINES, LTD 
inclue led the new 
column selector 
COMPANY OF CANADA, L 
products was shown, from the 
kkeeping and commercial posting 

juipment for the smallest merchant 

RE MINGTON rYPEWRITERS, LTD 


Kardex visible records systems 


appealed to 
terest in the duplex 


warning 
transcribers found it 


PRODUCTS, LTD This company’s display at the 
was transplanted to Canada, revealing the 





Selections 
ilphabetical-nu 


from this varied line of office devices 


ric 
NA 
The 


machine, multiple 
ASH REGISTER 


range of National 


ul accounting 
rIONAL ¢ 


entire 


rp 
accounting, 
machines down to cash 





add 


Remington typewriters, 
ng machines, and Safe-Cabinets focused 








the attention of visitors to the Remington display The new Remington 
portable adding machine was a novelty to most visitors The typewriter 
display concentrated on the Remington Noiseless Model 8, typifying 
the mod lines and velvet black finish with chromium trim. The Safe 
( inet was displayed the first time at a Canadian show, the egg 
shell black with chromium trim revealing a handsome effect of mass and 
artful decoration rhe range of types included Safe-Cabinets for severe, 
nedium and exposure, Underwriters Laboratories classification, as 
well as the T-20 label, which earns a twenty per cent reduction in bur 


=D TYPEWRITER COMPANY, L’ 


rp This display showed 
the products of the 


nderwood Elliott Fisher Company, including the 














ew Elliott-Fisher direct subtracting universal accounting machine 
equipped with double crossfooter, both the electrically automatic or man 
tally operated models The new Underwo Universal accounting ma- 
chine, equipped with vertical registers, attracted much attention The 
new Sur ds trand front feed commercial ledger and statement machine re 
vealed unbelievable speed for business service The « ilculating machine 
division of the company showed Marchant and Mercedes calculators. The 
Underwood typewriter division featured the latest m nodel, No. 6 The 

rtable division displayed the Underwo od quiet standard portable, the 








iseless portable, the N« 
standard portable, and Bo 
ent addition to the line. 


achine, the 
wrtable, the most 


77 ytable. fice m 
Junior model p 
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ABOVE.—Displays during Progress 
Week at the Grimes-Stassforth Sta- 
tionery Company store in Los An- 
geles, Calif. Progress was well ex- 
emplified in these windows that con- 
trasted the old with utilities of the 
present. Settings in the interior of 
the store repeated this theme 


PHROL) TC ITON 





Coast Concern Campaigns Aggressively 


Che Grimes-Stassforth Stationery Company, pioneer Los 
advises customers to modernize their equip- 


Fol- 


company 


(Angeles house, 
ment by replacing the obsolete with the up-to-date. 
months ago, the 


lowing its remodeling a few 


put on a successful “Progress Week” under the direction 


Wallace, The 


rearranged its own premises, replacing its old office furni- 


of Ebenezer general manager. company 
ture with new steel desks, filing cabinets and other up-to- 
date office furniture 

The company’s two large South Spring street show win- 
dows bore “displays of contrast,” one featuring “relics of 
the past,” many of the objects having been used years 
ago by the Grimes-Stassforth Company; and “utilities of 
the present,” presenting a well-laid out modern office, with 
employer and secretary at desk. In the first-named set- 
ting, a figure representative of the linen duster era was 
seated at a roll-top desk surrounded by other appurte- 
nances of the business office of the “gay nineties.” The 
contrast idea was also developed in interior displays. The 
Week” exhibition 

5,000 people. 
\ pre-holiday event of a year ago was a three-day busi- 


The company 


“Progress drew an attendance of ap- 


proximately 


ness show in the Grimes-Stassforth store 
issued 2,000 invitations bearing the names of the concerns 
holder to 
Refreshments were served each 


exhibiting and enclosing a card entitling the 
certain useful souvenirs 
afternoon. 

alert to make use of pro- 


Meilink 


a winner in a national competition and sells one 


The company is constantly 


motional ideas. A window display of safes be- 


comes 


hundred twenty-five safes in thirty days. A special drive 


to sell one hundred twenty-five steel filing cabinets in 


sixty days caused the sales force to beat the quota by 
thirty 


four carloads from March to the end of the 


one hundred units in forty-two days and to sell 
Money 
prizes were given and a giant “thermometer” on the main 
floor kept track of the 
red ribbon which simulated the rising liquid in the tubs 


SAL 


vear. 


approach to quota by means of a 





AT THE LEFT 
window in the Grimes-Stassforth 
Stationery Company store. During 
the one month that this display was 
in use, sales of twenty-one safes 
were directly traceable to it. 


Prize-winning 


N C R Plans Capital Change 

The New York Herald Tribune of November 3 pub- 
lished an article of some length describing plans by The 
National Cash Register Company for the reorganization 
of its capital structure and the creation of a new class of 
stock, capital represented by the outstanding stock to be 
shrunk from $42,213,335 to $24,144,000, the amount dis- 
placed probably going into reserve for plant write-down. 

The article states that the proposal to be made to stock- 
holders is that there shall be authorized 1,309,000 common 
\ no par shares, against 1,190,000 A shares of no par value 
now authorized and outstanding; 400,000 Class B shares of 
no par value, as before, and 200,000 Class C shares of no 
par value. The latter classification is new. 

It was stated by directors that no date has yet been set 
for the meeting of stockholders to approve these changes 
and that the entire plan was now in a process of being 
formulated. 

The decision to reduce outstanding capital as carried on 
the company’s books and to increase the number of out- 
standing shares, the increased shares presumably to be 
sold or offered to stockholders, was apparently dictated 
by the decline in business. 

“Approximately half of the company’s business has been 
done in the foreign field, and in this field sales have fallen 
more sharply than in the United States,” says the New 
York Herald-Tribune. “Higher tariffs and currency re- 
strictions have interfered with the company’s business to 
such an extent as to apparently make advisable an adjust- 
ment of capital to coincide more nearly with the amount 
of revenue being received. Through lowering capital the 
company, like many others, would be enabled to set up a 
big reserve fund, write down fixed assets and thus reduce 
the charge-offs for depreciation, thereby improving earn- 
ings. The amount displaced in the case of National Cash 
Register by the proposed capital reduction would be $18,- 
069,335. This reserve would be more than enough to write- 
off all foreign investments, carried in the 1931 balance 
sheet at $11,886,422. Other property and equipment was 
carried at $10,926,055. Goodwill was carried at $1.” 
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Tim Thrift Sets Up for Himself 


as Assistant Sales 


Silverglo Lamps, Inc., Announce Expansion 
larger and better facili [im Thrift, who resigned in August 


Because of the urgent need for 
ties to meet the increasing demand for Silverglo lamps, Manager in charge of Advertising and Sales Promotion of 
the manufacturers have completed negotiations with the the American Sales Book Company, Ltd., Elmira, N. Y., 
McShane Bell Foundry Company of Baltimore, Md., to has opened an office in the Bulkley Building, Cleveland, 
provide a remedy for this condition. The arrangements Ohio, as Counsel in Advertising and Sales Promotion. 
now bring together for-better service to the dealers two Mr. Thrift is among the deans, if not the dean, in adver- 
His unbroken term of 


enjoy enviable tising in the office appliance field 


? 


companies which in their respective fields 
service stretches over 22 years, the 


last six of which was 


reputations for craftsmanship 
Silverglo Lamps, Inc., now becomes a division of the spent in the sales book, autographic register and continu- 
McShane Bell Foundry whose reputation for high grad ous forms industries and the prior sixteen years, spent as 


and first-class service has been earned in seventy advertising manager of The American Multigraph Sales 
ecclesiastical and Company, Cleveland. 
While in the Multigraph connection Mr. Thrift founded 


Mailbag,” a 


now merged in “Postage 


products 
ix years connection with the plumbing, 
stitutional fields, supplying brass plumbing fixtures t 
bells and chimes to churches and in and for many 
journal of direct-mail advertising, 
He is a former president of the Associa- 


if 
years was publisher of “The 


plumbers and tower 


stitutions, More than 60,000 McShane bells ring out their 


testimony to the craftsmanship of the McShane foundry, and the Mailbag.” 
which has complete facilities for all types of work for the tion of National Advertisers and of the Direct Mail Ad- 
Association of National Advertisers and of the 


1f necessity in such quality products as vertising 


finer metals used 
Direct Mail Advertising Association. Also author of “Tim 


lamps, etc. In commenting on the new set-up, J. G. Wat- 


son of the Silverglo Company said in part 


“IT am delighted at the outcome, for it means that we 


shall be better equipped than ever before to supply the 


lamps for which ofhes supply dealers throughout the coun 


try have a demand 
“Under the new arrangement, we shall be in a 
larger stocks whereby prompter service can be 


position 


to carry ire s 
given. We are now able to ship orders the day they ar« 
received and even on special work, only a maximum of 


two weeks will be needed Aside from this, however, the 
new arrangement means that we have back of us the Mc- 


Shane Company's seventy-six years of experience in the 





manufacture of metal goods. This concern is ideally situ 
ated for prompt deliveries 
“The real benefit will come to our dealers, who will 
probably be interested to know that the new plan does 
not involve a change in personnel, but merely the moving 7s Sas 
er to the McShane plants to operate as a division of an Talks” and “Tim Thoughts,” two books of business phil- 
established firm whose facilities will be shared by both osophy 
Cae " Out of long experience and successful achievement in 
Phe great economies we were able to effect will revert his profession Mr. Thrift has accumulated a large fund 
to the trade in the form of lower prices and better dis of information which equips him admirably for the work 
unts, and I am looking forward to 1933 with keen antici Soe wiich. be tenfoce thle services 
atior Ee 
> Montgomery Finds Business Optimistic 


“IT have found a more optimistic tone prevalent among 
Montgomery, portable 


Poil Made Horrock’s Desk President 

W. D. Poil has been elected pre sident of Horrock’s Desk the dealers I visited,” stated W J. 
mer, N. ¥ He had been an agent in th Royal Typewriter Company, Inc., 
ting upon his recent return from a two-months’ trip in the field 


find that our new Royal Signet is proving the greatest 


sales manager of The 


field for the mpanvy many vears, and has been a 


manawer nce May 1, 1932 a 
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customer-getter our company has ever introduced. Every 
type of novice user, young and old, are purchasing Signets, 
proving our contention that the public wants a quality 
simplified typewriter at a low price. 

f 


“I also was interested to observe that a number « 


dealers are using the Signet as a leader. By pushing the 
Signet, they are getting more inquiries from their adver- 
tisements; are cutting down their advertising cost per sale. 

“Too, the Senior Model of the Signet, our $34.50 machine 
with the shift key, is proving popular with the experienced 
typist desiring a quality low cost machine, and with the 
dealer organization.” 

During his trip, Mr. Montgomery 
every city and explained the new merchandising plan that 
Also, he directed 


visited dealers in 


Royal is introducing with the Signet. 
the enlargement of the Royal field organization to provide 
the dealer with essential merchandising and sales help 
necessitated by the Signet’s introduction. 
— 

H. R. Williams New York Manager for A. P. Little 

Harry R. Williams has just been appointed New York 
City manager for A. P. Little, Inc., of Rochester, N. Y., 
by R. V. Potteiger, president of the organization. 


Mr. Williams has 


for twenty-seven years, and has had 


field 
a broad selling ex- 


been in the ribbon and carbon 


perience with prominent concerns in the ribbon and carbon 








HARRY R. WILLIAMS 


industry, covering both the wholesale and retail selling 
ends. He has managed offices and operated as salesman 
in such centers as New York City, Chicago and Boston and 
is familiar with the problems of selling in the metropoli- 
tan districts. He knows the country from Denver and 
Omaha east and his appointment to the position of man- 
ager at New York means going back home. 

The present organization of the office is to be enlarged as 
quickly as suitable men can be found for the work. 

The broad experience of the new manager and his known 
ability as a salesman and director of salesmen augurs hap- 
pily for his success in his new office. 

Office Appliances extends its hearty good wishes to Mr. 
Williams and the members of his staff. 

a 

Stanin Organizes New Firm in Springfield, Mass. 

Frank J. Stanin, formerly manager of the National Type- 
writer Company, Inc., Springfield, Mass., has taken over 
the business of that concern and organized the Typewriter 
Inspection Mr. 


Stanin has a wide experience in the repair and maintenance 


Company to carry on the enterprise. 


of office machinery He has been an inspector for the 
Surroughs Adding Machine Company and foreman of the 
service department of the Noiseless Typewriter Company 
during his fifteen years contact with the office machine 
field. He has been in the typewriter business in Springfield 


for the past two years 
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French Office Equipment Man Visits U. S. 
Emile Spira, a director of Perfect Bureau S. A. R. L., 
110 Rue La Boetie, Paris, France, recently spent several 
weeks in the United States, visiting companies his firm 
He arrived on the French liner, De Grasse, 


| 


represents. 




















EMILE SPIRA 


on October 28 and went directly across the country to the 
Marchant Calculating Machine Company’s factory and 
general offices in Oakland, Calif. From there he proceeded 
to Los Angeles for a brief visit and then to Chicago, 
where he visited the plant of the Victor Adding Machine 
Company. Leaving Chicago he proceeded to Rochester, 
N. Y., to see the Sampson Permagraph Company and then 
on to New York City. He also called at the office of the 
Art Metal Works, Newark, N. J., manufacturers of the 
Ronson lighter. He left for home shortly after midnight 
on November 24. 

Mr. Spira’s company represents in France the several 
concerns named and deals in the Marchant also in Bel- 
gium, where the business is carried on under the name, 
Progress Office. 

Mr. Spira, Fred Rosenthal and Fleury Grosjean organ- 
ized the company in 1928 and the gentlemen named con- 
stitute the present directors of the company. Their ex- 
perience, selling ability and grasp of affairs make them 
well qualified to represent American companies in France 
and Belgium. 

This was the first visit of Mr. Spira to the United States 
in fifteen years. On reaching New York he was impressed 
with the transformation of thai city because of the exten- 
sive building program carried on since he was here before. 
This applies particularly to the uptown section. 

Mr. Spira is a student of business affairs and is well in- 
formed on trends and conditions not only in his own 
country but elsewhere in Europe and in the United States 
He is thoroughly conversant with current busi- 
ness developments. One reason for his recent visit was 
the desire to find an additional office specialty to sell in 
the French market. He will be glad to hear from any 
manufacturers seeking distribution in France. 

Mr. Spira tells us that France is now in the throes of 
depression, which seems to be lightening here. He says 
that France was somewhat late in getting into the depres- 
sion, but is now feeling it rather keenly. 


as well. 








ExCUSE US, PLEASE 


Rotospeed Branch Is on Michigan Avenue 
An item on Page 128 of the November issue of Office 
Appliances stated that the Chicago branch of The Roto- 
speed Company had been moved to 333 North Wabash 
avenue. The correct address is 333 North Michigan ave- 
nue, in one of the most prominent of the buildings on that 
We regret the inadvertence which caused 





thoroughfare. 
this blunder. 
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Smith-Corona Offers Dealers Christmas Promotion 
Plan 






Wanted—A Christmas advertising plan that every type- 
writer dealer can afford in this year of economic strin- 
gency Must be the most unusual and effective plan that 
ever sold a portable typewriter—and must enable a dealer 
to do an advertising job more cheaply than ever before 

Chis was the problem that confronted the promotion de- 
partment of L. C. Smith & Corona Typewriters, Inc., this 
yeal Che answer finally worked out attracted much at 
tention and enabled many dealers to stage a real promo- 
tion cat iign for the Christmas business 

Cw feature characterize the Smith-Corona-Postal 

— 
oo 
' | 
’ Celectree te 
the femety 
Ihe Shevbing Fodel SATIH-CORONA 
FOUR-COLOR BROADSIDE FOR SMITH-CORONA DEALERS These 
broadside ire being delivered by Postal Telegraph messenger boys to 
home that can afford to buy portable typewriters 
Christmas ad tisit plan, as it is called—one is the dis 
tribution method, the second is the material 

Through special arrangements with the Postal Tel 
raph ( pat dealer advertising is being delivered by 
ul rmed Postal messenger boys to homes named by the 
dealers ! selected residential districts The messenger 
rings the door ‘ waits for an answer, and when the 
lady of the house appears, touches his cap and hands het 
the me uze saving “Postal messenger.” 

The message s one of the handsomest and most ex- 
pensive pieces of typewriter advertising ever produced. It 
consists of an 11 x 19 broadside picturing a Smith-Corona, 


reproduced in full color by direct photography; a busi 


ness reply ird with the dealer’s imprint, and is enclosed 
in a special 9 x 12 envelope Across the front of the en 
velope is printed “Delivered By Postal Telegraph Mes 
senger” a mpanied by a picture of the Postal boy in uni 
forn 

Despite the high cost of this advertising material and 
he pet il delivery feature, the Smith-Corona Company 


has made the complete plan available to dealers at approxi 


mately e cent per home Thus it costs dealers less to 

irry out this promotion than the postage alone in ordi 
nary cit irizit Furthermore, the dealer is relieved of 
buvir ‘ é es, addressing, inserting, et and no 
tamps sts are needed. 

The unifying theme of the entire plan is quality, the 
distinctiveness of the personal delivery method and the 
beautiful advertising, both stressing the idea that the 
Sterling model Smith-Corona is an outstanding investment 


in portable typewriters 


_> 
A Dedicatory Booklet 


The Addr raph-Multigraph Corporation has issued 
a booklet containing the excellent address delivered by 
Frank H. Woods at the formal opening of the Addresso 
raph-Mul aph Corporatior new two million dollar 

int at | id, O on August 23 

The front e bears a picture of Mr. Woods 

The | will be prized | members of the organi 
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Mason Heads Kansas City Cooperative Club 
E Mason be« ale the 


Club 


On October 1, Ge twenty- 
second president of the Cooperative 
Mo., 
member of the 

In the 


member of the organization, he 


oree 
of Kansas City, 


succeeding Vernon C. Gardner, who became ex-officio 


board for the year 1932-33 


six years in which the new president has been a 


has won the regard and 


respect of everyone in the club. He entered the club in 
1926, taking over the membership of Trice Bryant of the 
Bryant & Douglas Stationery Company of which Mr. Mason 


the 


maintained 


is vice-president. He immediately became active in 


several years has 


In 1929-30, he 


affairs of the club and for 


a pertect atte ndance record served as treas- 


urer. The following year he became third vice-president, 
during which time he sponsored the Gadder Trips, which 
idea has been taken up by cooperative clubs elsewhere 


He 


operative club 


For the past year he has been second vice-president 


brings with him a wealth of experience in c 


work and his success as president of the organization is 
assured. 
_ 
Wallace & Peterson Establish an Elliott-Fisher 
Service 

W. J. Wallace and M. A. Peterson are partners in an 
enterprise established at 35 South Dearborn street, Chi- 
cago, Ill., whose business purpose it is to handle a com- 


plete line of rebuilt Elliott-Fisher billing and bookkeeping 
machines and offer a repair and supply service to the user. 
Both of these men are thoroughly experienced, having been 
Elhott the Ma- 


Company for the past ten years 


connected with the Fisher Company and 


loney-Gilmore 





DISPLAY OF LIBERTY STORAGE BOXES BY GREGORY, 
MAYER & THOM COMPANY, DETROIT, MICH This display is part 
of an aggressive campaign being carried on by this well known firm to 
increase Liberty sales. It includes the use of direct mail advertising and 
personal salesmanship. The display tells the complete story of Liberty 


WINDOW 


boxes and shows the whole line Window display cards and window 
stickers were used Recently the Gregory, Mayer & Thom Company 
placed with the Bankers Box Company the largest stock order for 
Liberty boxes in the history of the Detroit house. They have handled 
the line since 1924 
——__> - 


Horne Buys Wood Furniture Department 
W.A Desk and 


Company, has announced the purchase by his 
Foote and 


Horne, president of the Horne Fixture 


Atlanta, Ga., 


firm of the wood office furniture division of the 


Davies Company, and will dispose of the office furniture 


and equipment in the building formerly occupied by that 
company at Auburn avenue and Pryor street. The sale, 
which will begin at once, will include all types of desks, 
chairs, safes, steel lockers, cuplh: ards and other office 


Mr. Horne in the sale of this 


Heffner, a specialist in the 
I 


JHR 


equipment (Associated with 


stock will be B. B line of office 


furniture and equipment sales 
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Krumwiede Representing Commercial Furniture 
Elmer Krumwiede now is representing the Commercial 
Furniture Company, Chicago, in a group of the middle 
The Commercial line is extensive and in- 


It uses the trade name 


western states. 
cludes high grade desks and suites. 
Lincoln 


Other lines sold by Mr. Krumwiede are those of H. Z. 








ELMER KRUMWIEDE 


Mallen & Chicago, upholstered furniture; Art 
Steel Company, New York, steel files and boxes; and R., A. 
Wagner, Wind Gap, Penna., wood letter trays and waste- 
baskets. The states included are Michigan, Indiana, Illi- 
nois, Wisconsin, Kansas, 
Nebraska, and the Dakotas. 

Mr. Krumwiede obtained his first office equipment ex- 
perience in the store of Stevens, Maloney & Company, Chi- 
From there he went to Colonial Chair Company and 


Lompany, 


Minnesota, Iowa, Missouri, 


cago 
later established himself as a manufacturer’s representative. 
His head- 


He is well known among the dealers as Elmer. 
quarters are at 2109 Argyle avenue, Chicago. 


———__—__— 


Findex Systems, Inc., Succeeds Findex Company 
Findex Systems, Inc., a new corporation, was recently 
organized to take over the assets and patents of the old 
Findex Company, manufacturers of selective and sorting 
Milwaukee, Wis. 

~The new company is headed by W. K. Walthers, its 
Mr. Walthers with the old 


company and brings to the new his wealth of experience 


systems for records, 


president was associated 
James L. Rowley of Chicago 


Mr. 


with 


in the office «quipment field. 
is associated with the new company as sales manager. 
remembered for his connection 
Library Shaw-Walker Company. 
Many new improvements have been added to the Findex 
Already 


Rowley will be 


Bureau and the 


and a new method of selling inaugurated. 
extended 
Lee, who was eastern district manager for 


System, 


representation has been from coast to coast. 


Robe rt 8 a 
the old 
is in direct charge of eastern 


company, is now vice-president of the new and 
sales. 


~_> 


Conger Now Located in Chicago 
Claude Conger, former president of the Irving-Pitt Man- 
Company, Kansas City, Mo., and since the 
that company with the Wilson-Jones 
Company, vice-president of the merged concerns, has re- 


ufacturing 
amalgamation of 


moved to Chicago. 

After the Irving-Pitt plant in Kansas City was closed, 
Mr. Conger found it more advantageous to reside nearer 
The still maintains a 
office in Kansas City. 

Office Appliances is gratified that Mr. Conger is now a 
kind of that every city 


the central office company sales 


Chicagoan. He is the citizen 


ne eds. 


The Guest Book 

Tim Thrift, Cleveland, Ohio, signed The Guest Book on 
November 5. Mr. Thrift spent several days in Chicago 
visiting friends and business acquaintances. An item con- 
cerning Mr. Thrift’s present activities appears in the pres- 
ent issue. 

George Messner of Milwaukee, Wisc., signed The Guest 
Book on November 13. Mr. Messner is an office machinery 
dealer of long standing. He is also one of the early 
subscribers to this journal, having placed his name on the 
list in the time of the late George Patterson. 

Reginald M. Tussing, president, The Victor Safe & 
Equipment Company, Marietta, Ohio, signed The Guest 
Book on November 14. Mr. Tussing was in Chicago on 
business and gave us the pleasure of a call on the date 
named. 

L. P. Wingert, St. Louis, Mo., middle west representative 
for the General Pencil Company and the Defiance Sales 
Corporation, signed The Guest Book November 15. He 
was on his last swing around the circuit prior to the Christ- 
mas holidays. 

Emile Spira of Perfect Bureau, Paris, France, and Prog- 
ress Office, Brussels, Belgium, called with Evan Hansard 
of Victor Adding Machine Company November 11. Upon 
his arrival in New York he went across country to Mar- 
chant Calculating Machine Company, Oakland, stopped in 
Chicago to see Victor and Office Appliances and then called 
upon eastern connections, 

Charles S. Lippman, proprietor of the Victor Adding 
Machine Agency, St. Louis, spent a short time in this office 
He is in business with his son and ex- 
For 


on November 8. 
pressed confidence in a growing volume of sales. 
years Mr. Lippman, whose sales experience has been varied 
and unusually successful, sold for Victor in Chicago. 

Maurice I. Levine of Reliance Pencil Company, New 
York, called October 24. He was on a trip which included 
the principal cities of the middle west, coming to Chicago 
from Detroit and going on to Milwaukee and the Twin 
Cities before turning south and then working back to 
New York. 

J. S. Sprott, vice-president of The Globe-Wernicke Com- 
pany, Cincinnati, called November 23. He came to Chicago 
at the time of the business show sponsored by Horder’s 


and included it in his Chicago program. 
ee 























TWO VICE-PRESIDENTS IN CONFERENCE.—A. B. Holmes, vice-presi- 
dent of the Columbia Ribbon and Carbon Mfg. Company, Inc., and Mrs. 
Leo M. Ebeling, vice-president of Columbia Products Inc., New Orleans, 
distributors of Columbia products, are ‘“‘happy to meet each other.”’ Al- 
though there is some question as to the exact subject of conversation, prob- 
ably Vice-president Holmes is telling Vice-president Ebeling how many 
prospects there should be in the new five million dollar capitol building in 
Baton Rouge, La., in front of which this picture was taken. 
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Meetings--Conventions-- Dinners 


Chicago Typewriter Dealers Meet at Medinah 
Temple 
Che second fall meeting of the Chicago [ypewriter Deal 
ers Association took place Monday evening, 
at the Medinah Athletic Club on the North Side. Monday 


was chosen as the day of the meeting because of the fact 


that the following day was election. The dinner was given 
by the Shipman-Ward Manufacturing Company, whose 
fame as hosts brought out a large attendance. Before 


dinner, light refreshments were served and when the diners 


sat down to the main teast, they found it to consist of a 


turkey dinner, even including pumpkin pie and 


de lie hous 
other late autumn 


dred thirty deal 


suggestions Approximately one hun- 


rs and representatives were in attendance 


and were thoroughly appreciative of the _ hospitality 
tenderd 

Following the dinner, the meeting was called to order 
by the newly elected president, W. W. Beutler of the Type 


Exchange, Inc., who spoke briefly of the 


benefits of t ganization to the dealer and laid emphasis 


on the subject of the legitimate dealers. 
On behalf of the Chicago Typewriter Dealers Association, 
the presider t then presented thanks to Mr Ward, iw 


Mr. Ward, Jr., for th then turned the 


organization of! 


and 


capital dinner. He 


meeting over to James P. Ward, Sr., who told a little 
ry of a rrow escape from death that he had had that 
rning Chis story was not so serious as it bade fair to 


be and evoked nsiderable laughter 


Mr. Ward also spoke 
briefly with regard to the unfair competition of department 
stores in the typewriter business and referred to the con 
structive work that Mr. Froehlich is doing as president of 
the National Typewriters A telegram 
was read from Mr. Froehlich from New York, expressing 
to attend the 


airplane traffi 


Dealers Association 


} 


regret over his inability meeting; the foggy 


weather prevent between Chicago and 


New York 
Reference sent out by the Na 


ciation 


was had to the circular 
Dealers Assi 


between the 


tional Typewriter 


discrepancy 


presenting an ap 
Woodstock re- 
department stores 
Dewick, to read a 
the Woodstock Type 


explaining that the association was mis 


parent prices of 


built machines to 
dent 
le tter 


dealers and to Presi 


Beutler directed the secretary, Mr 
written by Mr. Froehlich to 
writer Company 
informed and that the machines advertised and sold by the 
department store as rebuilts were in fact a special recon- 
ditioned grade made up to a new specification and that the 
Woodstock ( 
chines to dealers at prices in line with those quoted to the 
differ 


Froehlich concluded his letter as follows: 


ympany can supply the same grade of ma- 
department store, 


ences Mr 


We as an association are happy and shall not count the 


subject, of course, to quantity 


st in setting dealers right on what was a legitimate tran 
action on your part with this department store and which 
you advise is open equally to every dealer in the country 
We are sure from the dealers’ and your standpoint, an un 
fortunate affair, some elements of which cannot be entirely 
advertisement is forgotten, will result in 


All the 


an equal opportunity to compete 


rectified until the 


increased opportunities and increased profits 


dealer ever asks is with 


partment stores, radio stores and other outlets not 


legitimately typewriter exchanges.” 

Following the reading of Mr. Froehlich’s letter the 
chairman called upon James M. Hackney, general sales 
manager of the Woodstock Typewriter Company, who 
spoke briefly and with feeling with regard to the error 
made through the carelessness of an advertising writer, 
whicl isled the association into the belief that his com 
pany had been guilty of an unfair transaction He as 


November 7, 


sured the dealers that the Woodstock Typewriter Company 
is with them every step of the way and in no instance did 


it turn aside from sound principles. In conclusion, he in- 
vited the dealers to be the guests of the Woodstock Type- 
Lake Shore Athletic Club at the 


regular meeting of the association The invitation 


writer Company at the 
next 
was promptly accepted for the association by President 


W. W 


a closed meeting for typewriter dealers only 


Beutler, who mentioned the fact that it was to be 


Mr. Ward, Sr., then called upon the speaker of the eve- 
ning, Mr. Tolles of the Sheldon Salesmanship School, 
gave a constructive and interesting talk entitled, “How We 
Sales.” 


who 
Lose He employed a blackboard to aid in out 
lining and analysing his ideas. Following substantially the 
Sheldon definition of salesmanship, he declared that sales 
other profession, is one that can be 


talk both 


humor in addition to 


manship, like any 
learned. Mr. Tolles’ 


much 


wise and and 
contained solid 

Following the talk of Mr. Tolles, the meeting adjourned 
at about 10:30 P. M., the chairman, Mr 


that the 


was witty 


intormation 


Ward, suggesting 


members employ a few minutes to renew old 


friendships 
~~ 

Safe Manufacturers Elect Officers for Ensuing Year 

The National 
meeting on October 20 and elected the 
officers for 1933 

President, S. H 
vision, Remington 
dents A J. E 
Art Metal Construction Company, Jamestown, N. Y.; 
Buffalo, 
lussing, president, The Victor Safe & Equip- 
Marietta, Ohio; E. C. Hyman, president, 
¥ork, N. ¥.; G. ©. 
Fireproofing Company, Youngs 
Diebold Safe & 

\ Noble, vice- 


Canton, 


Association of Safe Manufacturers held its 
annual following 
Fox, general manager, Safe-Cabinet Di 


Buffalo, N. \ 


Larson, vice-president and general man 


Rand Inc., vice-presi 
ager, 
J. H. Rand, Jr., president, Remington Rand In 
N. Y.; R. M 
ment Company, 
Mosler Safe Company, New Brainard, 
president, The General 
town, Ohio; A. J 
Lock Company, Canton, Ohio; treasurer, H 
president, The Diebold Safe & Lock 
Ohio; secretary, R. P. Dryer, 604 Chester-Ninth building, 


Cleveland, Ohio. 


Roos, president, The 


Company, 


Me ssrs. 


general manager of 


The executive committee is composed of Fox, 
Noble, and C. J. Bates, 


Mosler Safe 


Larson and 


Fireproof Safe Division, Company, who is 


chairman of the standardization committee of the associa 
tion 
The obsolescence of older fire-resisting safes resulting 


from improvement in design of newer models as well as 


from better knowledge of fire-resisting qualities through 
research, was the chief subject offered for consideration 
a 
Washington Typewriter Dealers Active 
Edward N. 
Wash- 


showed 


According to the records of the secretary, 
Phelan, attendance at the weekly meetings of the 
ington Typewriter Dealers Association in Seattle 
increase during October and November. 
Nove 
August 


associate professor of education, University of Washing- 


a considerabk 
\ feature of the 
presentation of 


first meeting in mber was the 


motion pictures by Dr Dvorak, 


ton, wherein he demonstrated the characteristics of the 


new typewriter keyboard mentioned in a previous issue 
of this journal. 

September and October meetings were devoted almost 
to discussion of repair charges in an attempt to 
that a 


unemployed persons were attempting to repair typewriters 


entirely 


stabilize the industry. It was found number of 


at prices below the cost of parts that were supposed to go 


into the machine. Discussion was also had regarding a 
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SHINING EVIDENCE 


One of the brightest lights in business 






today is the steadily increasing use of the 





Mimeograph. There is no better index of 
business advance. 





For whenever speedy 
duplication of letters, bulletins, sales data, 


charts, etc., must be had at lowest cost, then 






the Mimeograph is the one tool for the job. 





And mimeographing is not limited to black and 





white; several colors at one operation, and no 







added cost, are now possible. Write A. B. Dick 
Company, Chicago—or see “ Mimeograph” trade- 


mark heading in your classified "phone directory. 
£ ’ P ; 
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» clear bids made by association members 
Messrs 


were appointed to 


plan or system t 


on certain jobs Young, Johnson, Grunder, Moore 


and Harvey develop a definite program 


and report at future meetings 


read from Secretary LaHiff of 
Association on October 4. 


October 18, the 


\ communication was 
the National 
At the 


the renting of machines to the 


Relief for $1.00 a month, thereby 


meeting of members approved 


King County Emergency 
avoiding donating type 
writers for this work 

» 


On October 5, 


Elliott 
Independent Ty pewriter 


Messrs. Miller of Underwood 
Fisher Company; Albano of the 
McDowd of the United Typewriter Rebuilding 
Hinton of the Reliable Typewriter 
added to 
\ full report and suggestions for basic charges on labor 


Company; 
Company, and H. H 
the retail price committe¢ 


Repair Company wer 


was scheduled to be made at the first November meet- 
ing Ji J M 
- = 
Chicago Office Appliance Managers Start New 
Season 


meeting of the season was held by the 
Chicago Office Appliance Managers Association 
November 4, at the Medinah Athletic Club. After an 


business session was held Fred 


He was elected president 


Che first evening 
Friday, 
elaborate dinner a with 
Zoller of Ditto, 


at the 


Inc., presiding 
Committee chairmen were ap 
Shifflette of Marchant 


Machine Company was made chairman of the 


preceding meeting 
pointed for the new vear H E 


Calculating 


program committee. Arthur E. Blackstone was reap- 
pointed chairman of the entertainment committee, and 
George W. McClellan was retained as head of the mem 


mmittec 


be I ship ct 


It was decided to arrange for a table in some centrally 


located restaurant where members of the organization 


could gather Monday noons to lunch and visit and feel free 
to come and go as they pleased. Plans in general for the 


ensuing months were outlined After a business session 


members entertainment arranged by Mr. 
Blackstone 
Che Monday 1 


at the 


participated in 
und table was established November 14, 
[rade grill 

== 
Connecticut Valleys Meet 
Connecticut Valley 
Monday, November 


Haven, Conn. Dinner 


B ard or 


meeting of the 
Association held on 
Quinnipiack club, New 
was served at 6:30 P. M 

Frank Hess, manager of the Wood Office Furniture As 
, was present and addressed the meeting. Mr. 
Many of the 
Hess, brought 


Che regular monthly 


stationers was 


16, at the 


sociates, In 
Hess made a valuable and interesting talk. 
dealers, on account of the address of Mr 
with them 
ae 

Stationers Square Club Meets 

monthly Stationers Square 
Club was held on Thursday, November 17, at 8:00 P. M. 
at the Level Club on West Seventy-third street, New York 


sale smcn 


thei 


The regular meeting of the 


was preceded by a dinner at 7:00 


Vice 


was present, is in charge of the Stationers 


City. The meeting 


P. M., which was optional. State President Harry 


Greenfield, who 
others and is past president of the 


Square Club among 
Post Office Square Club. Other distinguished state vice- 
presidents were also present. 
-——— —=<— = 
Stationers 12:30 Club Presents Token to 
Whittemore 


\ meeting of the Stationers 12:30 Club was held at 277 


Broadway on N« At this meeting, H. C. Whitte- 


esident of the club, was presented with a fine wrist 


ve mbe r 7. 


more, pr 


OFFICE APPLIANCES 


watch in appreciation of his work in the club and in recog- 
November 8 Mr. Whittemore 


but responded neatly to the 


nition of his birthday on 
was taken by surprise, presen- 
tation 


Ee 


New York Stationers Hold Profitable Meeting 

Attendance at the turkey dinner of the New York Sta- 
tioners Association on November 21 numbered 1600. C, P. 
Association, pre- 


President W. L. 


Garvin, general manager of the National 


sided as toastmaster at the request of 


Jaques of the New York association. 


After a brief statement by the toastmaster, Herman 


Price of the Pencil Company asked for a vote on 
New 
to manufacturers and dealers? The re- 
Mr. Price said that New York 
New 


Even here conditions can be 


Eagle 


the question, “Is the present business situation in 
York satisfactory 
ply was an unanimous “no,” 
problems are more difficult than elsewhere because 
York is the greatest market. 
remedied. 

“In what way is the present situation unsatisfactory to 
was answered by Charles Wadsworth, 


Lack of 


Chere is a 


the manufacturers?” 


American Pencil Company. profit, is the chief 


problem. Distribution overlaps lack of ad- 
justment to changing conditions. 
ha oat Geils of Corlie B.. Macy & i... 


of the 


and Samuel Libien 


Libien Press, replied to the query, “In what way 
is the present situation unsatisfactory to the dealer?” Mr 
Geils said that through cooperation industry will lift it- 
H. N. Casson, 


British economist, on the psychology of courage and enter- 


prise We 


self into better conditions. He quoted 
need a common understanding. Cut out un- 
protitable stock 
Mr. Libien 


New channels of distribution are appearing. 


business cannot continue without 
Deal- 


said that 
profit. 
ers are obliged to find items that will yield a profit. 

\. C. Bainbridge of Bainbridge, Kimpton & Haupt, said: 
“What are the chief obstacles to profit the dealer encount- 
ers?” All manufacturers want dealers to make money, pay 
their bills and sell more merchandise. Manufacturers are 
too ready to give extreme discounts to firms not equipped 
to carry out the duties implied by the discount 


“What are the 
the manufacturer? H. B. 


chief obstacles to profit encountered by 


Elmer of the Eberhard Faber 


Pencil Company replied: “Loss of volume due to the 
depression; inability quickly to readjust overhead to pre- 
dealers and 


vailing conditions; mental state of the public, 


manufacturers. Too many retailers claim to be jobbers; 
too many jobbers sell at retail. Mr. Elmer read a message 
from Eberhard Faber, who voiced the cordial interest of 


manufacturers in the welfare of the retail distributors. 
He believes that the worst of the depression is over. 

“Is a stabilization plan vital?” “Yes,” 
E. Ward. The New York Stationers 
dorsed a definite plan, which, to the regret of the mem- 
Deal- 


determined to work with the manufacturers in ef- 


answered William 


Association has en- 


bers, has not been approved by the manufacturers. 
ers art 
forts to solve trade problems, and it is up to the latter to 
cooperate. 

Morris Popper talked on credit conditions. Credit prob- 


lems begin with sales, and there should be a plan which 


will carry through to the end of each transaction. Credits 
demand constant study as new outlets appear. He urged 
cooperation 

President Jaques thanked the speakers and announced 
meeting to formulate 


an early a plan of action acceptable 


to all branches of the trade 
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ACKNOWLEDGED BY DEALER AND USER ALIKE AS THE 
OUTSTANDING INVESTMENT IN PORTABLE TYPEWRITERS 


A NEW WINDOW POSTER—the above illustration in full color 
reproduced by direct color photography, size 19 x 25 in., has been 
mailed to Smith-Corona dealers for insertion in the chromium 
frames supplied this Spring. Extra copies and frames available at 
our branch offices. Use this to feature Smith-Corona—the com- 
plete FINE portable which brings you the best profit. 


A NEW METHOD OF CIRCULARIZING — for Christmas we 
offer dealers the Smith-Corona Postal Telegraph Circularizing Plan. 
For less than the cost of a third-class postage stamp you can cover 
the better homes in your city with our new broadside inserted in 
an envelope with business reply card, delivered by Postal messenger 
boy. Ask our branch manager. 


Serle Mitodel SMITH-CORONA 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








Charles A. Stott, Washington, D. C., acting president and vice-president, retailers’ division; Herman Price, New York, 
N. Y., vice-president, manufacturers; C. A. Lent, New York, N.Y., vice-president, bank and commercial stationers; ]. S. Luckett, 


Toronto, Canada vice-president; W. E. Hough, Marietta, Ohio, vice-president, travelers; R. A. Waltz, Spokane, 


Wash., vice- 


president, commercial furniture; H. G. Horder, Chicago, Ill., vice-president, wholesalers; W. P. Waddy, Richmond, V a., auditor; 
W. E. Stockett, ]r., Vv ‘ashington, D. C., treasurer; C. P. Garvin, Washington, D. C., general manager. 


No. 1. A. L. King, Ward's, 
Boston, Mass. 


No. 2. Lou Hoelscher, Hoel- 
scher Stationery Company, 
Buffalo, N. Y.; Fred L. 
Grant, Grant's Bookshop, 
Utica, N. Y. 


No. 3. W. H. Brooks, Jr., 
W. F. Murphy's Sons Com- 
pany, Philadelphia, Penna. ; 
Michael Bard, Bard’s Busi- 
ness Service, Lancaster, 
Penna. 


Regional Governors and Retail Directors 


No. 4 William Douglas, 
Zac Smith Stationery Com- 
pany, Birmingham, Ala. 


No. 5. L. N. Bishop, Office 
Supply & Printing Com- 
pany, Cleveland, Ohio, re- 
tail director. 


No. 6. G. O. Stevens, Ste- 
vens, Maloney & Company, 
Chicago, Ill.; V. D. Par- 
ker, The Parker Company, 
Madison, Wisc. 


No. 7. H. S. Fall, Japs- 
Olson Company, Minneap- 





olis, Minn.; J. O. Popple, 
Zaiser’s Specialty om- 
pany, Des Moines, Ia. 


No. 8 Herman N. Cast, 
Western Litho. Company, 
Wichita, Kans. 


No. 9. W. C. Clegg, The 
Clegg Company, San An- 
tonio, Texas; Jess Beck, 
Western Bank & Office 
Supply Company, Okla- 
homa City, Okla. 


No. 10. F. B. Robinson, 
Golden, Colo.; William 


Mason, Jr., Out West 
Printing & Stationery 
Company, Colorado 
Springs, Colo. 

No. 11. R A. Waltz, John 
W. Graham & Company, 
Spokane, Wash. 

No. 12. Harry Morgan, Sta- 
tioners Corporation, Los 
Angeles, Calif. 

No. 13. Thomas V. Bell, T. 
V. Bell, Ltd., Montreal, 
Canada. 








General Office and Information Bureau—525 Investment Building, Washington, D. C. 


Place and date of the next annual convention 


Thirteenth District Has Ambitious Plans 

Thomas V. Bell, regional governor of the thirteenth dis- 
trict of the National Stationers Association, states that the 
officers of his district have mapped out a comprehensive 
plan of operation for the season. A special committee is 
taking up one at a time everything in connection with the 
stationery trade of the community. It is proposed to study 
each item carefully and attempt to outline a remedy for 
the different problems presented regardless of precept or 
precedent. This is a very ambitious program but although 
the committee has been less than two months in opera- 
tion, it has already secured most encouraging results and 
rejoices in the fine cooperation they are receiving on all 
les 


It is Mr. Bell’s understanding that Toronto is also busy 


Si 


in the same direction and he believes that cooperation be 
tween Toronto and Montreal will prove of great benefit to 
the trade throughout Canada. It has been found that close 
cooperation made possible by the local associations has 


been extremely valuable in preventing any unwise slashing 
of prices. The interchange at weekly luncheons proves that 
stationers are all in the same boat and must pull together 
if they are going to get together 
— 
Penn-Mar-Va Travelers Plan Helpful Campaign 
Perhaps the major activity of the Penn-Mar-Va Travel- 
ers Club of Washington, D. C., according to President W 
E. Hough, will lie in cooperating with the National Sta- 
tioners Association to formulate and start the sales de- 
velopment plan which is being worked into shape. The 
club is gathering from its membership certain valuable in 
formation which is being turned over to Mr. Garvin so 
that he may be able to get ideas as to what the travelers 
think can be done to help the retail stationer increase his 
sales as well as to point out some of the obvious weak 


: 


nesses in retail selling. The officers of the club are arrang- 


ing to contact all local associations so that they can formu 
+1 


late a commodity program from the travelers’ view point 


Cincinnati, Ohio, June 5, 6, 7, and 8, 1933. 


in connection with the sales development course whenever 
a local association wants to hold a meeting 

Mr. Hough said that the club is anxious to be of real 
help to the members of this sales development course and 
hopes to have the entire region interested. The Penn- 
Mar-Va men have no copyright on their plan but any other 
travelers’ club may use it, and indeed, their interest is 
earnestly solicited 

The club’s hotel committee will be active and already 
are working out direct by mail campaigns for the hotels 
which have given club members special consideration, so 
that the club members are certain to be familiar with head- 
quarters hotels. In this way, it is hoped to bring profits t 
the hotel as well as certain benefits to members 

The club is selecting retail dealer connections as well as 
leaders for the sales development plan in all towns in the 
territory Through these contacts, the chairmen of the 
club’s committees will keep in touch with all educational, 
publicity, membership and commodity information for the 
course 

The two fundamental activities this year will be sales 
development work and reduction of traveling expenses 
throughout the entire territory 

ee —_ 


Boston Stationers Hold Fall Meeting 

The fall meeting of the Boston Stationers Association 
in cooperation with the New England Travelers Club, took 
place November 14 in the Crystal room of the Hotel Ken- 
more, Boston, at 6:30 P. M. The meeting was devoted 
entirely to educational subjects. Richard S. Whitcomb, 
general sales manager of the New England Telegraph & 
Telephone Company, gave an address on How Dealers Can 
Increase Their Volume by the Use of the Telephone. 

The subject of Constructive Selling is always of interest 
and was made even more so by R. H. Llewellyn of the R 
H. Llewellyn Company, Manchester, N. H., who has a lot 
of interesting and successful sales ideas. Mr. Llewellyn’s 


talk was illustrated with pictures 
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Not an Experiment... But 
a Sound Merchandising 
Line That Has Been Grow- 
ing Steadily for Over 15 
Years in Sales and Profits 


IBERTY Box leadership in its field is not an accident. 
Storage filing is 90% safety and only 10% reference. 
Banks and business ‘organizations want to be sure their 

records are safe. That is why they prefer LIBERTY Boxes. 
The LIBERTY patented closing-cord-and-tension-button 
insures safety. LIBERTY Boxes are built for their job. 


Year-End Transfer 


Now comes the year-end transfer. Although LIBERTY Boxes 
are year-round sellers, sales effort now pays double. Old cus- 
tomers need more boxes. New customers are easier to win. 
Many LIBERTY dealers make it a policy to see that every 
bank and firm, during the transfer period, is solicited for LIB- 
ERTY Box orders. They all need letter and check boxes. 
Special attention paid to the other LIBERTY Box sizes— 
22 standard sizes — will result in valuable additional business. 


By every test—quality, service, sales—LIBERTY Boxes 
are “‘The best thing in the world for storage filing.”’ 





: BANKERS BOX CO., INC., 
536-538 S. Clark St., Chicago, Ill. 


If you have not yet ordered your supply of 
our new 1933 dealer folders, why not write us 
immediately? The folders are ready. Careful 
use of them now will increase your sales. 


jo 
Jo 
> 
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nliday 


Greetings 
f [THE Good Will of our loyal 
Vf 


customers and friends is 


Aa 


one of our most valued assets. 


44 


nf The spirit of the holiday season 
ni brings to us renewed apprecia- 


tion of the world-wide confi- 


+a 


44 
~ 


vy dence placed in our organiza- 
if tion. The New Year offers 
y . - . 

nf greater opportunity for service 


than ever before. and we there- 


44 


fore again renew our pledge of 


ny Quality, Service and Trade 


AR 


Protection. It is our most cor- 
dial wish that every one in the 
Stationery and Office Appliance 


ny Industry, enjoy an old fash- 


44 


ioned Merry Christmas and a 


44 


MY Happy and Prosperous New 
Year. 


Principal Office and Factory 


i 
: Mittag& Volger, Inc. 


peso “ies “Ps “4 


ny Park Ridge . New Jersey 


Sie: 


yf 
i 
Soe coves: 
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WB Droehlich, President "WT Corney, Vice-President 
33 W. ADELAIDE ST, 


303 W. MONROE ST. 
TORONTO, 2, ONTARIO, CANADA. 
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AW. Hellstedt Treasurer An WH. La Witt Secretary 
420 LIBERTY ST, 625 BROADWAY 
New Yorn NY. 
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Board of Directors 

Company, Lincoln, Neb.; Samuel Morse, 
Bronx Typewriter Exchange, Bronx, N. 
Y., Charles Muenze, Passaic, N. J.; R. 
H. Preston, Preston Typewriter Company, 
Inc., Knoxville, Tenn.; Deane S. Rey- 
nolds, Office Appliance Company, Bos- 
ton, Mass.; E. D. Twite, Typewriter & 
Appliance Company, Ltd., Montreal, P. 
Q., Canada; James P. Ward, Jr., Ship- 
man-Ward Manufacturing Company, Chi- 
cago, lll.; Hugh J. Williams, The lowe 
Supply Company, lowe City, la. 


Mrs. Jessie |. Taylor, Globe Typewriter 
Exchange, Inc., New York, N. Y.; L. W. 
Adler, Cleveland Calculating Company, 
Cleveland, Ohio; C. E. Bush, General 
Typewriter Company, Washington, D. C.; 
G. S. Cambias, Cambias Typewriter Ex- 
change, New Orleans, La.; E. A. Glass- 
man, City Typewriter Exchange, Roches- 
ter, N. Y.; R. E. Huffman, Huffman Type- 
writer Company, Inc., Aberdeen, S. Dak.; 
H. E. McArthur, Nebraska Typewriter 








Eddie Cantor Congratulates President Froehlich 


Under date of October 29, Eddie Cantor, the famous 
vaudeville star, sent a letter of congratulation to his friend, 
\. B. Froehlich, on the latter’s accession to the presidency 


of the National Typewriter and Office Machine Dealers 
(Association. He said 

“Dear Mr. Froehlich: 

“I have just heard that you have been elected president 
of the National Typewriter & Office Machine Dealers As- 
sociation, 

“Congratulations 
Think! 
been elected to the presidency of these United States and 
had me as an The 
president was that I found out that the president of today 


“You are indeed a lucky man. You might have 


advise r reason | quit running tor 


is just a three-cent stamp of tomorrow. 


“That you will do constructive work for your association 


goes without saying. Things are bound to take a turn 


for the better from now on. Don't believe what people 
are saying, that this country is going to the dogs. It’s 
not true—the dogs had a conference and they don’t 
want us. 
“With best wishes for your success, I am, 
“Cordially yours, 
“EDDIE CANTOR.” 


italiana 
Association News to be Limited 

Within the 
sent to all known office equipment dealers in the United 
As there will be beneficial informa- 


past ten days an informatory circular was 


States and Canada. 
tion imparted through this direct mail medium in the future 
the circulation will be limited to members only. Further- 
the offer to accept $5.00 to cover dues for 1933 will 
be rescinded on that equipment 
dealers are hereby notified and requested to come forward 
immediately with their checks for 1933 dues so that they 


fit twofold by continuing to be informed on all 


more, 


December 1 so office 


will bene 
activities of the association and participating in the advan- 
tages enjoyed by members of the organization. 
puicieeniiliihanimests 
Newark, N. J. Dealers Affiliate 
On October 24, the Newark, N. J., 
unanimously to join the National Association and agreed 
at that time to attend the November 21 meeting prepared 
1933 dues. The encouragement given by the 
dealers of Newark to the National Association through 
their progressive action in this respect 
of our 


dealers of voted 


to pay the 


is attributed in a 
zealous efforts New 
Other local associations are con- 


part to the Jersey di- 
rector, Charles Muenze 


templating a similar action and the indications are that it 


great 
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B Seecenee N 
QUIPMENT and supplies of goed quality 
is the specification of today’s careful buyer. 
ucts meet it exactly. 
= + 
. . 
‘ company known for high quality. 








The STATE line includes— 


Suspension Slide Files 
Four-drawer letter files; letter 
files with card inserts in top 
opening; four-drawer legal 
files. 

Non-Suspension Slide Files 
Four-drawer letter files; letter 
files with card drawers in top 
opening; legal files; three- 
drawer (counter-height) files, 
letter and legal sizes. 

Wardrobe & Storage Cup- 

boards 
Complete line of spot-welded 
units in 19 sizes and a wide 
variety of interior arrange- 
ments. 

Executive Safes 
Popular priced safes in four 




















sizes. 
| oOo | + . . 
Steel Transfer Cases 

5 | Complete line—14 sizes. 

— Fibre-Ply-Wood Storage 
Bee Cases 
[To Drawer-type storage cases with 

~— enough in-built selling points to 
fo 
' eed 
aad 





Built Like.o 





For Bigger Profits 
| RIGHT Haase 


b The most complete line of popular-priced equipment 
and supplies 


Made by Shaw-Walker—assurance of quick sales, satisfied customers, 
and repeat orders. It is easier to sell low-priced equipment built by a 


enable the STATE dealer to 
dominate this profitable field. 


Sectional Bookcases 
Good bookcases at low prices— 
steel and wood. 


Card Files 
Solid card cabinets, steel and 
wood; card joggers and trays, 
steel and wood. 


Wood Items 
Card joggers, recipe boxes, let- 
ter baskets, clip and arch boards, 
correspondence sorting trays, 
vertical file boxes, etc. 


Filing Folders 
Manila folders in many tab 
arrangements; fastener folders; 
pressboard expansion folders. 
Filing Guides 
Manila, pressboard, and press- 
board metal tip guides; bristol, 
pressboard, and pressboard 
metal tip card guides. 


Cards 
Blank and ruled cards, three 
sizes, four colors, two grades. 








represenied. Send the coupon for information, 





GHAW-WALKER 


The STATE line is avaluable part of the Shaw- Walker franchise on an exclusive dealer arrangement. 
The STATE line is also sold on an open basis in territories where Shaw-Walker is not exclusively 


at low prices—that 
STATE line prod- 


THE SHAW-WALKER CO., MUSKEGON, MICHIGAN 
| Please send my copy of the new STATE catalog, and: 


Details on the complete Shaw-Walker Cilf my territory is open, merchandising 
exclusive dealer franchise. plan on STATE line products. 


i Name...... beens 6gbewe saeenbebed i 
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WHY 


they are buying 
POSTINDEX now 


ROM RETAIL coal dealer to chamber of commerce, 

business is buying Postindex today. Why do careful 
executives spend this money? That's a question worth 
investigating in these days of economy! 

Business loosens its purse strings for Postindex because 
this visible file system is faster, more efficient, more 
flexible than any other. It saves time . . . and time is 
money in any office! Its accuracy gives insurance against 
loss through incorrect posting and follow-up of accounts 
receivable. Sales, collections, and records are protected 
by its handy compactness. 

These are a few of the reasons why Postindex is a 
money-maker for dealers today. There are others—for 
instance, the fact that each sale is “clean,” with no 
warehousing or delivery charges to eat up profits. And 
customers come back for more their choice is 
Postindex .. . more cards and supplies. Are you interested 
in the franchise for your city? Write us for details. 


when 


Postindex Company, Jamestown, New York. 








COMPACT CABINETS, ROOMY 
BOOKS feature this desk cabinet and 
its contents, Easily and quickly ac- 
cessible for posting and reference. 


Sostindex 
V;sthle Ailes 


**4 SIDES TO WRITE ON”’ 





A Division of Art Metal Construction Company, Jamestown, N.Y. 


MAKERS OF THE COMPLETE LINE 
OF STEEL OFFICE EQUIPMENT 


—- A 








OFFICE APPLIANCES 


will be our pleasure to report further amalgamations with- 


in the next few months 


—<o—____—__ 
Canadian Directors Very Active 
Checks from new members and renewals of present mem 


berships are being received weekly from the chairman of 
the membership committee, W. T 
Montreal 


Canada and ars 


Corney, and the Cana- 


] 
dian director, E. D. Twite, of [These boys are 


circularizing all of the dealers in giving 


mnsiderable of their time to the associatio1 We cannot 


say enough in appreciation of the work of our Canadian 


friends who are cooperating one hundred percent to build 


up our organization and work with us to our mutual benefit 
——» 
President Visits New York 
On November 6 and 7 President Arthur B. Froehlich 
visited New York on association business. On this visit 
practically all of Mr. Froehlich’s time was taken up in con 


president of the 


New 


irk dealers planning for the 


ferences with Louis C. Neuberger, 
York local, and other New Y« 
betterment of conditions throughout the trade and benefits 


in particular for members of the association 





F. E. LEWIS, WHO RECENTLY RECEIVED CONGRATULATIONS 
ON COMPLETING TWENTY-FIVE YEARS OF SERVICE WITH 


THE ROYAL TYPEWRITER COMPANY.—Mr. Lewis, factory of- 
fice manager for the Royal Typewriter Company, Hartford, Conn., 
is shown seated at his desk on which is a bouquet of flowers 
emblematic of congratulations received from friends upon com 
pletion of a twenty-five year period of service with the Royal Type 
writer Company. Mr. Lewis’ work has for the most part had to 
do with finances He is an expert accountant and has trained 
many men in the Royal organization, helping them to make places 
for themselves in the typewriter world 


= 
Federbush Now in New Factory 


The Federbush Company, Inc., formerly operated as 
Federbush Brothers Loose Leaf Company, Inc., is now 
established in its new office and factory at 91 Seventh 
avenue, New York, N. Y. Invitations to visit the new 


plant, with its modern production equipment for the manu- 


facture of loose leaf binders, were sent out to the trade 
early in November. 


—_$—» 

Addresses of Mr. Radcliffe and Mr. Frame Wanted 
\ man known as James Frame has been calling on deal- 
guise of a manufacturer’s agent sell- 
check 
payable to James Agent and carrying the 
Paul G. Radcliffe. The 
send any information as to the present whereabouts 
Office Appliances, 417 


ers recently under the 


ing advertising specialties He recently cashed a 


made Frame, 


signature check is worthless. 


Pleas 


South Dearborn 


of these men to 
street, Chicago 
—_—> 
Ingratiating Flattery 


“A real adding ma- 
and suggested that this was 


Advertising Age quoted a headline, 


chine—adds up to $10,000,000,” 


delicate flattery to buyers of $65.00 equipment 
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NOW YOU 


CAN SELL 
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homes of fece COWUVEMLEAMCES 


Art Metal’s Deskette 


helps you reach 
new home markets! 


N OFFICE for the home! That’s what 
Deskette really is. In small space, 
this new Art Metal product packs all the 
usefulness of a private secretary. See how 
it makes a place for itself in any home. 

You'll find these and other conveni- 
ences in Deskette: Sliding shelf for a 
typewriter. Roomy stationery drawer with 
a desk-top cover. Letter file. Note and 
check file. Large and small compart- 
ments. But that doesn’t complete the 
list of Deskette’s usefulness. It can serve 
as an end table, radio stand, night table, 
telephone stand—and in many other 
ways. 

In the office, Deskette makes a place 
for itself, too. Busy executives find that 
it speeds work. Its compact utility quickly 
makes friends . . . especially in small or 


crowded offic es. 





Deskette is selling fast wherever it has 
been introduced. Dealers like it because 
of its double sales possibilities—to both 
home and office. Let us tell you how you 
can make money with Deskette in your 
town. We'll gladly send you full details, 
and tell you about the whole fast-selling 
line of Art Metal Office Equipment. Write 
to Art Metal Construction Company, 
Jamestown, New York. 





THE ART METAL LINE... Fire Safes... 
Storage Cabinets . . . Desks . . . Shelving 
... Plan Files . . . Horizontal Sectional 
Files . . . Upright Unit Files . . . Counter 
Height Files . . . Postindex Visible Files 
IN THE ART METAL BUILDING EQUIPMENT DIVI- 


SION ... Hollow Metal Doors and Trim . . . Elevator 


Enclosures . . . Architectural Bromze . . . Library 


Fittings . . . Partitions 





An Indexed File for 
Cancelled Checks 





File Folders for Letters, 
Bills, Reports 





Combination Lock 
that you set 





Large Drawer with Writing Top 
Convenience, Tray Storage Space 


Art Metal 


STEEL OFFICE EQUIPMENT 
JAMESTOWN, NEW YORK 
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IS PROFITABLE 
en THIS TIME 
f oF THE YEAR! 


months 





OW, and during the next few 

many business houses will be in the 
market for new equipment. The Cesco Line 
with its many new distinctive numbers has 
an unusual sales appeal at this time of the 
year. New devices, new forms—practically 
the entire line revised and improved makes it 


the logical line for any dealer. 





Get This Catalog 


Some of our newer items are 

















illustrated to the right—but 
to see for yourself the latest 


developments in Loose Leaf 























Equipment send for a copy 





of our new catalog. It is 
issued in loose leaf sectional form and 


should be in the hands of every dealer. 


Exclusive Agencies Available 


Exclusive protected territory is available to 
established active dealers. To such we offer 
an extremely liberal discount proposition en- 
abling them to meet present day competitive 


conditions. 





OFFICE APPLIANCES 


LOOSE LEAF EQUIPME 
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NEW VISIBLE EQUIPMENT 

—Larger variety of sizes and capacities, new 
grades of bindings, enlarged assortment of 
stock forms with reduced list prices. Prices 
now range from $3.00 up to $33.50. 





NEW GREEN LINE 

—With a new hard cover material, wear-proof 
and practically indestructible with a price 
range comparable to canvas bindings. Avail- 
able in all standard items. 





AUTOMATIC TRANSFER 

for permanently filing completed records. 
Most practical and economical of present 
day transfer systems. 


MME C.E. SHEPPARD CO. 


4401-4429 
LONG ISLAND CITY 





TWENTY FIRST ST. 
NEW YORK 





1932 
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Blackstone Reports Large Order for Dictaphones 


At a round table luncheon of the Chicago Office Appli- 
ance Managers Association in the latter part of November, 
A. E. Blackstone, Chicago manager for Dictaphone Sales 
Corporation, displayed an attractive order from the Illinois 
Central Railroad. It called for $21,667.50 worth of dictat- 


ing machines, a volume for a single order which would be 


boom times and particularly so 


considered remarkable in 
under present conditions. The next day he took from his 
pocket an order from the Central Freight Association for 
dictating machines totaling $2,975, also an attractive bit 
of business 

The order from the Illinois Central was obtained by 
George Daniel Smith of the railroad department. The Cen- 
tral Freight Association order was secured by Gordon 


Paterson, also of the railroad department 


<= 





put up in 
gold, silver and colored velour-lined boxes. left in- 
cludes a Parker Duofold pen, a Vestparker golf or handbag Duofold 
pencil, 1 dozen Parker leads (in the pencil), and a ‘‘baby-grand’’ bottle 


DUOFOLD CHRISTMAS ENSEMBLES.—The sets are 


PARKER 
The ensemble at the 


The larger gift ensemble at the right includes a Duofold 
a Duofold desk pencil with Envelopener taper, 
This ensemble is also offered with a 
for ‘‘parking’’ the pen, in place of 


of Parker Quink 
pen and pencil to match, 
Parker leads and Parker Quink 
chromium Pen-Parker, a desk base 


the desk pencil with Envelopener end. Special features of these ensembles 
from the .tandpoint of the dealer are that they will be heavily advertised 
late in November and December by the Parker Pen Company with strong 


reference to the fact That the owner's signature will be reproduced without 
charge on the pen barrel, and a provision that permits the dealer to secure 
the gift ensembles without pens so that he can sell Duofold pens from stock 


” 


Stationery Stores Help Election of “Miss Seattle 


Several of the leading retail organizations of Seattle are 


stimulating sales of office equipment and stationery by 
means of ballots which will elect a “Miss Seattle” who 
will go to Hawaii at the termination of the election. The 
stores active in this work include those of the E. W. Hall 
Company at 1612 Westlake avenue and 911 Second avenue; 
Washington Typewriter Company, Inc.; Western Office 
Supply Company; Eddie Vine’s Pen Shop; the Archway 
Store and the store of the Clint W. Lee Company. At 
each one of these stores votes are given with purchases 
For every dollar spent and for every dollar paid in settle- 
ment of old accounts, one hundred votes are cast. This 
event is declared to have stimulated sales and encouraged 
delinquent customers to pay up. A number of business 


CML 


girls have entered the popularity competition 


a 
Dealers Visit Royal Home Office 


Xoyal dealers were recent visitors at the 
office of the Royal 
New York City \. B. Froehlich of 
writer & Adding Machine 
Graf of Wilkes-Barre, 


N. ¥ 


The following I 


home in 


Typewriter Company, Inc., 
Reliable 


Chicago 


Krug 


Type- 
Albert 
of Liberty ’ 


the 

Company of 

Penna.; William T. 
Newburgh, N. Y 


.. Charles Rosner, 
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loday 


EACH PROSPECT 
LOOMS BIGGER 


Does your prospect want a _ simple, 
straight-line desk for the reception room 
or general office? There is a HOOSIER, 
priced low and heaping with value, that 
is sure to please him. Does your prospect 
want a handsome suite for his own private 
office? There is a HOOSIER Suite that will 
delight him. Does he want anything be- 
tween these? You can meet his needs and 


his price with HOOSIER. 


Dealers cannot let prospects slip be- 
tween their fingers, these days. Prospects 
are too valuable to be permitted to walk 
out of the store because they cannot find 
exactly what they want—at the price they 
can afford to pay. Plug this leakage of 
potential sales in your store by showing 
and selling the comprehensive HOOSIER 
Line. Let HOOSIER’S new low prices open 
the purse-strings of today’s value-seeking 
buyer and make of this buyer a satisfied 
and profitable customer. 








Special Jobs 


HOOSIER service does not end with our exhaus- 
tive line of standard desks and suites. We also 
make desks and tables for special requirements 
demanded by schools, offices, etc. Obtain specifi- 
cations and let us quote prices. You will find it 
profitable. 


























OSIER 


Office Furniture 


Our complete catalog, together with our new 
low price list, will be sent to interested dealers. 
Ask for your copy. 


HOOSIER DESK CO., JASPER, INDIANA 


LS 


we 


4 












E PARTICULAR BOUT ©CRASERS, Too 








\ HENEVER and wherever W. R. Tri-Flex puts 
on his act he makes short work of mistakes and 
smudges in ink and pencil—much to the pleasure of 


users and much to the profit of dealers 


»y Weldon Roberts 
specialist lri-Flex Eraser is 
(No. 91—10c; No. 90—5c) 
rubber 


marks 


America s only eraser 
made in 2 
[here are three layers of 


Sponsored 
this sizes 
eraser—soft pink on the outside for pencil 


and smudges, with a layer of soft gray for 
[ri-Flex is but one of many that 


You ll immediately 


ink, in between 


you should learn about nou 


recognize many that your trade will buy in gratifying 


volume ana \\ rite for information no 


turnover 


obligation 


W-R “Dough” will save you 
money on greeting cards! 





Vany stationers are using W. R 


Dough erasers to clean up the 
smudges and fingermarks that are 
hound to appear on greeting cards 
due to frequent handling. Every 
{ and sold means money 
in your pocket Take the hint 

and take a W. R. Dough Eraser 
from ur stock NOW and keep it 


cara 


ard save 


handy near vour treeting 


WELDON ROBERTS RUBBER CO. 


Newark New Jersey 


AwoOVAct 














OFFICE APPLIANCES 


Pruitt Business at Chicago Incorporated 

[The office machine business conducted many 
Chicago by O. E. Pruitt, has been incorporated as Pruitt, 
Inc., 190 North LaSalle street, with 1,500 shares of no par 


years at 


value stock. In connection with the office machine busi- 
ness there has been some manufacturing done, and the 
charter empowers the corporation to manufacture furni 
ture 


Mr. Pruitt incorporated his enterprise with a view to 
issuing stock to some of the employees who had been 


with him many years, as recognition of their fidelity and 


application. The business will continue in its established 
lines, and expand as opportunity affords 
—_ ~~ --- 
Monroe Moves Seattle Office 
The Monrose Machine 
located in the Seattle, 


ground floor sales room at 1328 Sixth avenue 


Calculating Company, formerly 


Central building, has opened a new 
This store 


is declared to improve the set-up of the Seattle organiza- 


tion broadening the contact with the public and afford 
ing a means of reaching passers-by.—CML 
——_——<>—__ — 


Timmins Stationery Store Sold 
The stock and fixtures of the Timmins Stationery Com 
Elkhart, Ind., was sold under order of the United 
Mund, of Bristol. Fred Wil- 


trout, former owner of the store and manager under the 


pany, 
States Court to Arthur ( 


receivership, is to continue with the business 








ENGAGEMENTS 


Engagement of Al Schiller Is Announced 
The engagement of Miss Marie L. Reiss to Al Schiller 
of Schiller & Schmidt, commercial stationers at 223 West 
Jackson announced. Mr. 
Schiller is well known to the 





boulevard, Chicago, has been 


stationery trade in the Chi- 


cago territory. He assures his friends that business is 


getting better, otherwise he would not be planning to get 


married next July 





R. B. Wilson’s Daughter Marries 
“Mr. and Mrs. Ralph Bertram Wilson announce the mar 
Mary Jane to Mr. Frank 


twelfth of November one thou 
Missi 





riage of their daughte Lowell 


Hadlock on Saturday the 
sand nine hundred and thirty-two, The in Inn, River 
side, California.” 

that the charming 


The information startled us a bit 


little creature Mary of our acquaintance before her teens 
could already have reached marriageable age But sure 
enough, checking back reveals more years than we had 


thought since we picked little Mary’s rattle from the side 


walk and restored it to her perambulator 


* * * 


“Then she grew up and so they were married 


and lived happily ever afterward.” 





ager at Washington for the 


DOC STOR K 
Miss Marilyn Joan LeFleur 


Marilyn Joan LeFleur told Ol’ Man Stork to 
the morning of November 19, and bring her to 4000 Cathe- 
Washington, D. ¢ 
home of A. B. LeFleur, man- 


W oodstock 


» &* 





step on it 


lral avenue, where she became the 
center of attraction at the 
[ypewriter 


( ympar y 
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More Berloy Steel Transfer Cases are sold each year than '- 


any other make. The reasons for Berloy's outstanding 4 


popularity are definite, tangible. They are reasons that 


make it more profitable for any dealer to sell Berloy Steel 


Transfer Cases. Transfer time will soon be here. More 3. 


transfer cases will be sold this year than ever before—to 


save the expense of new 
filing cabinet equipment. 
Now's the time to go after 
transfer business. 
the time to order Berloy. 
For full information write to 


Now's 





7. 


5] 


Berloy Steel Transfer Cases rank 


first in sales. 


Berloy is the original channel- 
frame unit. Great strength makes 
it possible to stack them as high 
as desired. 


Drawer fronts will not bow out 
when heavily loaded. 


Handles cannot pull loose. 


Easy to operate—made with or 
without rollers. 


Large factory stocks insure 
prompt deliveries during the 
transfer season. 


Priced to meet any competition — 
with special discounts on large 
quantities. 


THE BERGER MANUFACTURING CO. « CANTON, OHIO 


Division of REPUBLIC STEEL CORPORATION 
IN PRINCIPAL CITIES 


OFFICE EQUIPMENT 


FILING CABINETS 
DESKS AND TABLES 


BRANCHES AND DEALERS 


STORAGE CABINETS 
TRANSFERS 


STEEL SHELVING 
INDUSTRIAL 
AUTOMOTIVE 


DISPLAY 
LIBRARY 


LOCKERS 
BUILT-TO-ORDER WORK 
AND SPECIAL PRODUCTS 








THE New LEATHER LINE 


The Right Chair at the Right Price 


Graceful lines, fine workmanship and superior finish distinguish 
this new line of leather upholstered chairs . . . correct balance, 
thorough comfort, pleasing outline . . . a highly attractive and 
inviting appearance, at a very special price 

You'll find a heavy demand for chairs of this pleasing type. 
The growing tendency toward designs of this kind can be proven 
by showing a number of these chairs on your floor. We recom 
mend that you place an order for display, being confident you 
will quickly realize the advantage of a representative stock. 
Handsome illustrated booklet with full details mailed on request. 


JASPER CHAIR COMPANY 


Jasper, Indiana 









Sales Representative 
for metropolitan Chi- 
cago territory, William 
H. Brown, 4504 5S. 
Welis St., Chicago, 
phone Boulevard 7957 
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“Painting With Pencils” an Educational Gift 

“It’s such fun and easy to ‘Paint with Pencils’” is a 
striking idea behind the special holiday wrapper which 
the Eberhard Faber Pencil Company, 37 Greenpoint 


avenue, New York, N. Y., provides for its No. 741R assort 


ment of twelve “Mongol” colored pencils Chis wrapper 
displays a special design in bright colors \n casel 
back showcard measuring 13x10% inches carries out the 


same idea. This combination is the feature of a sales idea 





NO. TALR HOLIDAY PACKING O1 MONGOL" COLORED PENCILS 


for this assortment box which appeals to children, and 
also to grownups who are looking for a_ reasonably- 
priced gift for favored children. The illustration shows 
the card and assortment box. Together they make a very 
attractive display for the window or the counter, and 
should win a number of additional sales for the stationer 

Che special packing does not limit the sale of this 
“Mongol” colored pencil assortment to holiday sales, as 
the paper wrapping is readily removed after the holidays, 
revealing the regular stock box which it covers. 

The Faber number of this special packing is 741R, and 
the showcard is No. S54. The price of the boxed assort- 
ment is exactly the same as that of the regular 741 assort- 


ment, 











HALLOWE'EN WINDOW EMPHASIZES VALUE AND VERSATILITY 
OF OFFICE MACHINES.—The foregoing picture presents some of the 
features of the Hallowe'en window display the idea for which was con- 
ceived by M. L. Branchaud, manager of the Underwood Elliott Fisher 
Company's Grand Rapids, Mich., branch. The window was made up as 
follows: Many different colored leaves formed the base and small nat- 
ural logs were scattered throughout the window, with typewriters and 
adding machines propped up against them. Winter squash and pumpkins 
as well as corn stalks completed the display which elicited many favor- 
able comments 


eanienetnaitiniinaens 
White Purchases Stores in Chattanooga 

Woods White has purchased the stock of the Office Sup- 
ply Company and the White-Johnstone Company both of 
Chattanooga, Tenn., and will combine the two and operate 
at the new location, 802 Broad street, that city, under the 
name of the Office Equipment Company. This location is 
across the street from the store formerly occupied by the 


old concern, 


a 
Dean Babbitt Visits Chicago Smith-Corona 
Dean Babbitt, general sales manager for the L. C. Smith 
& Corona Typewriters & Inc., visited the Chicago branch 
in November. 
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See Next Three Pages 








Evidence 








The best evidence we have that our Improved 
Wizard Pull Out Drawer Fibre Storage Case is 
sweeping into popular favor with users is the fact that 
hundreds of dealers have placed stock orders for this 
greatly improved, non-sagging fibre storage and _ transfer 
case. We're all set to take care of your order if it has 


not been sent in---prompt delivery--all sizes. 


We now have a new eight page Wizard circular 
for package and mail distribution. Furnished free 


to dealers with their imprint - - - - 


€ 2? - . 
MONROE Nf Cle MICHIGAN 























Let Your Customers 





Test “Em and Try 
"Em Then They Will 








Buy Them - = - 





The Weis Manufacturing Company 
New York Chicago 
44 ee 
A. H. Denny, Inc. Sf cle Associated Stationers 
Supply Company 





356 Broadway Monroe. M ichigan 








FOR 


CHRISTMAS 


Cheek Your Stock 








Monroe Sf uo Michigan 
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Win MORE than your share of | 


(/ [ot a bossa 


with these .3 ROYALS! 





SUNDAY, DECEMBER 4th, Royal features the * 
Royal Signet Typewriter in full color pages of 

the Comic Sections of 17 great Sunday news- * 
papers. Invites more than 22,000,000 readers 

to visit their local Royal Signet dealers’ stores 

—to see and try this new typewriter. In their 

own homes, if they wish! 

This unusual offer is certain to excite great 
interest. Tie up to it! Tell everyone in your 
town that your store is Royal Signet Head- 
quarters—the place to buy. Display the Royal 
Signet. Use Royal's window material. Prepare 
—now—for BIGGER, BETTER HOLIDAY BUSI- 
NESS! Don’t miss your full share! 

If your stock is low—or if you need adver- 
tising material— write or wire: 


ROYAL TYPEWRITER COMPANY, INC. 
2 PARK AVENUE, NEW YORK CITY 


Canadian Inquiries: Royal Typewriter Company, Ltd., 362 
Notre Dame Street, W., Montreal. 





For the experienced typist—The ‘Royal Signet + Senior, $34.50. 
With Duo-face Pica Type. 


*Signet parts are interchangeable 





For the beginner—The “Royal Signet, $29.50. With Mono-face For those who demand the finest—The Royal Portable Type- 
Type. No Shift Key. writer, $60.00. With Tabulator, $65.00. 
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TUFTEAR 
MANILA FOLDERS 
Made of high grade “all- 
sulphite” stock. As tough 

as their name implies. 



























New Products ..... 
TUFTEAR 
MANILA DOUBLE 


New Prices "2 ae TABBED FOLDERS 


- Double strength at the tab 
y, > where the wear is the 
New alues .* 6 8.6 6 greatest—will give twice the 
service of an ordinary 
One of the many important additions to the new Globe- folder. 
Wernicke Filing Supplies Catalog is Tuftear Manila folders. 
Dealers everywhere are enthusiastic endorsers of this new 
strong, durable folder stock. 
Also shown are the new Tuftear Double Tabbed Manila folders 
the folders with the double strength tab. 
These items and many others have been designed and priced 
to meet today’s conditions. The Globe-Wernicke line is com- 
plete—a source of steady sales—now is the time to develop 
filing supplies business. 








Make sure that you have a copy of this new Catalog. ANGULAR CELLULOID 
STEEL, WOOD AND PAPER PRODUCTS TAB GUIDES 

Steel Filing Equipment; Steel Office Furniture; Steel Shelving; Steel Storage Cabinets; Indexed sets of guides avail 

Celle-Clip Map and Plan File; Visible Record Equipment; Sectional Bookcases; Library 


Equipment; Partitions, Steel and Wood; Wood Office Furniture; Stationers’ Products; able in serviceable, ready-to 
Wood Filing Equipment; Filing Supplies; Special Steel and Wood Equipment. use pac kages, insuring fresh, 


clean stock. 


Slobe=Wernicke | 


‘actories at Cincinnati, O. and Avenel, N. J. 





Unrivaled in Completeness... Unequaled in Quality 








TI Pe 





TT 
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Eversharp Special Packaging for Christmas Trade 

The Wahl Company, 1800 Roscoe street, Chicago, III, 
is offering special packaging to assist dealers in presenting 
Eversharp Doric pen and pencil sets to the Christmas 
trade. The new packaging is in reality a personal writing 
for men and another size for women. 


portfolio, one size f 
There are three colors—maroon, dark blue and a rich 
brown. All Doric sets retailing for $10.00 or more come 
to the dealer mounted within these writing cases as a spe- 
cial inducement to the Christmas trade. The portfolios 
themselves have three partitions equipped to hold station- 
ery, envelopes, and a book for stamps and addresses. An 





WAHL’S WRITING PORTFOLIO FOR THE GIFT TRADE 


interesting suggestion is used on the one sheet of station- 
ery which shows the use of the large partition. It carries 
a printed message telling the customer that the dealer 
from whom the portfolio is purchased will be glad to show 
him stationery to fit his portfolio. 

It is the purpose of the new packaging idea and the 
printed suggestion carried in the writing portfolio to in- 
crease the size of each unit of sale for the dealer during 
the Christmas season. 

a 

Philadelphia Stationer Takes Larger Premises 

The Marx-Lyons Company, stationers, formerly at 23 
North Tenth street, Philadelphia, Penna., where they oc- 
cupied three floors and basement, moved last month into 
larger and more centrally located premises at 1023 Filbert 
street. The official opening of the new store took place 
on Wednesday, November 23. Invitations were sent out 
to the company’s many customers and other friends in 
the trade to be present on the opening day and inspect 
the new premises and the improved facilities. 

The company was founded by Messrs. Marx and Lyons 
at 1015 Race street in 1921, moving to larger quarters at 
23 North Tenth street in 1927. Both proprietors are still 
young men, notwithstanding the fact that each has had 
about a score of years’ experience in the stationery busi- 
ness, 

The new store is only one block from the heart of the 
downtown business section. It has two floors 140 feet 
deep by 27 feet wide, with 7,500 square feet of floor space, 
and 1,400 running feet of steel shelving 10 feet high in the 
retail store on the first floor. 

The first floor contains the retail stationery store, the 
sales office and receiving and shipping departments. The 
second floor, with passenger and freight elevator service, 
contains the bookkeeping department, the printing depart- 
ment, also stationery and printing stock room, with plenty 
of light for the bookkeeping and printing departments. 

ica Sie Aa 
Gill Company Buys Children’s Book Shop 

The J. K. Gill Company of Portland, Ore., recently pur- 
chased the stock of the Children’s Book Shop formerly lo- 
cated at 343 Salmon street. The new department is promi- 
nently installed on the main floor—CML 
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| TheDUPLICATE 
| a 
| The ORIGINAL | Ts ts a test 
| proving the supe- 

This is a test 





riority of Grand 


Prize Carbon Paper. 


riority of Grand The duplicate in 


| proving the supe- 
| Prize Carbon Paper. 


every instance gives 


The duplicate in a clear, clean copy 


every instance gives | of your original. 


a clear, clean copy 





of your original. 


Here is 


the PROOF 
of Superiority 








A Duplicate that rivals its original. 
That’s why Grand Prize Carbon Paper 
customers are sold for life. Get a ste- 
nographer or office manager to use it 
once and you'll invariably make a 
steady customer. 


GRAND PRIZE 


CARBONS and RIBBONS 
v 


Paciric CARBON AND Rippon Mee. Co. 
J. Francis O'Connor, PRESIDENT 
Head Office and Factory 
1451 Harrison St., San Francisco, Calif. 


New York Office: 
149 Church St. 


Los Angeles Office: 
106 So. Main St. 


Atlanta Office: 
314 Palmer Bldg. 


Vv 


Chicago Office: 
608 So. Dearborn St. 
Boston Office: 

93 Federal St. 
Denver Office: 
1030—15th St. 





WRITE FOR YOUR COPY OF “CARBON PAPER 
FACTS” 

Containing interesting data concerning the 

manufacture and use of carbon paper and type- 

writer ribbon—this booklet will help to increase 

your sales. It’s free and yours for the asking. 
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A Terrell installation showing the neat- 
ness and beauty of boltless steel shelving 
equipment 


a ‘AL lines and 
A architectural beauty 
combined with practical 
strength make the Terrell 
line of shelving an easy 
seller. Offices, vaults, li- 
braries, hospitals, depart- 
ment stores, garages, 
newspapers and banks are 


of the 


Ww ho 


but a few many 


businesses are live 
prospects for this econom- 
ical equipment. 

Write for complete infor- 
mation on The New Book 
Shelving of boltless steel 
and other shelving equip- 
ment for factories, ware- 
houses, etc. Terrell has a 
complete line to meet the 
requirements of your cus- 


tomers. 


METAL 


BOLTLESS STEEL 


BOOK SHELVING 
of BEAUTY, STRENGTH 


and ADJUSTABILITY 











solid 
struction and good appearance 


Close-up view showing con- 


@ CAPACITY... 

Because of improved post construction 
a seven shelf Terrell case will accom- 
modate 10% more books than seven 
sectional glass door bookcases in 
same floor space 


@ STRENGTH... 


Reinforced throughout, there is no 
possibility of sagging Raw steel 
edges are eliminated All corvers are 
torch welded 


@ PROTECTION ... 

When books, etc., come in contact with 
shelving, bolts are never used. Front 
edges triple flanged. Round front up- 
right posts are another pestesticn and 
permit maximum use of shelf 


@ ADJUSTABILITY ... 

Terrell shelves are adjustable every 
inch Any size books shelved with- 
out losing space Easily and quickly 
adjusted without tools 


@ SIZES—FINISHES ... 

Write for folder and complete informa- 
tion on sizes Standard color olive 
green baked enamel but obtainable in 
walnut, oak and mahogany grain or 
to match any finish 


TERRELL DIVISION - - .- 


OFFICE 


FURNITURE CO. 


GRAND RAPIDS, 


MICHIGAN 
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(New Machines and Devices—Continued from page 27) 


five cent and a ten cent size, numbered 6405 and 6410 re- 
spectively. The name, “Diamond Star,” is taken from the 
well known Eberhard Faber trade mark. 


The sharp corners of this eraser are particularly handy 


for fine erasure and the shape fits very comfortably be- 
tween finger and thumb. Another novel feature of this 
item is the boxing of the erasers, the container being 
diamond shaped also. The small size is packed three 
dozen to the box, and the large size one dozen to the box 


The Pelican Fountain Pen 
On page 123 of the November issue of Office 
Pelican 


\pplances 


appeared a descriptive item concerning the foun 





4 


THE PELICAN FOUNTAIN PEN WITH A TRANSPARENT BARREL 


tain pen made by the Rich Art Color Company, 31 West 
[Twenty-first street, New York, N. \ The illustration of 
the pen, which came too late for use with the item last 


month, is here presented 


> 

Display and Card Holder Has Valuable Features 
The J. Vivian street, Maple 

Hill, New of a line of display 


card 


Leonard Company, 16 


Britain, Conn., is the maket 


holders 
device is attached by 
nely does it adhere that it will uphold phono- 


usefulness. 
Oth 


and having features of distinct 


The 


ind so str 


suction to any sm surface 

















THE LEONARD DISPLAY AND CARD HOLDER 


graph discs, tools, small clocks and many other articles 
which dealers display to the public. 

The Leonard display and card holder is made of high 
grade material with copper-coated and nickel-plated spring 
to prevent rusting, and a highly flexible rubber cup which 
insures suction. The illustrated is 


as the No. 200—unique in design and embodying exclusive 


strong device known 

double-ring features providing the maximum of utility 
These devices are packed in attractive counter display 

boxes containing one quarter gross, weighing about seven- 


teen ounces per box when ready for shipment. The com- 


“<< 
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THERE [.§ A DIFFERENCE IN TYPEWRITER RIBBONS & CARBON PAPERS 





FOR GREATER VALUE 
“Buy COLUMBIA!” 


OMPLETE organizations in the world’s greatest buying markets bring COLUMBIA 

into the closest contact with raw material oferings—the finest of tissues of England; 

the best Egyptian cotton from the mills of Lancashire; the finest silks from Japan; colors 
from America and Europe; waxes from South America. 


COLUMBIA research and operating units in the world’s trade centers are vying with 
each other and with the world to achieve better quality, further improvements, increased 


economy—GREATER VALUE! 


The combined COLUMBIA facilities and experience are largely responsible for the 
Columbia leadership of today. For greater value—BUY COLUMBIA. .. . 


There IS a Difference in Typewriter Ribbons and Carbon Papers! 
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%* MANUF ACTURIES: 




















In America: Columbia Ribbon & Carbon Mfg. Co., © DISTRIBUTING WAREHOUSES; 
Inc., Head Office and Factory, Glen Cove, N. Y 

In England: Columbia Ribbon & Carbon Mfg. Co., 34 South 16th St., Philedelphia, Pa. 
Ltd., Head Office, 22 Bush Lane, London, E. C. 4 ee 

In Italy: . Columbia Ribbon & Carbon Co., S. A., Dwight Bidg., Kansas City, Mo. 
Vie Tito Livio, No. 6, Milano 134. ns 

In Australia: Columbia Ribbon and Carbon Co., Valenzuela 4, Madrid, Spain 


66 City Road, Sydney. 


COLUMBIA RIBBON & CARBON MFG. CO., INC, 
Main Office and Factory: Glen Cove, L. I., N. Y. 


Branch offices and agencies in all principal cities of the United 
States—also London, Madrid, Milan, and Sydney, Australia 


COLUMBIA. no carson pares 























What other 
Corrugated Board File 


has the 
STACKING RIGIDITY 


of Oxford? 


Here's startling 
proof of slacking 
rigidily. These ten 
files, balanced on 
one corner, are 
locked together in a 
solid unil thal can’t 
come apart. 
Girder-framed, just 
like a modern build- 
ing. Vo wonder 
they will support 
such astonishing 
loads. 


7JHEN A BATTERY of Oxford Heavy-Duty 
Transfer Files is erected and locked tight 
with Stak-Klips and screw-clamps, it becomes a 
unit, rigid and firm, steady against sag or sway. 


This is because the new Oxford Transfer File, 
alone of all corrugated board files, is made with 
heavy-gauge steel columns, riveted to the sides 
(see 1, below). These columns lock above and 
below with Stak-Klips (2) and to adjacent files 
with three- 
The case, with its 


wing-nut screw clamps, shown 
fourths actual size in (3). 


double-thick sides (4) triple-thick back (5) and 
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metal edge (6); the drawer with its extra heavy 
triple-thick front (7) and sides with five thick- 
nesses at point of greatest strain (8) give the 
Oxford File strength and utility beyond that of 
any other corrugated board file on the market. 

Best of all, 
demonstrable to your customers, either in your 
store or in their own offices. They are points of 
superiority so easily visible and so convincing 
that they make customers on sight. 


these features are instantly 


See for yourself! Send for a demonstrator 


sample—fill in and mail the coupon today. 














Address 


CORRUGATED . STACK 
Dror. WE Transfer Files ull 
FS eecous PaT.orF. ne eee 
$ ’ OXFORD FILING SUPPLY CO. Clip This 
. | 340 Morgan Ave., Brooklyn, N. Y. Coupon! 
“0 Gentlemen: Send me a free demonstrator sample of the new Oxford Heavy- 


Duty Transfer File. 


COSSSSSSSSSHESSHESSHSSHESSSHESHSSSHSHSHSHSSEHHSHSHSHSSHHHSSHSHSSHHSHSSEHHEHHSHOE 


eee eee eee eee eee eee ee eeeeee 
COCO SE SESESSESHESHSESHESSESHSSESHESHSSSEHHSHSSSSHSHSHSHSSHSHSSHSHSHEHHHSHHSSESES 


City and State... ccccccccccccccccccccccccccccccesssccssscccscssecs 
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culars for dealers’ mailing lists, with dealer’s name im 


printed 
The Leonard is regularly listed and retailed at ten cents 


each, one dollar per dozen or twelve dollars per gross. 
The company will be happy to supply further particulars 
to dealers interested 

Something New in a Handy Index 


The Elbe File & Binder Company, 215 Greene street, 
New York, N. Y., has just introduced an item they named 


“2-Dex”—a ‘phone, name and address index, with the ad- 


ditional copyrighted classified index, which makes it pos- 








ELBE ‘‘2-DEX"’ TELEPHONE INDEX 
sible to find people by occupational listing where names 
have been forgotten, and vice versa. 


The 2-Dex is bound in a handsome ring book cover fin- 
ished according to customer's choice in green, blue, black, 


mahogany or walnut two-tone imitation leather over 
strong binder boards with durable corners. The front 
cover has a decorative embossed border and bears the 
words “Telephone Index” stamped in gold 

The 2-Dex, retailing at a moderate price, is recom- 
mended as a Christmas gift, an advertising premium o1 
an advertiser's gift item. The Elbe Company says: “The 
longer in use the more valuable it becomes.” 


a 
A New Aid for the Desk User 
sorting file known as Collins’ Tidi-A-Desk 
W. H. Collins, 


\ temporary 


offered to the manufacturer, 


by 


trade 
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COLLINS’ ‘“‘TIDI-A-DESK 
445 Greenwich street, New York City, who says his de- 
vice has a thousand uses. The outline illustration gives 
a clear idea of the features of construction 
Tidi-A-Desk is sectional—any number of units may be 
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No. 2161—A new low- 
priced Walnut 


line 





ARE YOU READY 
FOR THE RENEWAL 
OF BUYING? 


Let Imperial prepare you to take 
full advantage of better business. 


WILL you enjoy your full share of returns from 
the improvement in business? 


Have you prepared to take complete advantage 
of renewed buying in the office furniture field? 


Are you ready to match your customers’ re- 
quirements with desks that typify the new-day 
standard for modern styling and permanent 
service at budget-right prices? 

Don’t wait for your volume to creep slowly 
back to normal. Be one of the first dealers to 
profit from the return of better conditions. 
Let Imperial bring you speedier, more profitable 
sales. 

Here, in one broad, comprehensive line of desks, 
tables and matched suites, Imperial offers you 
the key to the big post-depression market— 
-with a sweeping range of models, in grades 
for every purpose, at prices for every need— 
with a world-famous reputation for built-in 
quality—with an unerring understanding of 
current desk demands. 


Now—is the time to decide whether you will 
avail yourself of this opportunity. Let us give 
you all the essential facts about the Imperial 


Franchise. Full information will be gladly sent 
upon request. Don’t delay; write at once. No 
obligation. 





IMPERIAL DESK COMPANY 


EVAN SVILLE** INDIANA 
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for 1933 


build on the solid 
ten of 


UHL sere 







. 8500 “Postur-Chair’ 





No 


Our sincere good wishes extend to the trade every- 
where for the new year. May we all have the wis- 
dom to plan, the courage to venture and the 
strength to work for improvement of conditions 
throughout the business world 

Each one will have his full share of responsibility 
and effort in this undertaking. Here in the UHL 
factory, we are determined to maintain the quality 
of our output, add to the advantages of UHL 
equipment and multiply the opportunities of UHL 
dealers 

The many exclusive advantages of UHL steel 
office furniture offered to office managers, book- 
keepers, stenographers, file clerks, students, etc., 
contain opportunity profitable above the average 
for the progressive retailer. We shall be glad to 
supply full information to those interested. 


The Toledo Metal Furniture 
Company 
1516 Hastings St.. Toledo, Ohio, U.S. A. 





No. 7070 Typewriter Desk 
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added. Capacity of the different stalls or sections may 
be increased as shown in the illustration. By reversing 
the first two partitions, one has a compartment eleven 
inches long, eight inches high and three inches wide. One 
may add as many partitions as desired, making them one 
and one-half or two and one-half inches wide. There ar¢ 
two rubber bumpers for each section to protect the desk 
[he finish is olive green or mahogany. 

Tidi-A-Desk is made in two sizes—Tidi Senior and Tidi 
Junior. The latter is convenient for holding hin postal 
cards, envelopes and other small papers. It is nine inches 
long and four inches high. Compartment sizes can be 
varied as in Tidi Senior. 

Shipments are made six partitions to a carton, and with 
each partition is an envelope containing the index, two 
rubber bumpers, four bolts and nuts, and the simple direc- 
tions for assembling 

—_—— ——~<>— ——— 
A New Office Calculator 

Gale S. Robinson, 6746 Forty-first avenue, S. W., Seattle, 
Wash., has taken out a patent on a machine called a Profit 
Finder, composed of a series of percentage tables which 
afford quick answers to the problem, what price profit? 


The new device is declared to be the result of ten years’ 


experiment. The device is small and Mr. Robinson will 
undertake its production in the near future —CML 


Weber Costello Suggests a Globe to the Last-Minute 
Christmas Shopper 

Every year the stationer has them—last-minute shoppers, 
folks who scurry around in a frantic day-before-Christmas 
scramble to complete their gift lists. Any item reason 
ably appropriate as a gift can be sold to this army of pro 
crastinators with a minimum of selling effort. For 
» dis- 


ex 
ample, many office supply dealers and stationers have 
covered that globes of the world are particularly popular 


during the holidays \ globe is a becoming addition to 
the appointments of every home or office. No one can go 
far wrong in selecting it as a gift Investment in a few 


good numbers to take care of the Christmas demand might 
be a good business move 

For this Christmas trade the Weber Costello Company, 
Chicago Heights, IIl., suggests the new W-( inch radio 
or desk globe. It is low in price and attractive in appear 
ance. The company also has on hand ample stocks ot 
other globes appropriate for holiday buying 

— 

The Winn-Billings Company Moves Into New Plant 

The Winn-Billings Company, manufacturer of Durotyp 
ribbons for Multigraphs, Addressographs and typewriters, 
has moved into a new factory at 803 West Eleventh street, 
Los Angeles, Calif. New machinery and better arrange- 
ment of manufacturing equipment have increased the pro 
duction facilities of the company considerably. The two 
principals of the concern, H. F. Winn and E. W. Billings 


have served Southern California customers for the past six 


x 


years. 

Following the removal, announcement of the appoint- 
ment of the C. W. Kastner Company, 153 Kearny street, 
San Francisco as distributor of Durotype products in 
Northern California was made. Mr. Kastner, who is well 
known in the San Francisco Bay district, has long been 
associated with the ribbon and carbon industry.—CNK 

a eae 
A New Steel Equipment Catalogue 

The Bentson Manufacturing Company, Inc., steel equip- 
ment manufacturers at Aurora, IIl., announce the comple- 
tion of a new catalogue of steel filing and storage equip- 
ment, also their latest price list 

Catalogue and price list are available to dealers on re- 


quest. 
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i AN INVITATION 
pe 


Acco, originators, invite you lo wrile immediately for samples and prices on ACCO FOLDERS, 
FASTENERS and COVERS, indispensable to you and your customers at file-transfer time. 
Sold as standard by most all of America’s reliable dealers, they may be purchased practically as 


cheaply as inferior imitations. 


1\CCO FASTENERS bind papers firmly, either permanently or temporarily yel allow sheets to be 
removed from or inserted in a jiffy. A broad base assures rigidily and reinforces papers at the 
perforations, preventing tearing. For all standard gauges of punching, and any capacity. 


1CCO FOLDERS are made of heavy pressboard, in all standard sizes of correspondence and 
record sheels, to hold 1" and 2” volume of papers. Each folder contains an Acco Fastener which 
makes il impossible for papers to slip or tear out of the folder. When the correspondence within 
becomes inactive it may be slid out of the folder to be stored away. The folder, with a new Acco 


Fastener inserled, is ready for a fresh file of papers. 


1CCO COVERS are made of the same durable pressboard as Acco Folders. They are cheap, 
loose leaf binders of large capacity and take the place of expensive post or screw binders. Ideal for 
holding inactive as well as active papers, they serve many needs to which expensive post binders 
cannot economically be put. Made in all standard binder sizes, punched for all standard gauges 


of round and slotted holes. 


ACCO PRODUCTS, INC. 
39th Ave. and 24th Street, Long Island City, N. Y. 







Canada: Europe: 
Acco Canadian Co., Ltd. Acco Company, Ltd. 
154 King St., W., Toronto 18 Whitefriars St., London, E. C. 4 








Unlimited 
Capacity 








ACCO 


FASTENERS, FOLDERS 
AND COVERS 














BusHNELL 


ENVELOPES 


Do Not Vary 
in Quality 











up a BUSHNELL EN- 
VELOPE and you will al- 
ways find it the same... No 
ups and no downs with the 
paper market and no scaling 
down in quality to meet mo- 
mentary competition. 


“| nywhere, anytime—pick 


Our policy in this respect 
approaches its 56th year. 





ALVAH BUSHNELL CO. 
13TH AND WOOD STREETS 
PHILADELPHIA 





Flat Wallets Expanding Wallets 





“Vertex” File Pockets 
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WE ARE NOW 
ESTABLISHING 
EXCLUSIVE... 
WEPLGERS....-. 











IN CITIES WHERE WE DO NOT HAVE BRANCHES 
* + 


The York Line is Complete 


3 Types of Filing Safes, Underwriters **A”’ 
and **B”’ Labels 

2 Types of Cast Jamb Safes 

5 Types of Vault Doors, Underwriters La- 
bel 

3 Types of Plate Vault Doors 

2 Types of Round Door Chests, Under- 
writers Approved 

2 Types of Revolving Door Chests 

Fur Safes, Shell Safes, Messenger Boxes, 
Square Door Chests, Tabernacle Safes, 
Poor Boxes, Wall Safes, Hotel Safes, 
Hold-up Devices. 

o + 
For more than 50 years YORK SAFES 
have been sold direct to users. 


A York Exclusive Agency 


will materially increase your sales in 


protective devices. 


Write for Catalogs, Prices and Information 


York SAFE AND Lock Co. 
YORK, PENNSYLVANIA 








BUILDERS OF THE WORLD'S GREATEST BANK VAULTS 
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Robert Sauter on Coast Trip 

Robert Sauter, general manager of A. W. 
Newark, N. J., has the 

Late in October he visited the Chicago stationery 

Daub and B. J. 

Mr. Sauter was well pleased with the reception 

He also took 


the opportunity to call on Detroit and Milwaukee station- 


Faber, Inc., 


been on a tour of western ter- 


ritories. 
trade with Fred W Powell, of the Chicago 
office. 


given by the Chicago stationers to his line. 


ers. 
Later Mr. Sauter left for Los Angeles, stopping on the 
way at Denver and Salt Lake City. At Los Angeles he 


conferred with the 
Mr 
Newark on the completion of this trip 


Pacific representatives, Cahen, Davis & 


Company Sauter returned to his headquarters at 





LOADING CARTER PRODUCTS AT BOSTON DOCK FOR WEST 
COAST.—The above picture was taken recently at the docks in Bos- 
ton, Mass., when a 60,000 pound shipment of Carter's ink products 


was being loaded into the hold of an American-Hawaiian Steamship 

Line boat bound for the West Coast. This shipment represented two 

solid carloads. Sixteen thousand pounds of it or nearly two-thirds of 

a carioad was made up of the new Carter inkwell bottles which are 
said to be increasing in popularity very rapidly 


Ee 
Woodstock Men Visit Home Office 
October 17, E. B. Cutten, Woodstock district man 
Ohio West Strickfaden, 
manager of the Universal Sales Company, Woodstock dis- 


On 


ager for and Virginia, and S$. C 


tributor at Sandusky, Ohio, paid a visit to the home office 
of the Woodstock Typewriter Company in Chicago. Mr 
Strickfaden devotes his entire time to the sale of Wood 


n which he is doing an excellent busi- 


stock typewriters, 


ness. This was his first visit to the home office, although 
he has been a Woodstock distributor for a number of 
year®rs. 

A. B. LaFleur, Woodstock manager at Washington, 
D. C., recently paid a flying visit to the home office of 


He is achieving much success in the sale of 
stated that 


that company. 
Woodstock typewriters in his territory. It is 
that Woodstock government sales show a considerable in- 


crease, and Mr. LaFleur promises that this will continue. 


i 


Elyria Business Changes Hands 
D. L. Burns has purchased the Elyria Typewriter & Sup 
ply Company, Elyria, Ohio. This business had been con- 
ducted the past four and one-half years by J. P. Kracht 


Mr. Burns has been engaged in the typewriter repair busi- 


ness. The company is distributor in Lorain, Huron and 
Erie counties for the L. C. Smith & Corona Typewriters 
Inc. The office is in charge of Mrs. Mildred Huene Whit- 
ney. 





A Feast for the Eyes 
A Rest for the Hands 


A Better Sale 
Than Ever! 


‘“ 


a at 


AS leaders in their line, PEERLESS 

have revivified the rubber key busi- 

ness with a sparkling new package that’s a 

veritable feast for the eyes and a boost for 
your sales figures. 


Quality from without reflects quality con- 
tained within. The many dealers who have 
consistently featured PEERLESS KEYS as 
prolific profit makers regardless of conditions 
or of expensive display space in their windows 
will make doubly welcome this new black, 
green and silver package, superbly sealed in 
cellophane. 

Now, as never before, girls will be attracted 
to Peerless Keys on display. And the way 
Peerless Keys rest hands and fingers will now 
be more forcibly emphasized. Employers, 
too, will appreciate more keenly the time and 
error saving advantages of these leading 
Keys on the American market. 

Let us send you, on memorandum, one of 
these new Peerless boxes with its new display 
mounting. You stationers who do not know 
Peerless Keys (sold by four out of every five 
dealers)—write for full information and 


dealer proposition. 


PEERLESS KEY CO., Ine. 


The only Rubber Key Manufacturers offer- 
ing a COMPLETE LINE through dealers! 


176 Fulten Street New York, N. Y. 





cece 
PeerLtess Key Co., INc 

176 Fulton St., New York City. 

Please send without obligation the new Peerless package and its 
display stand, together with details of your profit building 
sales plan for dealers. 


FOB. v cicccscceciwisiicscuyeetnaa cee 


Firm. 


Address. . 
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INVENTORY SHEET 
BINDERS 


OFFICE APPLIANCES 


Thomas Made President of Foreign Trade Council 

ary P. Thomas, vice president in charge of sales, 

1ited States Steel Corporation, has been elected president 

of ‘ae National Foreign Trade Council, India House, Han 
over square, New York, N. Y. 

Among recent additions to the membership of the For- 

eign Trade Council are pray B. Deane, — manager 


Thousands of Inventories will be | ¢!':; The York Sa Soban, The Matias) Coch Reglotes 


taken January 1. Wabaco Stor- 
age Binders are ideal for binding 
these sheets, because they are 


Sdwart -hairman, 
cet E. C. Faustmann, president, Royal Typewriter 
Company, Inc. 

The National Foreign Trade Council is one of the lead- 
ing organizations of the export field in the United States 
The council will hold its twentieth National Foreign Trade 

gh, Penna., April 26-28, 1933 


low in price, easy to use, durable. | “rvs"ten  Pitsboreh, Penna. 




















No. PB129 for sheets 12 x 9% in. 
and either 7 or 8% inches center 
to center as ordered. Made of 
heavy gray pressboard with linen 
cloth hinge and Acco fasteners. 
Adjustable to 6 inches capacity. | 


MAIL COUPON NOW FOR 
FULL INFORMATION 


GheWabash Cabinet @ 
Wabash Indiana 


The Wabash Cabinet Co., Wabash, Ind. 
Please send sample and literature fully describing your complete line 


of WABACO STORAGE BINDERS. 





Name jpneneinienaninen 


Address 
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WINDOW DISPLAY CARD THAT IS PART OF THE ROYAL 
TYPEWRITER COMPANY'S CHRISTMAS CAMPAIGN Among 
the helps that have been prepared for the use of Royal dealers for 
Christmas advertising is this lithographed window display showing 
a cheery life-size Santa Claus with outstretched arms indicating 
three small platforms on which the Royal Signet, Signet Senior 
and portable typewriters may be displayed. Beautiful and timely 
Christmas folders in colors, featuring the entire line are also 
available 

Special assistance in the form of a Christmas advertising cam 
paign will also be given to Royal dealers. Besides extensive ad 
vertising in magazines, one of the biggest shots in the campaign 
will be a full page, four color comic advertisement in the Comic 
Weekly to appear on December 4, which is circulated with Hearst 
newspapers in sixteen leading cities of the country with a total 
circulation of over five million. In each city, names of dealers in 

adjoining territory will be listed 


Dictaphone Holds Special Equipment Exhibit 

The Dictaphone Sales Corporation held a successful ex- 
hibit of equipment in its Uptown sales offices in the Gray- 
bar building, New York City during the week of October 
17. The latest developments in Dictaphone equipment 
were prominently displayed and the exhibit was arranged 
in such a manner that attention was directed to certain 
specific departments of Dictaphone business, such as, ex- 
ecutive convenience, secretarial responsibility, mechanical 
development, educational work, international develop- 
ments, and centralization of office work. Officials of the 
company report a gratifying attendance 

Bia ES 
Atlanta Branch, Remington-Rand Suffers Fire 
Damage 

Offices of the Remington-Rand Company, on the second 
floor of the building at 16 Bryan street, were somewhat 
damaged by fire on Wednesday, October 17. The fire dam- 
aged the records and furniture in one corner of the office 
of R. H. Oliver, manager of the branch, and spread to the 
attic of the building before it was brought under con 


trol—JHR 
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@ Four Lear CLOoverR, 
the charming new Car- 
ter pen set from the 
desien of Helen Will 
You will delight Christ- 
ma shopper with this 


new Offering. 


one An utterly fresh and 
captivating idea in Pen Sets 


AND INSTANTANEOUS BUYING RESPONSE RESULTS 


HE fact that Carter’s new pen set, 

Four LeaF CLover, though only 

a few weeks on the market, is in lively 
demand is not surprising. 

For the creator is Helen Wills. Her 


advanced and captivating. The mechan- 
ical perfection and smooth operation of 
Carter writing instruments are well 
known. And the beautiful green, gold 
and white window display gives dealers 


This pen set will reach a high mark in 
sales. You'll want your share in the 
profits. These sets are available in lus- 
trous Pearltex — white, rose petal, ceru- 
lean blue, and black. Use the coupon 


luck” idea —the dainty gold 


clovers set in exquisite Pearltex—makes 


a splendid means for attracting new 
customers. 
Do not overlook Four LEAF CLOVER. 


below as your order blank. Send it to 
us today. The Carter’s Ink Company, 
Boston, Chicago, New York. 


CARTER’S 
Hoard, Leaf Clover 


“good 


a pen set design that is entirely new, 














HHeven 
VMs 


® You u ill be 


proud to put this 








handsome FOouR 

Lear CLOVER dis- coop tex PEN SET 
play in your win- oe 

dow. It will build Caarter's 





, , 
ales and profits 


CARTERS The Carter's Ink Co., Boston, Mass. (Cambridge C. Station) 
Sew Lo ef Gh, Send me the following FOUR LEAF CLOVER pen sets 


PEN Ser 
doz. White Pearltex 








doz. Cerulean Blue 


———— Ss FE: o 


; - 
——_—./0z. Rose Petal A.-12-32 


Name 
Address— 
City 








— State 
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Have you ever stopped to think 


what an experienced crew means in filling your orders for platens, parts, tools 
and supplies? What it means to place your orders with an organization that 
has spent over thirty years in your service, who know what you want, know 
your problems and eager to lend a sympathetic and courteous assistance? 
That’s why more dealers are turning to Ames every day. They get real 
service and high quality—yet they pay no more. 

Get the Ames habit. When you need platens, parts, tools and supplies remem- 
ber Ames has them. And you will be highly pleased with our service and the 
quality of our goods. ° 


AMES SUPPLY COMPANY 


564-572 West Randolph St. 
CHICAGO, ILL. 






Ames 





NEW YORK OFFICE AND EXPORT DEPT.: SAN FRANCISCO OFFICE: e 
37-39 MURRAY ST. 583 MARKET ST. 
sti aa eens eae Excellent 
LONG'S, LTD., 79 QUEEN ST., LONDON, E. C. 4. 








ROBARCO 
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A most complete line, comprising three distinct qualities, 
in a range of weights to answer all Filing requirements. 


STOCK FOLDERS—Standard letter or cap sizes. Guide §f 
height letter or cap sizes. Straight cut or tab cut. F 
SPECIAL FOLDERS—Special sizes and tab cuts. jf 
Folders re-enforced at fold or top, where most wear is _ | 
given. Prong folders—fluted folders—printed folders. ff 





Send us your special inquiries. 


A complete set of samples, neatly boxed, and Pricelist F-431 are now 
ready for mailing. 


MAY WE SEND THEM TO YOU? 


ROCKWELL-BARNES COMPANY 


1511 WEST 38th STREET CHICAGO, ILLINOIS 
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Alexander Pearson 

Alexander Pearson, president of A. Pearson’s Sons, Inc., 
passed out of this life on Wednesday, November 9, in his 
sixty-eighth year. Mr. Pearson was widely known among 
the commercial furniture trade, having devoted his whole 
business career to this market. His many friends, includ- 
ing business associates, will keenly miss him. 

\. Pearson’s Sons, Inc., was established in 1856 and is 
now located at 63 Myrtle avenue, Brooklyn, N. Y. The 
remaining officers are James C. Pearson, treasurer; Harold 
G. Pearson, secretary; Myron A. Francis, assistant treas- 
urer, and Henry Lewis, assistant secretary. 

The house of A. Pearson’s Sons Inc., was founded by 
Alexander Pearson, upon whose death the business was 
carried on by two sons, John F. Pearson and Alexander 
Pearson as a copartnership until 1928 when the business 
was incorporated under the present name, with John F. 
Pearson, chairman of the board, and Alexander Pearson 
as president; Harold G. Pearson, secretary, and James C. 
Pearson, treasurer. On the demise of the senior officer, 
John F. Pearson, in April of last year, the corporation con- 
tinued under the guidance of Alexander Pearson, who has 
recently passed away 

Mr. Pearson was well known to many persons interested 
in the office furniture business in New York City, and was 
held in high esteem among his business and fraternal as- 
sociates. He was a past commodore of the Bay Shore 
Yacht Club, a member of the Crescent-Hamilton Athletic 
Club; of Stella Masonic Lodge No. 485 and the Brooklyn 
Masonic Veterans 

The younger son of Alexander Pearson, the founder, 
Harold G. Pearson, is now president, and James C. Pear- 
son, son of John F. Pearson, is vice-president and secre- 
tary. The business continues to carry a large stock of 
many kinds of office furniture, having extensive property 
interests and doing large contract work, serving many in- 


dustrial corporations, banks, etc. 


¥. 
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Charles R. Drake 

Charles R. Drake, fifty years of age, president of the 
Enduro Manufacturing Company, Inc., Rochester, N. Y., 
passed away on November 9 at his home in Rock Beach 
Road, Irondequoit, N. Y. 

Mr. Drake is survived by his widow, Mrs. Rose E. Bentz 
Drake; one sister, Mrs. Herbert Stiles of Moira, N. Y., and 
one brother, also of Moira, N. Y. 

The deceased was a member of Ancient Craft Lodge, 
F. & A. M.; Hamilton Chapter, Monroe Commandery, and 
the Shrine. He was a member of the Brick Presbyterian 
Church, and was a past president of the Rotary Club. 

Funeral services were held at the parlors of the Hedges 
Brothers Company at 2:30 P. M. of Friday, November 11. 
Burial was at Riverside cemetery. The obsequies were in 
charge of Monroe Commandery No. 12, Knights Templar. 

The Enduro Manufacturing Company specializes in the 
manufacture of a line of copyholders for typists, and is one 
of the well known concerns of Rochester. The passing of 
Mr. Drake is a sad blow not only to his family, but to 
business associates and a wide circle of friends outside his 
daily contacts 


= 
Joseph Addison Gavin 


After an illness of several months “Joe” Gavin passed 
away October 21 at a Brooklyn hospital. He was a veteran 
of the typewriter field, and served several of the leading 
manufacturers productively. He was born July 25, 1875, 




















The STEEL AGE Personal file displayed 
in your window may bring you a new cus- 
tomer—New attractive low prices—Supe- 
rior patented features—A stimulus for 
Holiday business. 


S/e LAge 


The No. 700 
STEEL AGE Line 
261,” Deep 





High quality materials 
—construction designed 
with heavy upright 
channel members and 
corner reinforcements 
giving extra strength 
and rigidity — drawers 
operating smoothly and 
quietly on a progressive 
ball bearing roller sus- 
pension— finger tip op- 
eration — positive com- 
pressors — solid bronze 
hardware, concealed 
fastening, no unsightly 
rivets or screws — each 
case complete in itself, no extra finished 
end panels needed. 





Style No. 701 


Corry-Jamestown Mig. Corp. 
Corry, Penna. 
Export Dept. 
5713 Euclid Ave. Cleveland, Ohio 
Cable Address—CORJAM 


Warehouse stocks carried at 


NEW YORK CHICAGO PHILADELPHIA 
BOSTON LOS ANGELES SAN FRANCISCO 


Corry- AMESTOWN 


STEEL FURNITURE 
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Feature 
‘home size’ desks 
for the Gift Season 


McLEOD 


makes a full line 


Among these smaller size desks can be 
selected a model to fit conveniently into 
spare space in the library, den or living room 
in the home, and provide ample storage and 
working space for those of the family who 
have business or secretarial details to attend. 


. 


From 36x24 inches (which size includes 3- 
drawer single pedestal and 2-drawer knee 
space storage) up through 36x26 and 42x26 
single pedestal, and 48x24 and 48x26 
double pedestal, these McLeod Desks offer 
a choice of size, design and price to meet 
exactly and particularly, every gift require- 
ment. 


6 


We have a special Christmas folder, attractively 
printed in colors and illustrating these ‘home 
size’’ McLeod Desks, which we shall be glad 
to supply in quantities for dealers’ use as 
warranted. There is still time to join in this 
Christmas campaign. Write or wire today. 


MeLeod 
Furniture 
Company 


Laurel, Mississippi 
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reared in an orphanage, and started to win his way “on 
Surviving are his widow, 


Ruth Pennell and 


his own” when sixteen years old 
Mrs. Fannie M. Gavin; Mrs 
Joseph M. Gavin. 
He studied for the 
typewriter field, where he was salesman and manager at 
Premier Typewriter Com- 


Gavin 


law, but found his way soon to the 


various points for the Smith 


Underwood Typewriter Company, Secor Type- 


Smith & 


pany, 
Company, and L. ( Bros. Typewriter 
latest connection with the field was as 
assistant manager of the New York branch of the L. C. 
Smith & Corona Typewriters Inc., which he joined in 1929, 


and continued there until his passing. 


writer 


Company His 


y 
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William F. Sturm 
William F. Sturm, secretary-treasurer of the Jasper 
Office Furniture Company, succumbed to a heart attack 
He had been in the office of his nephew, Dr. 


Notre 


October 29 
E. A. Sturm, listening to a radio broadcast of the 
Dame-Pittsburgh football game, when the end came 
Mr. Sturm was fifty-eight years old, and exerted an im- 
portant influence in the development of the Jasper Office 
known in the trade 
man. Mr. 


Furniture Company. He was widely 
business 


Rudy, Max, Omar and 


as a progressive and enterprising 
Sturm is survived by four children 
Mary three brothers: Louis H., Alois and 
Frank X.; and three sisters: Mrs. Martha Egloff and Mrs. 
John M. Gretter of St. Meinrad, and Sister Catherine, of 
Ferdinand Convent. 

Office Appliances bespeaks the sympathy of a wide circle 


Catherine; 


of friends to the bereaved family. 
i oo 
D. H. Rosen 

David H. Rosen, associated with Irving Saver, operating 
as the Hanover Office Equipment New 
York City, since 1924, died November 15 at the Mt. Sinai 
hospital from blood poisoning resulting from the extrac- 
Mr. Rosen was forty-one years 


Company, Inc., 


tion of an infected tooth 
old. He is survived by his widow, Hannah Rosen, a son, 
Donald, sixteen years old, and a daughter, Doris, six years 
National Association of 
Dealers, as well as the 


id. He was a member of the 
[Typewriter and Office Machine 
local organization. 
mH oh ob 
Mr. and Mrs. Paul L. James 
Mr. and Mrs. Paul L. James, Springfield, Ill., lost their 
lives in a motor boat accident in the Lake of the Ozarks, 
Camdenton, Mo., October 29. Mr. James was president of 
the Jefferson Printing & Stationery Company of Spring- 
field. The motor 
boat capsized, and three of the party were drowned. The 
body of Mr. James was recovered shortly before Thanks- 


They were members of a party of four 


giving, but at this writing the body of Mrs. James had not 
been discovered 

Accompanying Mr. and Mrs. James in the boat were Dr. 
and Mrs. William A. Schutz, of Kansas City. The doctor 


lost his life, while his wife was rescued by fishermen. 


haaelllipeaiiacies 
Shaw-Walker Supplies Price List 
The Shaw-Walker Company, Muskegon, Mich., has is- 
sued a new Filing Supplies Price List, No. 8032, in which 
are listed and priced the complete supply line of the com- 
pany 
The new book has been designed to give in one unit com- 
plete information and prices on each of thousands of items, 
to illustrate important items, and to facilitate ready com- 
parison of prices on various other grades. For the further 
convenience of the dealer, there is not only a detailed in- 
dex, but a quick reference to page numbers on the front 


cover. Copies of this price list will be mailed on request. 





1 RIGHT NOW 
Right now—with files and filing systems 


uppermost in your customer's mind, 

organize his files on an efficiency basis 

with the “Y and E” Direct Name System. 
Whatever your customer's filing method . . 


Alphabetical . . . raphical .. . Alphabetical 
Subject... Number . . . or Subject ... there is a” ¥Y and E” 
Direct Name System to better it. Every business organiza- 
tion is a prospect. 


Our special sales plan tells how. 


9 During the SEASON 


Periodical checks on customers’ files greatly increase your 
Direct Name profits. Sell Monthly or Quarterly Folders... 
Labels... Monthly File Pockets... Additional Individual 
Folders...Direct Name Binder Folders...Cross Reference 
Sheets... Yawmanote Folders... Day and Month Guides... 
Follow Up Folders. Expand the system to meet your 
customer's changing requirements —with profit to yourself. 


3 At TRANSFER Time 


A big sales opportunity for you. All folders are removed 
to transfer case—leaving only the direct name guides. A\ll 
individual and miscellaneous folders and all other items 
must be duplicated—a profitable order for you—to say 
nothing of the transfer case. 

Once you sell a Direct Name System 


operate or so satisfactory. 











A Complete System 


in one package / 


There's no ‘‘red tape”’ to selling a ‘Y and E"’ 
Direct Name System. A tested new merchandising 
idea makes it as easy to sell as ink or erasers. One 
sale—one price—and that surprisingly low. 


A complete system in one package means one 
sale at one price. Comes in four sizes for filing 
approximately 5,000, 10,000, 20,000 and 30,000 
papers respectively . . . roughly the contents of 
1, 2, 4 and 6 file drawers. 


Priced to sell quickly. . . . you have a wide 
competitive edge—and it's profitable. 
Check that coupon below right now. 











A time saver for you | =~ 


SS 
You don't need to spend any a 
time telling your customer how to yoann 


set this system up. A direction | sSeeeueee: 3 
card in each box tells how to set | 2 am 
up the index and file and find 


instantly. 


















YAWMAN AND ERBE MFG. CO. 
1255 Jey St. 
Rochester, New York 





























| ] 
”“Y and E” Direct Name Guides 


Skyline Visibility—Placed alternately in 
second and third position, these fifth cut 
Metal Guides draw the eye easily, logically 
to the proper subdivision. Cannot become 


hidden or obscured. 


Label holders at just the right angle and size to be 
read easily and, quickly even in the bottom drawer. 
Enamel finish lasts for years. Pressboard guides have 
patented metal reinforced guide rod extension at 


the bottom. 


These guides stand years of hard constant use— 
an economy feature your customer will appreciate. 





—————— 
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“Y and E” Empire Folders 


Sensation of the year, “Y and E"’ Empire Folders 
out-perform . . . outlast any similar merchandise 
offered today. Exclusive features include—rounded 
top comers, front and back, and crimped reinforce- 
ment. Triple scoring gives extra capacity. 100% 
coniferous fibre. Available in tab styles of all makes. 

Priced no higher than ordinary merchandise. Send 


coupon. 













































Please send me complete details on the 
CY and E” Direct Name System 
CO) “¥ and E” Empire Folders 














1255 JAY STREET 





ROCHESTER, NEW YORK 


Department: 368 Broadway, New York, N.Y. U. S. A. 
Steal and Woad Ping Cobionts... . . Bioal Daske . . . Steck Shatving . - . Salts .. : 
Systems and Supplies . . . Visible Index Equipment . . . Bank and Library Equipment 





Office 
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Look behind the mask! Many an or- 
dinary, so-called rebuilt typewriter 
masquerades behind glittering enamel 
and nickel. You won’t be misled. 


Concentrate on Master Grade Under- 
woods—100% rebuilt with genuine 
parts, factory assembly and precision 
adjustments. Successful dealers do. 


THE WHOLESALE TYPEWRITER CO. 


FACTORY and GENERAL OFFICES: 155 SIXTH AV., NEW YORK, U.S.A. 
Cable: SALETYPE, N. Y. 
PACIFIC COAST HEADQUARTERS: 528 Market St., San Francisco, Cal. Cable: WHOLETYPE, SAN FRANCISCO 


‘‘The only authorized rebuilder of the Underwood’’ 








Ribbon and Carbon Dealers—Stationers—ATTENTION 
“CLEAN PULL” Carbon Paper 


IS 


another business getter. It’s different—attracts attention by its 
unique appearance—sells on its merits. 
CLEAN PULL has exclusive quality, time-saving and other economy 


features. 


Write for samples of CLEAN PULL CARBON PAPER. 


me TN 
"EcoRos ever” STORMTEX RIBBONS 
“The Complete Line” write like print—durable. Perfection attained in a Typewriter 
Ribbon. 
One live dealer sampled new trade about a month ago. He reports 
sales of about 100 dozen so far. 
Investigate Stormtex Ribbons. Increase YOUR sales. Get away 


from price competition and sell quality. 
RIGHT PRICES—RIGHT GOODS—AND PROTECTION FOR THE DEALER 


H. M. STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons. 
561 GRAND AVE. BROOKLYN, N. Y. 
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he Line of Lowest Ultimate Cost 































An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost” meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U.S. A. 























Whenever 
EDCO 
announecees 
a new desk 





you can be sure of one thing. The exterior appearance will probably differ from 
the desks shown before, the price will perhaps vary depending on material and 
labor costs, BUT the selection of materials, the construction and protecting 
finish will be of the same lifelong durability as earlier EDCO numbers. 


The new model 360 illustrated here is one of a suite. It is different from suites 
shown heretofore in the line and is distinguished by three drawer pedestals, 
turned legs, moulded top, drawers finished inside, fronts beveled, etc. Further 
details are interesting and a line on your letterhead will bring them. 











Evansville Desk Co., Evansville, Indiana 
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Norris Gives Milwaukee Stationers a Duck Dinner 

T. W. Norris, vice-president and secretary of the Colum- 
bian Art Works, makers of the Columbian line of calendar 
pads, returned recently from a duck hunting expedition in 
North Dakota with the limit of birds. On November 10 
he gave a duck dinner at the Hotel Pfister for the Milwau- 
kee stationers. Included in the party were the following: 
Stafford Siekert of the Siekert & Baum Stationery Com- 
pany; August Linde of the H. C. Miller Company; Alvin 
Buchholtz of the H. Niedecken Company; Ernest H. Bram- 
schreiber of the Commercial Stationery Company; Ed. 
Kuschbert of the Thielke-Kuschbert Company; August 
Hunn, president, The H. H. West Company, and Mr. 
Norris, the host. 

On the way back to Milwaukee, Mr. Norris’ party ran 
into a snow storm and were obliged to plow through ten 
to fifteen inches of snow. It took them eighteen hours of 
continuous driving to reach Milwaukee. 

— <> - 
Pan-American Bulletin an Interesting Document 


The bulletin of the Pan-American Union, issued in Au- 


gust last, is an interesting document. It is a booklet of 
several hundred pages, bound in limp covers and bears on 


its frontispiece a likeness of Sr. Don Ricardo Jimenez, | 


who was inaugurated president of Costa Rica on May 8 of 
this year. A biographical sketch of President Jimenez is 
presented as the first article. Then follows an article on 
Inter-American Financial and Economic Stability by Wil- 
liam Manger, Ph. D., chief of the division of Financial 
Information, Pan American Union. 

A. Hooton Blackiston presents a very interesting article 
on The Gold Rivers of Honduras, while Ada Strozzi dis- 
cusses the subject of Feminism in Argentina. Several 
other articles complete the issue. 

a 
Compo Adds New Salesmen 

The Compo Manufacturing & Sales Company, makers 
and distributors of Compo paper fasteners and staples, 
Westport, Conn., recently added the following gentlemen 
to their sales staff as representatives to stationery dealers 
and jobbers in the territories designated after their re- 
spective names: 

Merle F. Henry, Albany, N. Y., New York state ex- 
cept the metropolitan New York district; member Empire 
State Travelers Club. 

J. H. (Jack) Hallam, Dayton, Ohio, Michigan, Indiana, 
Ohio and Kentucky. Member, Central Travelers Club. 

Edward J. Johnson, Brookline, Delaware County, Penna., 
Pennsylvania and southern New Jersey. Member, Penn- 
Mar-Va Travelers Club. 

= > 
Terrestrial Globes Find Ready Sale on Pacific 
Shores 

It is said that stationers of the Pacific Coast find a ready 
market for the new and up-to-date terrestrial globes not 
only among students, but among executives of concerns 
interested in export and import activities. These globes 
present the newest geographical data, even the Manchurian 
boundaries being included. They are handsomely colored 
and mounted on a wide variety of stands, and are exten- 
sively featured in stationers’ windows, where they have 
been the foci of much attention. Many have been pur- 
chased not only for business and school purposes, but for 
homes as well.—CML 

—— 
Curtis-Vack Open on the Wabash 

Curtis-Vack is Chicago’s newest stationery business, lo- 
cated at 415 South Wabash avenue. John R. Curtis and 
John J. Vack had been with the Burr-Vack Company many 


years. 
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The new improved 


TRANSFILE 
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“Giveitthe works’ 


Compare the new improved 
TRANSFILE, the steel reinforced 
collapsible file drawer storage case, 
with anything the market affords for 
the purpose 


Compare the time required to set up 
TRANSFILE. It fits together like a 
glove. No screws, bolts or hardware 
to attach. 


Stack TRANSFILES four, six, seven, 
any number high. The angle wire 
gives perfect interlocking for vertical 
stacking. 


Put excessive loads in the drawers. 
The bottom drawer operates with the 
same ease and freedom as the top 
drawer. It has to. All the weight is 
supported on steel. No binding nor 
sticking common to other files under 
load. 


Note the general neat and trim ap- 
pearance, the smoothness of the 
drawer inside — no projections to 
hamper filing. 


Put TRANSFILE ‘‘through the 
ropes.’’ Then you, too, will want to 
sell them to your customers. They 
cost no more than the ordinary col- 
lapsible transfer case. Get samples 
now. Be ready for the big demand 
this month. Write or wire. 


GUIDE SYSTEM & 
SUPPLY CO. 
335 Canal St., New York, N.Y. 


Manufacturers of the GUSSCO metal edged blue box line of 
filing folders for every system, index cards, guides of all styles. 
A complete line for your every need. 
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_.. AND A MOST 
PROSPEROUS New YEAR! 


To speak of one's achievements in 1932 seems almost 
boastful. Yet in all modesty and truthfulness A. W. Faber, 
Inc., wishes to say that the past year's business has been 
good. To all our friends, wholesalers and retailers, who 
have contributed so loyally to our success, we say 


GREETINGS! May the New Year bring you a 
full cargo of health, wealth and happiness. 


.W. Faber, INC. 


Newark, N. J. 1761-1932 U.S. A. 


OFFICE APPLIANCES 


Office Equipment Concerns Join in Relief Work 
Office Appliances is informed that more than a thousand 
manutacturers of office supplies and equipment have been 
rganized to aid the campaign of the New York Emet 
gency Unemployment Relief to raise $15,000,000. The cam 
paign began November 10. The canvass of employers and 
employees is being made through an office supplies and 
equipment division headed by T. J. Watson, president of 
the International Business Machines Corporation, with L 
C. Stowell, president of the Dictaphone Corporation, as 
vice-chairman. Others serving on the committee include 
Charles A. Snyder of The National Cash Register Com- 
pany; A J Amberg, vice-president ot the Amberg File & 
Index Company; John Noonan, New York manager of 


the Kee-Lox Manufacturing Company; H. Y. Barrow, vice 
president of the Standard Statistics Company; E. J 
Loranger, vice-president of R. L. Polk & Company, and 


George L. Stone, president of the Position Securing Bu 


reau 
—_$—> 
New Pacific Coast Representatives for Fulton 
On the Pacific Coast two new men are now represent 
Elizabeth, N. J., man 
ufacturers of rubber daters, stamp pads and allied items 
[The new sales representatives are J. L. Jeffrey of Los 
Angeles and Norman Lincoln of Seattk Mr 
whose address is 136 Nortl 


ing the Fulton Specialty Company, 


Jettrey, 
Marel avenue, Los Angeles, 
was formerly manager for Southern California for the H 
S. Crocker Company, and will cover this same territory 
for Fulton. Mr. Lincoln, who will work from a San Fran 
cisco address which will be announced shortly, will covet 
the northwest and travel as far east as Denver He was 
formerly connected with Wahl-Eversharp, and the Parker 
Pen Company. 

Messrs. Lincoln and Jeffrey are also selling the Brenco 

fastener in these territories 
—— 
New Globe-Wernicke Filing Supplies Catalogue 
No. 633 

\ new filing supplies catalogue has just been issued by 
The Globe-Wernicke Company, Cincinnati, Ohio 

One of the many important additions to this catalogue 
is Tuftear manila folders, a strong, durable folder made of 
all sulphite stock. Also listed are the new Tuftear double 
tabbed manila folders and angular celluloid tabbed index 
sets. 

The Globe-Wernicke Company also announces reduc- 
tions in prices of many of the items in this new catalogue 
A copy of this catalogue will be sent upon request 

——_- 
Ross Tours Country for Credit Men 

E. Don Ross of the Irwin-Hodson Company, Portland, 
Ore., who was recently elected president of the National 
\ssociation of Credit Men, has been on an extended tour 
of the East in the interest of the association of which he 
is chief executive. He has been the guest of honor and 
principal speaker at a number of meetings where credit 
was the chief topic discussed. His presentation of th 
viewpoint of the credit men of Portland, and some of his 
experiences in handling the credit problems of the com 
pany with which he is associated were listened to with in 
terest—_CML 

a 
Meilink New York Office Moved 

The New York office of the Meilink Steel Safe Com- 
pany, Toledo, Ohio, has recently moved to the Lincoln 
building at 60 East Forty-second street, New York City. 

W. P. Hood, local manager, extends a hearty invitation 
to all dealers and friends to drop in and inspect the new 
othces [The same close dealer coope ration will be con 


tinued as in the past 
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NEW GENERAL OFFICE BLDG. 
SANTA FE R. R., GALVESTON, TEXAS 





MORE THAN 
SIX CARLOADS 


of S-F Furniture 


and Filing Equipment 
Are in Use in the 
New Offices of the 


Santa Fe Railroad 
Galveston, Texas 








Over 600 Vertical Units, Tariff Files, Document Files and Tables—in 
fact practically all office equipment excepting shelving, lockers and a 


few miscellaneous items were fabricated by— 
THE STEEL FIXTURE 
4 TOPEKA, KANSAS 


MFG. CQ. 












As pioneer desk makers of | New No. 800 Series Chairs 


Jasper, Indiana, we can offer Solid American Walnut: 
you the best in high quality 
desks, time tried and quality 
tested for fifty-two years. Rich, Durable Finish. 


The JASPER |, The JASPER 
DESK CO. #7 CHAIR CO. 





JASPER, INDIANA 


Pleasing Design, with a Deep, 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


YASPER, IN& 


in 


A 





For 


CHICAGO REPRESENTATIVES: For Jasper Chair Co.. William H. Brown, 4504 S. Wells St. (Phone Boulevard 7957) 


asper Desk Co., Louis H. Farber, 7300 South Shore Drive (Phone Saginaw 8785) 
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Look for... 
this label on the 


“new” 
Green w rapper 


SNANAASN 














VELVET FINISH 





RE-COVERED 
PLATEN 


UNCONDITIONALLY 
GUARANTEED 


for satisfactory service 










AMERICAN 
WRITING MACHINE COMPANY 


LL TYPeweirees 











We couldn’t improve 
the platen 
so we improved the 


Wrapper 


NDER the “Invincible” label are as- 

sembled re-covered platens for every 
typewriter requirement. Five different den- 
sities, from soft to extremely hard, are fur- 
nished—densities which remain unchanged 
by assaults of temperature or length of serv- 
ice. 
All have the “Invincible” velvet finish, pro- 
viding a paper gripping quality of unsur- 
passed dependability. 
“Invincible” Re-covered Platens—precision 
manufacture throughout—and _ uncondi- 
tionally guaranteed. 


Rough rubber, of the same quality as 
used under the “Invincible” label, is 
available for those who are equipped 
for grinding their own platens. Ask 
for details 


AMERICAN 
WRITING MACHINE COMPANY 
New York, N. Y. 


374 Broadway 


Offices in Principal Cities 








OFFICE APPLIANCES 


For the Gift Season 1932 
Practical Items Will Go Big! 








STEIN Zipper Ring Binders, Brief Cases and Envelopes stand out 
among thousands as the most luxurious as well as useful, practical 
and welcome gifts for business and professional men, students, social 
secretaries, et« The Stein Zipp Ring Binder shown is fine quality 
throughout including GENUINE TRUSSELL METALS, and we have 
many other items for Christmas selling 
The DEALER who keeps up his selling effort right through will 
show best earnings. We are prepared to give instant service on rush 
orders. Depend on full and effective cooperation. Write at once if 
you do not have a stock, and phone or wire if you run low 
564-570 W.Adams St. 


Stein Bros. Mfg.Co., Inc. © ciicaco, 111. 
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‘SPEESTENER. 


Trade mark reg. U. S. Pat. Off. 


The Versatile No. 13 


is the only hand operated stapling machine capable of 
using three sizes of staples, % in., % in. and % in. 
It is neat and compact, requiring little space on the desk. 
A heavy duty stapling machine which will bind 120 
sheets of 16 lb. paper or the equivalent up to 3% in. 
from the edge. Quick, positive action, non-clogging. 
as a place in every 


office. _PERPETU- 
ALLY GUARAN- 
TEED. 


Get our prices on 
Parrot staples for all 
machines before you 
place your next 
order. 








PARROT 
SPEED 
FASTENER 
CORP. 


388 Broadway, 
New York, N. Y. 
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Cost Accountants Hold Business Shows 

The Denver chapter of the National Association of Cost 
Accountants sponsored a business show at the Denver 
University school of commerce November 9 and 10. Dis- 
plays and demonstrations of modern business equipment 
were shown. 

The Boston chapter of the National Association of Cost 
Accountants made an elaborate display at the Chamber 
of Commerce, Boston, November 9. Among the devices 
shown were those of the Addressograph Sales Agency, 
Burroughs Adding Machine Company, Ditto Sales & Serv- 
ice Company, Felt & Tarrant Manufacturing Company, 
International Business Machines Corporation, Monroe 
Calculating Machine Company, Inc., Postindex Company, 
Remington Rand Business Service Inc., and the Under- 
wood Elliott Fisher Company. 

Co-operating with the Boston cost accountants in pre- 
senting the exhibits were the Associated Industries of 
Massachusetts, New England Office Management Associa- 
tion, Massachusetts Society of Public Accountants, Insur- 
ance Society of Massachusetts and the Insurance Brokers 
Association. 


—___—_<g——_—_ 


E. E. Douglas Leaves Boorum & Pease 
E. E. Douglas, who had been connected with the Chicago 
branch of the Boorum & Pease Company since May, 1931, 
has resigned. Mr. Douglas has had a long and varied 
experience in the loose leaf field, and his many friends in 
the industry expect an early announcement of a new con- 
nection. He had been with the Wilson-Jones Company 
up to the time of the reorganization of that business. At 
that time he joined the Irving-Pitt Manufacturing Com- 
pany, continuing with that line until the merger with the 
Wilson-Jones Company. Subsequently he joined the 

Boorum & Pease Company in the Chicago territory. 


Eee 


Indian Chief Sales Contest in Chicago 

An Indian chief sales contest is waging at Chicago 
among the sales representatives of the L. C. Smith & Co- 
rona Typewriters, Inc. This is sponsored by H. W. Smith, 
chairman of the executive committee of the company. The 
staff is divided into two tribes, the Onondagas, headed by 
Chief Sallander, and the Senecas, headed by Chief Keenan. 
The contest is scored by recording individual sales points 
on feathers in the war bonnet of the Medicine Man. A 
striking color job done on the “Vivid” machine, depicts 
the Medicine Man in colors, with a feather assigned to 
each salesman. As the contest waged the war feathers 
showed a striking array of figures showing the points 
made by each salesman. 


<> 


“Wan’s Stationery” in New Premises 

Mr. and Mrs. Wan, proprietors of “Wan’s Stationery,” 
Seattle, Wash., have leased and fitted up a fine new store 
on Market street near Twenty-second avenue, N. W., on 
the ground floor of the new edifice recently completed for 
the First National Bank of Ballard in the northern section 
of Seattle, where two large show windows give upon the 
main street of that district. The stock includes commer- 
cial stationery, typewriters for sale and for rent, books, 
gifts, etc —_CML 

ee 


Alvah Bushnell Company Reduces Prices 
The Alvah Bushnell Company of Philadelphia announces 
a ten per cent general price reduction on all catalogue 
goods except their new Redhide line. The reductions be- 
came effective November 1. 
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Accounting 
Equipment 


The above is a partial view of an in- 
stallation of seventeen Columbia card 
ledger desks. Each desk contains ten 8x5 
ledger card trays, eight compartments for 
signature cards and eight compartments 
for 814x5 cards. 


This installation calls attention to the 
accounting equipment section of the 
Columbia line, which includes card ledger 
desks, cross files, check posting desks, 
ledger trays, upright ledger files and nu- 
merous card files. In addition to the stand- 
ard accounting equipment shown in the 
latest catalog, Columbia is prepared to de- 
sign and produce special equipment for 
unusual needs. 


Dealers interested in learning more 
about the large and widely varied line of 
Columbia office equipment will be supplied 
with the Columbia catalog and price list 
upon request. 


Columbia Steel Equipment Company 


Office and Showroom P. 0. Box 2244 
Chestnut Street at 18th Philadelphia, Pa. 


Western Distributors: 
Associated Stationers Supply Co. 
Jefferson & Quincy Streets, Chicago, Illinois 


COLUMBIA 


THE QUALITY LINE OF OFFICE EQUIPMENT 
































STAPLER 


and 


TACKER 









With 
Removable 
Front 
Plate 
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ERHAPS we have never stressed to you the real 
performance of this great little desk stapler. Per- 
haps we didn’t realize ourselves what a corking little 
machine we were offering to you. But we have seen 


this stand up in competition and it has earned its 
reward—in sales. 








For performance the N-C Stapler will do a perfect 
job and stand up under severe usage. You can jam it 
* misuse, but you can “unjam” it just as easily. The 
plunger and slides are hardened so you can’t hurt the 
mechanism. 


Performance is guaranteed- and the NEVA-CLOG 


guarantee means everything. 


We could make this machine larger or heavier but we 
couldn’t add to its performance. If you want a de- 
pendable stapling job done, we can think of no better 
machine for you to use. 


Its low price means quick sales and turnover. In 
other words, you have less investment, quicker turn- 
over and greater profit—and fewer comebacks. If you 
are not stocking, selling and pushing this N-C Stapler 


and Tacker you are passing up one big bet. 


NEW D-10 EXTENSION 


A machine with a deep throat for stapling 
up to 1014” from the edge of paper or 
other material. The device itself is identical 
to D-10 with spring steel arm and movable 
gauge. Satin nickel finish, wood base. Uses 
Duplex D-1000 Staples—50 to a strip. For 
printers, advertisers, agencies, etc. For dis- 
plays and general deep stapling. 


a. 






NEVACLOG PRODUCTS, Inc. 


BRIDGEPORT, CONN. 
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Y and E Announce New Merchandising Idea 
The Yawman and Erbe Manufacturing Company of 
Rochester, N. Y., announce a new idea for the sale of 
Y and E Direct Name Systems, Under the new plan, com- 
plete direct name outfits can now be sold by the dealer as 


easily as ink or pencils. Each outfit is packed complete 











- 





INDIVIDUALLY PACKED COMPLETE “Y & E”’ DIRECT NAME OUTFIT 
in itself with a detailed instruction sheet for setting it up. 

Each outfit consists of angular guides, direct name fold- 
ers, miscellaneous folders, labels and one Yawmanote 
pocket. The system comes in four sizes for filing approxi- 
mately 5,000, 10,000, 20,000 and 30,000 papers respectively. 
This is roughly the contents of one, two, four and six file 
drawers. 

The complete system in one package means one sale at 
one price—a decided advantage for the busy dealer. 

The Y and E Direct Name System is as well adapted 
for use in personal file or desk drawers as in the general 
file drawers. 

Important advantages of the Y and E Direct Name Sys- 
tem include “skyline visibility,” a feature which brings the 
eye instantly to the indexing point for filing and finding 
and “eyepoint arrangement” which takes the eye naturally 
and directly to the guide classification desired. 

Other highlights include prevention of misfiling of fold- 
advantage accomplished by the Y and E method 
of replacing folders; scientific balance of guide subdivisions 
so as to automatically take care of the letters of the alpha- 


ers, an 


operating ease due to leverage 
Tabs enable filing 


bet most frequently used; 
provided by the Direct Name 
clerks to operate the file with minimum of effort. 

The Y and E 
simplicity in all kinds of indexing work 
quick and certain method of filing and finding 

oe 
A New Scripto Booklet 

The Scripto Manufacturing Company of Atlanta, Ga., 
has issued a new booklet called “Twenty-Seven Thousand 
Words and Scripto.” They believe this booklet to con- 
tain the most comprehensive information ever gotten to- 


Guide 


Direct Name System is characterized by 
and provides a 


gether on the subject of pencils. Special men were em- 
collect data 


From this data they compiled tables show- 


ployed to from representative offices in 
different cities 
ing the yearly consumption of wood pencils and their cost 


per employee in the average office 
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Something New! 
1d 


SERVICES 
for 
THE DEALER 


THE MOST COMPLETE 
TYPEWRITER SERVICE 
OFFERED YOU BY 
ANY ONE FIRM 

— 


For Complete Details Write 


SHIPMAN-WARD MFG. CO. 


THE REBUILDERS OF THE UNDERWOOD 








1779 SHipMAN BLpe. 
4401 Ravenswoop Ave., Cuicaco, ILL. 


ESTABLISHED 1892 
LEADERS FOR 40 YEARS 











NEW 
HESCO DRY STENCIL 





A PATENTED PRODUCT—MADE IN U.S. A. 


EXCLUSIVE DISTRIBUTION 


now being placed in all territories with 
Responsible Dealers. 


We manufacture a complete line of sup- 
plies for all Rotary Duplicators—Elliott 
and Rapid Addressing Machines. 


The H. E. SMITH Company 
WRITE 137 South 15th Street 


FOR SAMPLES NEWARK, N. J. 








Mimeo tection tiuia 
rection fluid 
makes perfect corrections on all stencils 


We have it—the stencil fluid that works per 
fectly on all kinds of stencils. Just a drop 
applied with the special camel's hair brush 
attached to the red cap, and the correction 
is made. Dries in a jiffy. Will not cause the 
stencil to stick to the backing sheet. 

Dealers and users tell us this new fluid is the 
best yet. 

Attractive 2 oz. bottle fifty 
cents retail. Also furnished in 
one ounce bottles. 

Try the Red Cap Twins on 
your customers today. Take 
advantage of this special intro- 
\ ductory offer. 


| Mimeo Service Bureau 
132 Nassau Street 
New York, N. Y. 








4 


tt wr 1m bE For a limited time only we will give 
you free 1 doz. bottles of Mimeo type 
cleaner, the typists’ friend, with every 


OFFER ae 3 doz. bottles of correction fluid you 
order. Regular discounts to dealers. 














NOTICE 


We have acquired the copyholder and 
transcribing devices business of Error-No, 
Inc., and the Dawn Manufacturing Co., 
formerly of Little Falls, New York. This 
business will hereafter be carried on by 
the DAWN MANUFACTURING CO., 
INC., as our subsidiary with general office 
and plant at Rochester, New York. All 


correspondence should be hereafter so di- 
rected. An announcement of importance 
and interest to the trade will be made at 
an early date including details of unusual 


new models and designs. 


HALL-WELTER CO., INC. 


| ROCHESTER, N. Y. U.S.A. Ff 
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Selling 


AS USUAL! 





Like the necessities of life people 
must always have the necessities ol 
business and industry 

Among the foremost of these is 
Higgins’ American Drawing Ink 
elling now, as usual! Increased 
volume from engineers and archi- 
tect from students, too because 


of the highly popular Higgins 
Award Prize Contests, may be ob- 
tained by dealers everywhere who 
display Higgins’ American Drawing 
Inks prominently and feature them 
consistently 

Attractive dealer helps and outline 
of contest are yours for the asking 


Write 


CHAS. M. HIGGINS & CO., Inc. 
971 Ninth Street Brooklyn, N. Y. 























TRANSFER 
CASES 


Made of Wood with Steel Cover. 


It does not sag, crack or break and costs no more than the 
cheap cardboard case. 


It is built to last a lifetime. 





Furnished in Letter, Legal and Bill sizes. 
Packed 3 to a carton. Order a dozen today. 


IMPERIAL METHODS CO. 
FOREST PARK ILLINOIS 
Western Wholesale Stationers, Ltd. Gerard D. White 


307 East Third Street 100 Worth St. 
Los Angeles New York City 














OFFICE 
CHAIRS 


OF GOOD QUALITY 
AND POPULAR PRICE 







No. 401 Quartered Oak 





Progress in the tucniture department often can be accele:aied by 
the addition of « live, featureful line of office chairs; we recom- 
mend this extensive, big value line. Catalog on request. 


Jasper Seating Company 


Chicago Representative: Louis H. Farber 
7300 S. Shore Drive, (phone Saginaw 8785) Jasper, Ind. 





| SALES LETTERS 


Need the Support of 
SALES LETTERHEADS 





Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In appearance, it ought 
to be on a par with your best dressed 
salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 














American Embossing Company 
192-96 SENBCA Sr. BuFPALo, N. Y. 
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Manufacturers Take Interest in Kansas Book Men's 
Meeting 

Phil M. Anderson, president of the Kansas Book Deal- 

tells Office Appliances that they are 

many inquiries manufacturers 

the 1933 convention which will 


ers Association, 


from and 


already having 
wholesalers with regard to 
be held at the Hotel Kansas Roof Garden, Topeka, Feb- 
ruary 20 and 21. It is the custom of the association always 
to hold its annual meeting on the Monday and Tuesday 
following St. Valentine’s day. The next meeting will be 
the seventeenth annual event of the kind and the eighth 
meeting to be held in Topeka. Since the latter city is 
only seventy-five miles from Kansas City, Mo., it is con- 
venient for the manufacturers’ representatives to attend 
the meeting. 

The display of the different lines will be 
same room with the meeting and there will be no charge 
for tables three feet wide by eight feet long. Neither is 
Everyone, however, is ex- 


held in the 


there a registration charge. 
pected to attend the banquet, the price of which will be 
$1.50 per plate. All manufacturers and 
welcome and a record attendance is expected on account 


of the fact that the Kansas legislature will be in session 


wholesalers are 


at the time of the meeting. 
a 

Woodstock Strengthens Toledo Sales Organization 

F. E. Wood, who since 1912 has been continuously in the 
employ of another well known typewriter company as 
salesman and branch manager at Toledo, joined forces 
with the Woodstock Typewriter Company on October 1. 
He aligns himself with the Woodstock in an aggressive 
He has purchased the Emerson-Beard 
Typewriter Company, 706 Madison avenue, Toledo, and 
has joined this with the Woodstock Toledo 
branch, including its personnel, to be operated as the 
Woodstock Typewriter Sales Agency, 621 Madison avenue. 
It is believed that this consolidation of interests will work 


selling campaign. 


company 


to the advantage of typewriter users in the Toledo terri- 
tory. 
——— 
Furniture Transporters Called Common Carriers 
The railroad commission of the state of California has 
held that concerns engaged in hauling office equipment, 
furniture and personal effects are common carriers. Four- 
teen transport companies in the state of California have 
been ordered to secure the certificates required by the state 
law permitting them to conduct the transport business. 
They were given until January 1, 1933, to obtain these cer- 
tificates. 
Evidently the concerns against which action was taken 
haul loads between various cities in the state of California. 
—__—_<—_——_ 
Removal Sales Presage Concentration of Big 
Stationery House 
Removal sales have recently been launched in two of 
the retail stores of Lowman & Hanford Company, Seat- 
tle, Wash., preparatory to removal into the enlarged plant 
which is expected to be in readiness by January 1. An 
item giving some of the details of the new building and a 
brief sketch of the company appeared in Office Appliances 
for September.—CML 
— -<——- — 
Rotospeed Has New Location in Chicago 
The Chicago office of The Rotospeed Company is now 
located in Suite 1000, 333 North Michigan avenue. This 
suite faces east, and has an abundance of daylight for both 
the office and stockroom. H. R. Miller, the Chicago 
manager, is happy in his new location, which is on a sec- 
tion of Michigan avenue favored by large business houses 


and smart retail stores. 





VARITYPER: cuanceasie type 





You have a new story to 
tell with the VARITYPER 


Even in times when economy rules, office managers 
worthy of their salt will lend an attentive ear to the 
story of a new piece of equipment—particularly 
when it promises to cut costs and improve the qual- 
ity of their output. 

With the Varityper you have a story to tell—an 
interesting, fascinating story about the machine it- 
self, the wide variety of work that it will do. And 
you also have the facts to present on its economy, 
its efficiency. 

No other business writing machine 
on the market can touch Varityper 
for its versatility. With its change- 
able type, variable spacing, perfect 
alignment, and mechanically con- 
trolled impressions, it can do any sort 
of typing and do it better. Not only 
is there a type to suit the job, there 
is a veritable print shop at hand, 
competent to turn out catalogs, di- 
rect mail material, schedules—all at 
a saving of 40% and more in costs. 


Selling the Varityper is the kind of a 
job that is a challenge to the enthusi- 
asm of every dealer. Write us for 


terms and territory. 


VARITYPER, INC. 
Chrysler Building, New York 


Telephone VA-nderbilt 3-2590 


Varitypers are used by many leading corpora- 
tions including New York Telephone Co., Gen- 
eral Electric, Johns Manville, International 
Paper Company, Chrysler Motors, National 
Cash Register, International Business Machine. 


VARITYPER + uniform TYPE IMPRESSION 





VARITYPER: variasie spacing 








“Eye Ease at the Snap of a Switch” 






NEW 
LOW | 
PRICES] 


f | 


No. 201 


Silverglo Lamps now 
easier than ever 
to sell 


Now affiliated with the McShane Bell 








Foundry Co., of Baltimore, 76 year 
old manufacturers of metal specialties, 
greater economies in production are 
possible through increased facilities. 
[his has made possible, substantial 
reductions in list prices and better 
discounts to dealers. 

Silverglo Lamps are scientifically | 
right. They provide 40% greater eye 
efficiency and possess such sales fea- | 
tures that they are literally beyond | 
competition—and the new low prices 
will make them a most profitable | 
leader with you. 


With such a virgin market for efficient 


lighting, right in your own com- ! 
munity, you can now take orders | 


readily for Silverglo Lamps. <A wide 
variety of stock items are always 
ready for immediate shipment and 
special designs can always be made 
to order. 


Our catalogue, with prices, telling the complete 
Silverglo story is yours for the asking. In- 
vestigate this profitable proposition right nou 


j 
stmas sales 


in tume for CAr 





Harford Ave. and B. & O. R. R., BALTIMORE, MD. 


Division of McShane Bell Foundry Co. Established 1856 
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Color and Sound in Industrial Movies 
Dunning Process Company, 932 North LaBrea ave- 


1925 have 


Phe 


nue, Hollywood, California, who since supplied 


composite photography to several major studios in famous 


available 


screen successes, have now made their service 

for the merchandising and publicity departments of indus- 
trial and manufacturing concerns Motion pictures in 
color and with sound can now be made for industrial and 
commercial uses on 35-millimeter and 16-millimeter film 
for portable home-movie projectors, of which it is esti- 


750,000 in this To reproduce 


16-mm 


mated there are country 


sound in connection with film, additional equip 


ment is required, which is now available, so that complete 
portable sound projectors regulated for the Dunning color- 
sound pictures may be employed wherever desired. 

The Dunning process is said to be highly regarded by 
leading national advertising agencies. The professional ex- 
perience of Carroll H. Dunning in various centers here and 
the of 


Dunning, who is known as an able inventor in the 


abroad and technical knowledge his son, Dodge 
moving 
picture field, are at the service of the patrons of the Dun- 
ompany through the usual channels. 
—— 
Adding Machines Handle Election Returns 

In Portland, Ore., on the occasion of the recent national 
elections, of the 
demonstrated their ability to handle a mass of work with 
The Underwood Elliott 


Fisher Company with the Sundstrand adding machine and 


ning Process ( 


several newer type adding machines 


accuracy, speed and completeness. 


the Burroughs Adding Machine Company both placed their 
machines in the election offices charged with deciding local 
and national returns. 

Frank G. Aff, Portland the 
Elliott Fisher Company, provided Sundstrand machines 


and 


manager of Underwood 
days and nights these machines, together 


rs 


Lawrence, manager of the Burroughs Portland office, wrote 


for three 


with visible Burroughs machines represented by 


the record of the election by precincts, counties, states 


CML 


and country 
—_—<—_—_ 
Rem Rand Ohio Central Division at Columbus 


Remington Rand Inc., has established a new territorial 


organization for the typewriter division covering the cen- 
tral Ohio district. A. W. 


Townes is divisional manager 


with headquarters at 10 East Lynn street. He has been 
with the company twenty years, going to Columbus from 
Birmingham, Ala., where he was in charge of the Birming- 
ham district 

The system division in charge of Charles Byron, and 


the accounting machine division, in charge of William A 
operate at 10 East Lynn street 

———_ ———— 
Carpenter in South for Koh-i-noor 


B. Carpenter has been appointed representative 


Dierkson, also 


Ceorge 
for Koh-i-noor Pencil Company in the southern states and 
west to Texas, his headquarters being established in Dallas 

For years Mr. Carpenter was the 
Syracuse of H. H. Sullivan, was 
manager of Frost & Adams Company, Boston, 


manager of 


later 


many 


branch Inc., and 
when that 
firm was taken over by the Sullivan organization. For the 
past two years he has been in the south and now is actively 
engaged selling the Koh-i-noor line 
—nneneliiimmaiain 
Eddie Vine Pen Shop Moves 
The Eddie Vine Pen Shop recently moved from its loca- 
to the Savoy hotel, Seattle, Wash- 
This 


of the Vine shops which specialize in 


tion near the entrance 


ington, into larger quarters at 1536 Second avenue 
ond 
fountain pens as well as merchandising greeting cards, etc 
The 


cate d on 


is the sec one 


Mr. Vine himself, is lo- 


first shop, presided over by 


—CML 


Fourth avenue 
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Sell Stamp Albums 





as 
Ideal Christmas Gilits 


We manufacture a Special Christmas Album made to 


the Grand Rapids’ standard—and mederate in price. 
The covers are in dura leather or cowhide and house the 
genuine Proudfit Binder mechanism. There are glas- 
sine tissues separating each sheet which keeps the stamps 
from sticking. Albums come packed in Christmas Dis- 
play Boxes. 


We accept orders for one album—try just one in your 


store, or write for complete information. 
WRITE: 


Grand Rapids Loose Leaf Binder Co. 
GRAND RAPIDS MICHIGAN 





The NEELY SHEET COLLATER 
A Stenographic Essential! 


Second only to the typewriter and dictation machine, the 
Neely Sheet Collater is actually essential to efficient opera- 
tion of the stenographic department. Time for assembling 
letterheads, carbons and second sheets is minimized and high 
speed is maintained throughout the typing process. Carbon 
copying and manifolding operations can be handled in the 
Neely Sheet Collater with conclusive saving in time and 
effort. 


While its application to typing problems was carefully 
worked out in theory, the Neely Sheet Collater is thor- 
oughly practical, based on the actual experience of an ex- 
pert stenographer and typist. It has been tried out in 
various lines of business under service conditions and its 
value fully proven. 


A splendid profit opportunity for agents and dealers. 
Full details and terms sent on request. 
FRED W. NEELY 


37 West Jackson Bivd. Chicage 























At transfer time 


F. B. LOOSE LEAF HOLDERS 


All sorts of office copies may be kept in order, 
clean, safe from loss and ready at hand, in F. B. 
Loose Leaf Holders. Stationers recommend 
them with profit. You can adjust them to all 
sizes of records and distances between centers 
and regulate capacity by interchangeable posts. 
At $3.50 per dozen sets f.o.b. New York, F. B. 
represents the greatest available service and 
economy for the purpose. Write for sample. 





F.B. Mfg. Co. 


1228 Intervale Ave. 


New York, N. Y. 














Is it any wonder 
that it has found 
favor everywhereZ 








The ‘‘5-in-1" is one of the most 
beautiful numbering machines on 
the market today. IT GETS THE 
EYE. The 5 movements take 
care of practically 95% of all 
hand numbering requirements. 
The “5-in-1" is built strong, in- 
cluding steel wheels and drop 
ciphers for hard work and the 
price is low! Is it any wonder 
that it has found favor everywhere? 


12345, 


Fac-Simile Impression 


3 movements in 1 machine 


retailing for $7.50 


Model 110—5 wheels $7.50 \= 


Model 111—6 wheels $8.50 


MACHINE CoO. 


Los Angeles 


AMERICAN NUMBERING 


Brooklyn, N. Y., U. S. A. Chicago 
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GLOBES for the 


last-minute Xmas Shopper 


Globes are always profitable Christmas numbers to stock and display. 
Be sure you have an ample stock for your Holiday trade. Many dealers 
are making a Christmas leader of the NEW 8-INCH DESK or RADIO 

: ~amy GLOBE illustrated to 
os») the left. (Retails for 
$5.50—liberal dealer 
It is both 


useful and attractive for 


woe oe 











discounts. ) 


home or office... a 
popular seller. 





Complete stocks of 
this and other equally 
saleable Globes are 
on hand for last- 
minute shipment. 


Write for catalogue No 
33 if you do not have 
one. 


SEND IN YOUR ORDERS NOW 
ON-TIME DELIVERY GUARANTEED 


WEBER COSTELLO CO. 


W (> © DEPT. G1248, CHICAGO HEIGHTS, ILLINOIS @ 


“TIP-TOP” 
Posture Chair 


THE GUNLOCKE 











OF LINE 





Good Health 
is profitable 


Being seated healthfully is 
of especial importance if it 
is necessary to be seated at 
work all day. TIP-TOP 
seats you healthfully be- 
cause it is of correct design 
and readily adjusted to 


your physical propor- 
tions. 
TIP-TOP is the chair for progressive retailers. Offering 


first quality in every feature, it has in addition a back- 
ground of excellence. Gunlocke Chairs have been well 
and favorably known for over twenty-eight years as the 
standard of value for executive offices. If Gunlocke is 
not represented in your community, write for our prop- 
osition. 


The W. H. Gunlocke Chair Co. 
Wayland, New York 


New York City showroom: 138 Grand St. (phone Canal 6-5931) 
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CANTON 
STEEL 


A practical solu- 
tion for every 
filing problem— 


sold thru dealers 



















There is nothing mysterious 
about the practical good quality 
of Canton Filing Cabinets but 
there is much of fitness and 
convenience for business use. 
Thru the opening season and the 
year to follow, Canton will make 
forward strides in user acceptance 
by reason of its positive superior- 
ity im construction and con- 
venience, and the stimulus given 
the trade by the Canton exclusive 
franchise. Full details on request. 


The Canton Art Metal 
Company 
Canton, Ohiec 
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William Prym of America, Ine. 


293 W. Jac 4728 —37th Street _ 
= W, Jotecn Rive. Long Island City, N. Y 
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Methods of College Store Studied 

Merchandising classes under Professor Henry A. Burd 
of the Business Administration College of the University 
of Washington, will make a technical survey of the Uni- 
versity Book Store, managed by J. E. McRae, in the col- 
legiate district of Seattle, Wash. Mr. McRae is cooperat- 
ing with the merchandising committee and classes and 
will show the store methods, management policies and 
operation of the numerous office or student supply de- 
partments of a highly diverse nature, used in building a 
large volume of annual sales to the 7,000 collegians, co-eds, 
faculty members and university district residents. The 
operation of the collegiate store in Seattle will be com- 
pared by the merchandising classes with similar college 
stores in other centers where large quantities of office or 
student supplies are yearly vended.—CML 





BATES STAPLERS TO THE TUNE OF 1,100 IN 
THE FIRST STAGE OF SHIPMENT TO UNCLE 
SAM’S VETERAN’S BUREAU.—Not so long ago 
1,200 Bates staplers were shipped to the Treasury 
Department. Now the Bates Manufacturing Com- 
pany, Orange, N. J., points with pride to the fact 
that its roster of government bodies using Bates 
staplers includes the Senate, the House, the Navy, 
the Treasury and the Veteran's Bureau 


—— 
Selectograph Displayed to News Circulators 
The Selectograph Corporation, Chicago, made displays 
of its addressing machines in connection with the annual 
convention of the Audit Bureau of Circulation, Chicago, 
October 19-20. The convention sessions were held in the 
Stevens hotel, and the Selectograph machines were shown 
to many circulation managers in the display maintained at 
the Stevens. The classification feature of the Selectograph 
was studied carefully by many of the visitors, as a com- 
plete breakdown of circulation can be secured at the same 
time the papers are being addressed for subscribers. 
a ee 
Gaston Moch Twenty-five Years a Stationer 
Gaston Moch of Montesano, Wash., is now rounding out 
his twenty-fifth anniversary as a stationer in that city. 
During that time he has become one of the leading sta- 
tionery and office equipment dealers of the Gray’s Harbor 
district. He is one of those who are sponsoring the “In- 
vestigate Washington” movement further to develop the 
immense resources of the great lumber regions of the state. 
—CML 
—~ ——— 
Advertising House Moves 
LaPorte & Austin, Inc., announces the removal of its 
offices to 330 West Forty-second street, New York City. 
This is one of the better known advertising concerns, 
which handle among others several office equipment ac- 
counts. 
a 
E. E. Bates Visits Chicago Quality Park 
E. E. Bates, general sales manager of the Quality Park 
Envelope Company, visited the Chicago branch in Novem- 
ber. He had gone to Cleveland to attend a meeting of the 
sureau of Envelope Manufacturers. 
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A line which has _ both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 


MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 
BROOKLYN (Station 2) N. Y., U. S. A. 
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as fasta d 
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3. When the 
ompleted take he Nnood 


in one hand, the paper 
in the other, and pull 
Sheets and arobons 


separate as a un 


More work done 


But no more 
stenographers 


i it: Red Writing Hood System saves 30 
minutes out of every hour spent in stuffing 


ind removing carbon [he operator's time 
all productive time 

M vor accomplished. Better worl 
too—cleaner, sharper, and in more perfect 
ilignment Loose carbons, curled carbons 
ire eliminated. The three pictures below tell 
the entire st 

You can sell the Red W riting Hood System 
lo see it is to want it And you reap a sub 
tantial profit In four weights and three 

* finish Write for the full facts 





2. Insert in the machine 
as a unit Cannot 
get out of alignment 





typin is 





1E AULT & WIBORG COMPANY 


Subsidiary of the International Printing Ink Corporation 


Cincinnati, Ohio 





ULT & WIBORG CO., Cincinnati, Ohio. 


know more about y 4. & W. Rid Writing Hood System. 
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Portland Stationer Turns Author 


Richard Montgomery, grandson of the late J. K 
Gill Company, Portland, Ore 


Gill, 


and a member of the J. K 


is well known in his section as a clever speaker, partici 


pating in conventions and other public gatherings, and 


reviewing books for the Gill Company over the air 


Montgomery has re 


Office Appliances learns that Mr 
cently written a book on Lorne Knight, Alaskan explorer, 
and the trips he made to the Arctic Mr. Montgomery 
recently addressed the first Northwest Book Fair held last 
month in Seattle, where books of all kinds and descrip- 
tions were brought together and many of the rarer vol 
umes were sold at fancy prices. —CML 
————— 


ALTHOUGH HE IS A HOSPITAL “CASE” COLONEL “‘BILL"’ RANKIN 
CARRIES ON With a dictaphone at his bedside, William H. Rankin, 
president of the William H. Rankin Agency keeps up with his business 
in spite of the fact that fractures of the right leg and numerous bruises 
as a result of being knocked down by an automobile keeps him in the 
hospital. The cylinders he dictates are sent by messenger to his office 
where they are transcribed by his secretary 
an 
Consolidated Typewriter Company Moves 

The Consolidated Typewriter Company, operated by 
John R. Conklin, 8 Sixth street, North, St. Petersburg, 
Fla., has moved to 9 Sixth street, South This business 
was established in 1922 by D. McA. Cameron Late in 
1923 E. C. Hale became a partner. In 1929 Mr. Cameron 
retired from the business on account of ill health, and sold 
his interest to Mr. Hale. The latter continued until last 
summer, when he sold out to John R. Conklin, Clearwater, 
who has conducted a typewriter business at that city since 


1926 
—@—_ — - 
Millers, Inc., Elect Officers 


elected at a 


Officers for Millers, Inc., Atlanta, Ga., were 
recent meeting following the re-organization and incor 
poration of the firm. John M. Miller was elected president 
of the concern, with James T. Miller vice-president and 
Orme Miller secretary and treasurer. Election of officers 
completes the re-organization which was started in the 
summer.—JHR 
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make 
this 
fest 


Compare FIBERTEX value—the quality of 
stock, the accuracy of cutting, folding and 
cementing, the thickness of fronts and 
backs, the gussets and reinforcements. Then 
consider prices and terms. Get one of your 
customer friends to try out FIBERTEX in 
service. Illustrated price list and full de- 
tails will be sent on request. 
* 


Ak RTP. JOSEPHSON 


LS MANUFACTURING 





The only line made with 
cloth reinforced flaps — an 
exclusive patented feature. 


Expanding, flat mailing and CORP. 
flepockets contsinem ete, 622 BROADWAY 
if files, NEW YORK 


UTILITY expanding files, 
Bankers’ Cases and Vertical Chicago Office and Stockroom 
Files. 173 WEST MADISON ST. 
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23° cess SANITA 


PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
artitions, wire guards, etc. SPECIAL 
WIRE GOODS MADE TO ORDER. 




















PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 








The “Aluminum” Pocket Seal | 
and other MARKING DEVICES 





POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 





Cooke Self - Inking 
Rotary Dater Rubber Stamps 


S 


Numbering 
Machines 





{ 
FARWE| 





dlap y: > “RN 


BALEXAND! 


NAME PLATES 





METAL CHECKS 


BADGES 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 


















Do You Sell 
CLIP-ONS 


& 
@ 


o 





Most office people prefer Clip-Ons. Clip-Ons are easier 
to use and fasten more securely than other types, at the 
same time making a more attractive and pleasing appearance. 
There is nothing odd or unusual about Clip-Ons, they work 
and look like paper fasteners ought to work ond foak. 


CLIP-ONS are made in three sizes, brass or nickel finish, 
and packed 100 in a tidy green box, ten boxes to the car- 
ton. Clip-Ons pass thru the mail without difficulty, they 
are excellent for temporary use on active papers or for the 
file. Proposition to stationers on request. 


CLIP-ON CORPORATION 


Oswego, New York 























Every woman is interested in beauty 


and—in being attractive. Cash in on 
that interest and desire by using the 
display pictured above. Munson Keys : 
are an aid to the stenographer in main- 
taining her beauty and attractiveness. 


Ask us for full details, 


samples. 


prices and 


Munson Supply Company 
348 Hudson Street | 
New York City 
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1933 Calendars 


Our 1933 calendars are ready now. Pads 
in all commercial sizes and made to fit 


all stands. “TODAY’S APPOINT- 
MENTS,” size 5 x 8, and “TODAY IS” 


Full 
“EVEREADY” 


Immediate delivery on full line of 
patented stands, all styles, 
sizes and finishes. 


wall styles are popular numbers. 
stock of refill pads of * 
style. 












A sample of any number in 
our line, along with 
quality, price and 
delivery, is our best 
salesman. Our price 
schedule in- 
cludes no com- 
missions or 
other 
heavy 
overhead 
expense. 


aaseee®®™ 


Perfect Peerless Calendar Co. 
203 S. Dearborn CHICAGO 


Established 1915. Doing a national business seventeen years. 


Street 
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Repeat Orders 


Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “open 
for representation” list. Inquire. 


Crown Ribbon & Carbon 
Mf. Co. 


Rochester, N. Y. U.S.A. 














= PERFECT en 


D oes not deteriorate 

U niform quality always 

P erfect for stylus 

A II sizes for every machine 
C lean, clear copies 

O n white backing sheet 


Satisfaction guaranteed 

ested and proven 
Exceptional for long runs 
NON CELLULOSE 
C lear visibility 
| nstant proof reading 
L atest improved package 
S old by Stationers everywhere 











DUPLICATOR PAPER SUPPLY CO. 


224 WO. DESPLAINES st. tL HAYMARKET 6525-6-7 
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FURNITURE 


Chicago, 11.—‘‘Ham’’ Warnock, manager at Chicago and Minneapolis 
for The Berger Manufacturing Company, made business trips to Milwau- 
kee and Minneapolis in November. 

Denver, Colo.—Will T. Hughes, of The Weis Manufacturing Company, 
covered the coast cities recently. 

Gary, Ind.—The Halco Manufacturing Company has been chartered in 
Delaware to manufacture furniture for offices and stores; capital stock, 
$25,000; Colonial Charter Company, charter representative, Wilmington, 
Del 

Herkimer, N. Y.—W. D. Poil has been elected president of the Hor- 
rocks’ Desk Company He had been acting sales manager since May 1, 
1932, and previously had been a field agent. 

New York, N. ¥.—The local branch of The Meilink Safe Company ha 
been moved to the Lincoln building, 60 East Forty-second street. W. P. 
Hood is the local manager 

New York, N. Y.—The Rivoli Office & Store Equipment Company has 
been chartered ; capital stock, 120 shares common; J. Greenspan, charter 
representative, 67 West Forty-fourth street. 

New York, N. Y.—-Jack Janco has opened an office equipment and sta- 
tionery store at 130 East Forty-second street. He has been engaged in 
the business the past seventeen years 

Philadelphia, Penna.—-T. Shyrock, of Remington Rand Business Serv- 
ice Inc., addressed the November meeting of the File Executives Asso- 
ciation of Philadelphia on ‘‘Record Protection.’’ 

San Francisco, Calif.—The Rucker-Fuller Office Furniture Company is 
making a fine display of Shaw-Walker products on the principal thor- 
oughfare. 

San Francisco, Calif.—The Office Appliance & Equipment Company has 
moved to Room 211 of the Chancery building, 564 Market street. Hereto- 
fore the company had a ground floor store. 

San Francisco, Calif.—The Yawman and Erbe office in San Francisco 
has been duly installed in its new headquarters at 50-60 Fremont street. 
Here they have to themselves a large deep building of four stories and 
basement. This gives ample space not only for the sales and office rooms 
on the first floor, but for storage and shipping, as well as room for the 
printing plant on the top floor The great sales floor room has been 
entirely decorated, the walls finished in light neutral shades, the floor 
sanded and smoothed, large mauve rugs used to help give a pleasing effect. 
The offices are located at the rear of this floor, with convenient appoint- 
ments, and ample light. The width of the floor gives ample opportunity 
for an elaborate display of desks through the body of the room, and for 
filing cases and other equipment on either side, the total assemblage in its 
volume and variety being far more impressive than if divided among a 
group of rooms. The company feels justified in this expansion for the 
reason that the floods of used furniture that have swamped the markets 
for several years are beginning to ebb, and the look ahead is for better 
activity 

Seattle, Wash.—The Lowman & Hanford Company plans to occupy the 
first three floors of its new building on Second avenue about January 1. 











MARKING DEVICE §S 


Chicago, t!!.—Roy Melind, vice-president of the Louis Melind Company. 
covered Michigan, Ohio and Indiana in an automobile, featuring ‘‘Melco,”’ 
the company’s new type cleaner. He succeeded in adding appreciably to 
the distribution of this product, which now appears in the stores of 
many marking device manufacturers and dealers. 

Elizabeth, N. J.—The Fulton Specialty Company has made two appoint- 
ments in the far west. J. L. Jeffrey will work the Los Angeles territory, 
and Norman Lincoln will work out of San Francisco. 

Philadelphia, Penna.—Notaries Equipment Company, Market Street 
National Bank building, has been registered as a commercial title in the 
common pleas court by A. M. Radetzky, 5064 Whitaker avenue. 











RAAB er * 


Ashland, Ohio.—The Hostettler Typewriter Company of Mansfield has 
opened a branch store at 117 West Second street. Don T. Hostettler is in 
charge. He has been in the typewriter business the past seven years. 

Bloomington, Iil.—The Woodstock Typewriter Company has appointed 
Hall & Marlin its distributor here. 

Boulder, Colo.—The Herkert Typewriter Exchange is a recent addition 
to the list of distributors of the Woodstock typewriter. 

Casper, Wyoming.—W. L. Talbot has moved his office machine store to 
152 South Walcott street. He handles typewriters, adding machines and 
office equipment. 

Chicago, I11.—C. J. Sigloch, of the collection department of the Royal 
ae Company, Inc., spent several days in November at the Chicago 
office. 

Chicago, til.—The Democrats won in the presidential campaign sales 
contest conducted by the local branch of the L. C. Smith & Corona Type- 
writers Inc. 

Chicago, IIi.—-A. Lundstrom has joined the local branch of the L. C. 
Smith & Corona Typewriters Inc. He had been connected with the Chi- 
cago branch previously 

Chicago, tll.—W. J. Kennedy, manager here for the American Writing 
Machine Company, has adopted chromium plate for the rebuilt machines 
turned out by his branch. He finds that it stands exposure to coal gas 
in the atmosphere, and handling incidental to use, better than nickel 
plate, and makes a more attractive job. 

Chicago, Iil.—W. A. Walkup, who had been a salesman at Duluth, 
Minn., for the Underwood Typewriter Company, has joined the Chicago 
staff. Fred Simmons is also a new salesman here for the Underwood ma- 
chine. Before the World War he had been with the Remington Type- 
writer Company Later he went into the real estate field, and has now 
returned to the sale of typewriters. 

Chicago, !11.—-The Paramount Typewriter & Supply Company, 421 South 
Dearborn street, has succeeded Typewriter Headquarters, 412 Plymouth 
court. In addition to typewriters the new business will carry office ap- 
pliances, Bentson steel office equipment, ribbons and carbons, ‘‘Kive’’ 
writing ink, and office supplies. 











One Idea—One Aim 


The Scripto Mfg. Co. makes and sells nothing but 
low priced mechanical pencils and their supplies. 
Every effort is concentrated on promoting the general 
use of this type of pencil. Scripto alone is vitally 
interested in building for the stationer a permanent 
and profitable business on the low priced mechanical 


pencil. 





No. 4 Scripro— 
Retail price—10c. 
Loads with a 4 inch 
lead. Round or hexa- 
gon barrel in black, red, 
blue, green, yellow or 
purple. 





No.33 Duoront— 
Retail price—25c. 
Writes in TWO colors. 
Made with red and 
blue ends, red and 
black ends, blue and 
black ends. 


No. 5 Scripro—Retail price—15c. The world’s most efficient 
pencil. Writes 25% more words without reloading than any 
other mechanical pencil. Uses 5-inch leads. Round and hexagon 
shape in the same colors as the No. 4. 

SCRIPTO SMOOTH WRITING LEADS—10 DEGREES 
OF BLACK, 15 COLORS. A LEAD FOR EVERY PUR- 
POSE. LEADS AND ERASERS*AVAILABLE IN PACKS 


OF VARIOUS QUANTITIES. 


Manufacturing Co. 
Atlanta , Ga. 
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MAKE SURE YOU’RE 
RIGHT -- THEN 


GO 
AHEAD 


OFFICE APPLIANCES 


Columbus, Ohio.—Remington Rand Inc., has established headquarters 
for the central district at 10 East Lynn street, in charge of A. W. Townes 

Edmonton, Alberta, Cana.—The Alberta Typewriter Company is now 
selling Woodstock typewriters 

Elyria, Ohio.—The Elyria Typewriter & Supply Company, Elyria block, 
has been purchased by D. L. Burns from J. P. Kracht Mr. Kracht has 
operated the business the past four and one-half years 

Flint, Mich.—The LaVanway Typewriter Company has become a dis 


| tributor for the Woodstock Typewriter Company 


| 
| 


; you making all you can from the | 


sale of waste baskets? Not if you’re splitting your 


efforts among several makes, tying up your ce pital and 


swelling your inventory with a needless number of 


sizes and styles. 


The way to make money is to make up your mind 
which is the best complete line—built right, styled 
right, priced right —then go ahead and sell that one 


line, and that one only. 


If you've seen the Canco line—compared it from every 
standpoint—that’s the one you'll choose. Metal. There- 
fore durable, fireproof. Handsome oak, mahogany and 
walnut finishes—as well as green and white. Therefore, 


beautiful, right for home, office, institution. Complete 


—therefore effective with every type of customer. Yet | 


not needlessly large. 


Canco metal baskets are profitable. And they move. 


Hadn’t you better find out more about them ? 


Galvanized Ware Department 


AMERICAN CAN COMPANY 


City Park Avenue and Hamilton St. 
TOLEDO, OHIO 























Hilo, T. 1.—L. W. Swedtman has been appointed manager here by the 
Underwood Typewriter Company 

Kokomo, Ind.—The Boyce Letter Shop is now listed with the national 
distribution system of the Woodstock Typewriter Company 

Minot, N. Dak.—-The Minot Stationery Company has taken on the dis 
tribution of Woodstock typewriters 

New Brunswick, N. J.—-Harry Strauss has opened a typewriter, furni- 
ture and stationery store at 92 Church street. He had operated a station 
ery store in this city some years ago, leaving that line to enter the radio 
business 

Peoria, lil.-Ray Defenbaugh has become dealer here for the L. C 
Smith & Corona Typewriters Inc. Mr. Brown, who had been a salesman 
for the former dealer, continues temporarily with Mr. Defenbaugh 

Philadelphia, Penna.—Barney Stapert, speedster for the Underwood 
Typewriter Company, demonstrated the company’s new models in the sta 
tionery department of Strawbridge & Clothier when that department store 
dedicated its new building in November 

Portiand, Ore.—-The Office Shop is a new Woodstock distributor 

Rockford, Ill._-The Rockford Typewriter Service Company, an estab- 
lished business, has moved to 221-25 Rockford News Tower 

St. Louis, Mo.—The Withington Typewriter Company, 1122 Locust street, 
has been chartered to handle typewriters, office machines and office sup 
plies 

San Francisco, Calif.—Stanley A. Pitz, western representative of the 
Kleena Corporation of Montclair, N. J., back from a selling trip through 
northern California, declares that he only has to make a single demon 
stration and the “‘Kleena’’ type cleaner is sold 

San Francisco, Calif.—The O’Connor-Moffatt toy department has taken 
on the children’s typewriter sales Along a long low table are arranged 
eleven Remington junior typewriters Small chairs for each one Paper 
is there, and the children are invited to sit down and use them 

San Francisco, Calif._-W. G. Chamberlain, vice-president and western 
division manager of the Wholesale Typewriter Company, returned recently 
from a trip to New York. He feels more optimistic than for some time, 
and based on his observations, declares that “‘Things are actually picking 
up 

San Francisco, Calif.—W. J. Montgomery, sales manager for the port 
able division, Royal Typewriter Company, Inc., during a recent visit to 
San Francisco, reports new “Signet’’ selling throughout the Northwest 
beyond expectations Such is the experience also of the San Francisco 
office 

San Francisco, Calif.—-The display of the new Underwood, Jr., in the 
windows of the Underwood Elliott Fisher headquarters at 531 Market cer 
tainly has a ‘‘Why-not-Buy’”’ attraction about it. A white-and-black back 
ground with silver trim is strikingly ordered. Five machines on a slightly 
raised platform resting on a silver mat Three others above so gleam 
ing from highlighted alcoves that they appear to be worth $134.50 instead 
of the announced price of $34.50. F. G. Fink, the manager, states that 
every dealer who takes a good look at them wants them They are tem 
porarily so short that they are selling out of the display window An- 
other want met just in time, so that their sales volume keeps up sur- 
prisingly 

St. Petersburg, Fla.—The Consolidated Typewriter Company has moved 
from 8 Sixth street, North, to 9 Sixth street, South 

Shreveport, La.—The Castie Printing Company has taken on the sak 
of Woodstock typewriters 

South Bend, Ind.—-M. Forbes, salesman here for the Chicago branch of 
the L. C. Smith & Corona Typewriters Inc., has been turning in some 
big orders 

Spokane, Wash.—-Sales relations have been established by the Shaw & 
Borden Company with the Woodstock Typewriter Company 

Trinidad, Colo.-A sales franchise from the Woodstock Typewriter 
Company has been secured by the Western Office Supply Company 

Vallejo, Calif.—Frank B. Ternes has undertaken the sale of Woodstock 
typewriters 





ADDING MACHINES 





Chicago, Il!._-The Burroughs Adding Machine Company has leased 
the bank floor of the Morton building, Wells and Washington streets, for 
ten years. Occupancy is planned for January 1, after extensive re 
modeling 

Chicago, tl!1.—W. F. Riley, assistant domestic sales manager for the 
Marchant Calculating Machine Company, with headquarters in Oakland, 
Calif., visited the local branch in November.—Harry Shiflette, manager 
of the Chicago branch has assigned Norman Whitlock to a Chicago terri 
tory. Mr. Whitlock was with the Chicago branch some time ago, and re- 
cently had served the company at Dallas, Texas, and Providence, R. I 

Seattle, Wash.—The local branch of the Monroe Calculating Machine 
Company has been moved from the Central building to 1328 Sixth avenue 





OTHER MACHINES 





Chicago, !!.—The Electrozip Pencil Sharpener Company, 224 South 
Michigan avenue, has been chartered to manufacture and deal in electric 
pencil sharpeners, etc. Capital stock, 2,000 shares no par value; incor- 
porators—Carl Tolpo, A. E. Tolpo, George J. Tolpo and Herbert M 
Johnson 

Memphis, Tenn.—W. E. Pixley, who had been agent here for The 
National Cash Register Company, at Muskogee, Okla., has been made 
manager of the Dayton Scale division of the International Business Ma- 


| chines Corporation here His office is in the Medical Arts building. 


New York, N. Y.—The Multistamp Company has appointed Clement 
Pueschel export manager, with offices at 1841 Broadway 

New York, N. Y.—Copy Devices has been chartered to handle office ap- 
pliances ; capital stock, 2,000 shares common; E. L. Jacobs, charter repre 
sentative, 342 Madison avenue 











DECEMBER, 1932 
































Instantly Moistens — Practical 


— Convenient — Simple. 
A beautiful Nickel-Plated Article. Always ready 
for use—no waiting. Leak proof water container. 
Positively sanitary, non-sticky. 

The Famous Argus Specialties. 
Paper Clips 

Pen and Pencil Clasps 

Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 


ARGUS MANUFACTURING CO. 
1134-44 N. KILBOURN AVE. CHICAGO, ILL. 


Dealers: Write for beautiful counter-easel. 
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For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringin 
out new metals embodying latest developments —_ 
improvements, this service is psec am. valuable 
in its field. 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 


6816-6824 Arsenal St. ST. LOUIS, MO. 
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IMPORTANT 


The Pelouze Mfg. Company are now fur- 
n ishing their entirenew line of Postal Scales, 
with dials that comply with the latest 
postal laws. Send for catalogue. 


“Duotone” finish for all 

Pelouze Postal Scales 
They tell automatically the exact 
amount of postage, in cents, re- 
quired on all mail matter, in- 
cluding parcel post rates by 
zones. Warranted accurate. 
Beautifully finished in the new 
“Duotone” finish, red and black 
or green and black. 


“NATIONAL” (<= 
P "| “STANDARD” 


aa 




















MADE IN SEVERAL 
STYLES @ INTENDED 
FOR INDIVIDUAL DESK 
@ LIBRARY @ OFFICE 
OR SHIPPING ROOM 
















Dealers supplied 
through leading 
Jobbers 








Made in Two Sizes: 
No. 2 “Standard” capacity 2 pounds. 
No. 4 “Stendard” capacity 4 pounds. 


PELOUZE MANUFACTURING CO. 
232-249 East Ohio Steet & CHICAGO, ILLINOIS 


Original Manufacturers of Reliable Automatic Postal Scales 











For Over Thirty Years . . 
THE LEADERS .. 





JUMBO GEM 





PERFECTION No. 50 


PERFECTION No. 70 


“Perfection,” ““Gem™ and “Jumbo Gem” Calen- 
dars are the original desk calendars. Standardize 
on the GENUINE. Manufactured solely by 


Defiance Sales Corporation 
72 SPRING STREET NEW YORK 


























Apply gummed patches as easy as 
rubber stamping with GRAFFCO 


PRESS-A-PATCH 





Holds 100 gummed cloth patches and places 
them one at a time in exactly the right place. 
Self centering over punch holes. Simple as 
ABC... saves time, saves patches, saves 
sticky fingers. Comes complete with 100 
patches; refills in 100-patch tubes. A _ fast- 
selling office necessity. 

Write us for details on PRESS-A-PATCH 


and other Graffco devices. 


GEORGE B. GRAFF COMPANY 


64 Washburn Ave. Cambridge, Mass. 
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BLACKBOARDS 


SELOC GLASS 

tly to BLACKBOARDS 

v € 44)Y4 Wifi, 

ey, ‘Al Guaranteed for the 
i aa Life of the School 

that rétains tts - 
blackness SELOC SLATE 

YW revolves NATURAL SLATE 


Framed or Unframed 
Hanging Type 
or on Rollers 


BLACKBOARD 
CLOTH 


Silicate 
Book Slates 


CORK 
BULLETIN BOARDS 


Oak finished frames or unframed—Alll Sizes: 18x24 inches and up 


N.Y. SILICATE BOOK SLATE CO. 
20 VESEY STREET: ++ -- NEW YORK CITY 











HAVE YOU TRIEDTHE NEW 








Since staple fasteners were in- voices, checks and letters, or 

vented there has been no corrections. 

adequate means of extracting Office employes have told us 

them from the papers to that the Bernard Staple Ex- 

which they were attached. tractor is an office necessity 
, when these occasions arise. 

WwW e have found th a= very tat : 

frequently this has to be done. _Retail Price 75c; Order Your 

From bills, blueprints, in- Dozen Today. 


THE WM. SCHOLLHORN COMPANY 
NEW HAVEN, CONN. 




















A 


New 


/ Low 
Product = Price 











NUMBER 
332 


OUR NEW DUPLICATING INK is a brand new product 
at a new low price . . . thoroughly tested and enthusi- 
astically OK'd by our biggest distributors. 


No. 332 is a positive Black—will not separate. Dries 
quickly on the paper—no smudge and gives off 5 to 10% 
more copies per pound. Will not dry or harden on the pad. 
Performs perfectly on either open or closed type machine. 


DISTRIBUTORS—We have an attractive, profitable, 
business building proposition that will increase your 
duplicating ink business, month after month. 


Write for Details 


Ink Specialties Co. 
519-21 So. Laflin St. 
Chicago, Tl. 
Dept. B 
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RIBBONS AND CARBON 





Chicago, !1l.—A November road trip by F. S. Cooper for the Codo 
Manufacturing Corporation, took him to St. Louis, Kansas City and Des 
Moines. 

Chicago, il1.—J. A. Salisbury, manager here for the Kee Lox Manufac- 
turing Company, visited the factory at Rochester, N. Y., in November. 

Chicago, t11.—William J. Pallowick has joined the local sales organiza- 
tion of The Ault & Wiborg Company, handling sales to public utilities 
He had been with the Chicago & Northwestern Railway twenty years, and 
was recently with the General Electric Supply Company 

Les Angeles, Calif.—Walter Funck, of the F. 8S. Webster Company, 
called on the trade in Southern California recently, traveling by auto- 
mobile. 








STATIQONER F 


Anaheim, Calif.—Ted Hollen has opened a stationery store and circu- 
lating library at 157 West Center street. He had operated a stationery store 
in Los Angeles heretofore. 

The Bronx, New York, N. Y.—The Master Printers & Stationers has 
been established at 526 Bergen avenue, handling typewriters and commer- 
cial and social stationery 

Bridgeport, Conn.—The Sallam Office Equipment Company has been 
chartered ; capital stock, 200 shares no par value; incorporators—Mary 
A. Calvin, Louis Bohrer and Rose Schnee, Newark, N. J. 

Chicago, I!1.—Kohn Bros., an established business at 1239 Blue Island 
avenue, has been chartered to conduct a stationery and printing business ; 
capital stock, $4,000 common ; incorporators—Charles L. Kohn, Hyman A. 
Pierce and Isadore M. Leavitt 

Denver, Colo.—George Thompson has been appointed manager of the 
wholesale department of the W. H. Kistler Company. He has been with 
the P. F. Volland Company 

East Arlington, Mass.—Phil Weinberg has opened an office supply store 
at 186 Madison avenue 

Elkhart, Ind.—The stock and fixtures of the Timmins Stationery Com- 
pany, were sold to Arthur C. Mund, under order of the United States 
court 

Hermosa Beach, Calif.—T. C 
variety store to 400 Camio Real; he had been 
years at 1213 Hermosa avenue 

Hobart, Ind.—The City Stationery Store has been opened to deal in 
Stationery, school supplies and office machines. 

Newark, N. J.—-The Atlas Office Supply Company, formerly at 47 Spring 
street, has moved to 378% Springfield avenue 

New York, N. Y.—Louis Krupnik has leased space at 65 West Thirty- 
ninth street for a stationery and print shop 

Oakland. Calif.—The opening of the new stationery and office supply 
store at 422-26 Fifteenth street, known as the Stanton-Mielenz Company, 





Sheehan has moved his stationery and 
located the past twelve 


adds another strong business organization to the Oakland enterprise 
roster. The principals are Charles F. Mielenz, J. D. Stanton, James A. 


Chapin, and H. S. Keys. Chapin has for some time past been connected 
with similar business enterprises in the city. Mr. Mielenz was formerly 
with the Pacific Manifolding Book Company eighteen years as director of 
sales; also treasurer and sales manager of the Northwest Envelope Com- 
pany; and vice-president and manager of the Sunset Fanfold Company. 
Keys, a specialist in pen repair work, has been in the office supply and 
fountain pen business in the city for the past ten years. Stanton has had 
many years experience in the typewriter, carbon paper, and general 
office supply business. Starting the new store with entirely new stocks, 
and having among them a wide experience as well as each of them an 
extensive circle of acquaintances, they begin under favorable auspices 

Paterson, N. J.—The Passaic County Stationery Company has moved 
from 19 Hamilton street to 21 Hamilton street 

Philadelphia, Penna.—The Marx-Lyons Company, 23 North Tenth street, 
has moved to 1023 Filbert street 

Portland, Ore.—-M. A. West, 343 Forty-third street S. E., has invented 
a new type of pencil eraser. The eraser is inclosed in a sleeve. The 
sleeve is threaded so that by turning it on the pencil the eraser is pushed 
out as required 

Providence, R. 1.—-The Preston & Rounds Company, 49 Exchange place, 
has been petitioned into bankruptcy by Howard L. Wheeler, president 
and stockholder. This business was organized in 1928, succeeding the 
Preston & Rounds Company, Inc., founded over 100 years ago 

San Francisco, Calif.—-Arthur Frey, of the Schwabacher-Frey Company, 
is now on his usual fall business trip to the Hawaiian Islands 

San Francisco, Calif.—The salesmen of The Conklin Pen Company, both 
north and south, report that their recent trips have found the trade in 
considerably more optimistic mood, and that there has been some increase 
in sales 

San Francisco, Cal.—Isabel Clark, stationery buyer for the Emporium 
Department Store, 835 Market street, has returned from her second buying 
trip east. This time she visited some of the paper mills as well as the 
stationery manufacturing plants 

San Francisco, Calif.—The City of Paris department store has reverted 
to the Verdier family, its founders: and all connection with the Schles- 
singer interests has been severed. Paul Verdier, grandson of the founder, 
Felix Verdier, has been made president. Harry Cooper remains in 
charge of the stationery department 

San Francisco. Calif.—George E. Ruff has been chosen as buyer for the 
Hale Bros. stationery department, the position recently vacated by the 
death of M. Dowling. Ruff has been in contact with the stationery busi- 
ness for the past twenty-six years. From ’27 to last year he acted as 
stationery buyer for Kaufmann’s, Pittsburgh, Penna Until the present 
he has been handling a greeting card line, but is pleased to be back as 
buyer for what appears to be a very promising department. 

Somerville, Boston, Mass.—Francis A. Dardis has leased space in a 
new business block bounded by Union square, Washington street and 
Somerville avenue, as the location for a stationery store. 

Troy, Ohio.—The Boring Office Supply store on West Main street has 
assigned. This business has been operating six years. 


——— —— 


Estonia Increases Typewriter Duties 
Commerce Reports] Estonia has made a number of increases in im- 
port duties, including those on typewriters. The former duty on type- 
writers, parts and accessories was 3.00 Estonian crowns per legal kilo; 
new duty, 5.00 Estonian crowns per legal kilo. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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The Standard .! Quality 


in either 








Paper Gusset or 


Tan Cloth Gusset 
Styles 









PAT. 1734642 
Double Thick —Glue-Welded Fronts and 
Backs With Interlocking Gusset Tops 


Reinforced at Every Point of Wear 
PRICED AT THE PRESENT MARKET 


ORDERS FOR STANDARD ITEMS 
SHIPPED ON DAY OF RECEIPT 









QUALITY PARKA 


ENV. CO. 





11-116 MERCHANDISE MART 
—CHICAGO— 
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Everybody Says: 


“IT’S THE BEST THING OF 
THE KIND EVER BROUGHT OUT”! 


Even though we knew it was good the welcome given 
the Hotchkiss Stapling Plier surprised us. It took the 
It made customers who had never 
It's being used 





trade by storm 
heard of a paper fastener want one. 
today in homes, offices, stores, schools, factories—by 
men, women and children. And the more sold the 
bigger the demand—with a steadily rising market for 
staples. 

HOTCHKISS STAPLING PLIER has made the big 
news and sales hit of 1932. It’s the item to feature 
for this year It gets you business where you 
never got it before—it builds good will and repeat 
orders—it's useful, needed by everybody. If you 
havent seen the Hotchkiss Stapling Plier, send for 
your assortment, free window and counter displays, 
sales helps, etc. Everybody says 

Hotchkiss has done it again— 
brought out the best thing 
of the kind ever produced 
—a real money 
maker for you. 


now. 












MODEL H54N.P. 
List $2.50 


THE HOTCHKISS 
SALES COMPANY 


Norwalk, Conn. 


Trade Mark—Panels of 
Contrasting Colors 


HOTCHKISS 


STAPLING PLIERS 
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PENS AND PENCILS 


Albany, N. Y.—The Prosperity Pen Sales Corporation has been char- 
tered to deal in merchandise; capital stock, 200 shares common; 8. V 
Ryan, Albany, charter representative 

Chicago, tll.—-The Saeger Pen Company 
corporate charter, reducing the capitalization 
value to 2,500 shares no par value 

Chicago, #11.—The assets of the Johnson-Chelton Manufacturing Com- 
pany, 1219 Belmont avenue, were sold at auction November 11, by order 
of the creditors. This business succeeded the Swanberg Manufacturing 
Company 

Dallas, Texas.—George B. Carpenter has been appointed representative 
for the Koh-I-Noor Pencil Company covering the Southern states west to 
Texas, with headquarters here 





has filed an amendment to its 
from 5,000 shares no par 


Dayton, Ohio.—The Pencil Printing Corporation has been chartered to 
do a general printing business; capital stock, $500; incorporators—Henry 
B. Dalton, Ray J. Kern and David P. Haber. 

indianapolis, ind.—-The Pen Shop, Inc., formerly at 41 West Ohio 


street, has been moved to 47 Monument Circle. John E. Keller, president 
and treasurer of the company, established the business after release 
from army service at the close of the war. The first enterprise was a 
fountain pen repair shop, which soon expanded to a retail pen store 

Los Angeles, Calif.—C. C. Gregory has been made manager of the pen 
and greeting card departments of Eggers Dollar Stores, Inc., 539 South 
Broadway. 








LOOSE LEAF 


New York, N. Y¥Y.—The Henry Kleinberg Company, 90 West 
has celebrated its thirteenth anniversary 

Quality Park, St. Paul, Minn.—A new and complete line of loose leaf 
products is to be placed on the market in January by the Brown & Bigelow 
interests. 

San Francisco, Calif.—The Hall & Smith Company is making a nice 
display of the J. C. Moore loose leaf items, and reports that it is getting 
some increased business over this territory. Hall & Smith recently moved 
into new and more attractive quarters with better window display ad- 
vantage at 411-15 Market street. 





Broadway, 








BUSINESS OPPORTUNITIES 


Important to Manufacturers 


The following detailed inquiries, received direct from readers of OFFIce 
APPLIANCES, are tangible business opportunities. 


Wants Abroad 

East Indian Representation Offered—Das & Bhowmik, directors of 8S 
N. Sen, Ltd., P-3, Chittaranjan avenue, South, Calcutta, India, wish 
to hear from American manufacturers who desire representation in the 
Indian Empire, including Burma. The organization works on a commis- 
sion basis, figured on the net value of the exports effected in India and 
Burma Branches are conducted at Bombay, Madras, Rangoon and La- 
hore References given include the Beckley-Ralston Company, Chicago, 
Ill Laher Auto Spring Company, Oakland, Calif. Banks mentioned are 
The National City Bank of New York, Calcutta; The American Express 
Company, Inc., Calcutta; the Central Bank of India, Ltd., Sandhurst 
Road branch, Bombay 


Wanted Here at Home 

Eastern ltowa Distribution—The V. L. Dodds Company, 325-27 Second 
avenue, Cedar Rapids, lowa, is prepared to give representation to the 
manufacturers of two or three lines in eastern lowa. The company is in the 
school furniture and supply business. 

Energetic Chicago Representative.—A prolific traveling salesman, with 
both retail and manufacturing experience, can serve several manufacturers 
of stationery and office specialties in the Chicago territory Has fine 
record and wide acquaintance. Address Sem. 44, care of Office Appliances, 
417 South Dearborn street, Chicago, Ill 

Office Lines for Springfield—-The Typewriter Inspection Company, 
State street, Springfield, Mass., is interested in taking on a few 
which are not now represented in that city 

Office Equipment Catalogues Requested.._0. James 
lished an office furniture business at 6 West Long avenue, 
He requests catalogues from manufacturers of office furniture 
had been formerly with The Clemetsen Company and The 
Shattuck Chair Company 

Southeastern U. S. Distribution.—-C. S. Kimball, P. 0. Box 1246, Ashe- 
ville, N. C., wishes to hear from manufacturers desiring representation in 
East Tennessee, the western half of the Carolinas, Georgia and Florida 
He is experienced in handling ‘‘everything for the office,’’ and has a fair 
following among dealers in his territory through contacts during the past 
five years. 
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Faloon has estab- 
Du Bois, Penna 
Mr. Faloon 
Marble & 


——— 


Commerce Department Trade Opportunities 
Inquiries sent to the U. S. Commerce Department from represen- 
tatives abroad Recognized business establishments can secure 
names and addresses on application to the Bureau of Foreign 


and Domestic Commerce at Washington, or to the district and 
co-operative offices, mentioning the file number of the trade 
opportunities wanted. 

Appliances, office, Berlin, Germany.—No. 1,754; agency desired 

Machines, calculating, Berlin, Germany.—No. 1,754; agency desired 

Machines, envelope sealing, Berlin, Germany.—No. 1,755; purchase 
contemplated 

Machines, numbering, Berlin, Germany No. 1,755; purchase contem- 
plated 

Machines, pencil sharpener, Berlin, Germany.—No. 1,754; agency 
desired 

Machines, stapling, Berlin, Germany.—No. 1,754; agency desired 

Machines, stapling, Berlin, Germany No. 1,755; purchase contem- 
plated 

Machines, typewriter, Berlin, Germany No. 1,754; agency desired 








DECEMBER, 1932 


RIBBONS - CARBONS - DUPLICATING INK 


A line that is distinctively different in 
its superior quality, uniformity and 
completeness. 


Ribbons in Reels, Boxed, Unboxed or 
under Special Imprint. Carbons for 


every need and condition. everywhere. 


Ca for our Special Offers) 


Send os" raz, f-- Gp* 


TEN TWENTY-SIX FILBERT STREET, 





( PORATIO ) 
TYPEWRITER RIBBON 


The Tybon Ribboner 
Machine 
“Reel Ribbon Economy” 


A proven method of reducing ribbon 
cost used by dealers and jobbers 








ACME STAPLES 


and stapling machines 
QUALITY FIRST SINCE 1894. The ma- 


chine and staples that guarantee not 


only sales but profits. Ask us how. 


Acme Staple Company 


CAMDEN, N. J. 











A 


: Have You 


a Frie nd—o: business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us 
the name, address and business and 
we will send a sample copy with 

our compliments. 


THE OFFICE APPLIANCE COMPANY 
417 S. DEARBORN STREET, CHICAGO, U. S. A. 
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A Trouble-free Duplicator 





Offices 


Economize with time and effort as well as money. 
Thousands of clear-cut printed copies hourly. 


POST-O-GRAF, INC. 
Wilkes-Barre, Pennsylvania 
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Tybon Duplicating Ink 
New and Better 


Quick drying—non-smearing. Clear, 
sharp reproductions. Will not harden 
on the pad. For all types 
of duplicating machines. 





PHILADELPHIA, PA. 








QUALITY PRODUCTS 
PRESSBOARD FILE FOLDERS 


MANILA FILING FOLDERS 


Plain or Indexed 


FILE GUIDES S CELLULOID TIP 
CARD GUIDES 


Plain or Celluloid Tabs 
Metal Tip File Guides—Black Steel 
Insertable Guides—Alll Sizes 
G. J. AIGNER CO., Manufacturers 


503 S. Jefferson—CHICAGO 


. @ J 


eee 
EK R E Fibre Transfer Case 
with 1,000 Folders 
To introduce our new Endurance vertical file folders— 
a folder of fine appearance and great strength—we will, 
for a limited time, give a durable fibre transfer case with 
pull drawer, free with each 1,000 folders. Dealers 
may have their own private brand if they wish. 
Here is Ames quality in an unusual offer—a fine op- 
portunity to wide-awake dealers to capitalize on the 
approaching transfer season. Write or wire your needs 
today. 
AMES SAFETY ENVELOPE CO. 
610 Atlantic Ave. Boston, Mass. 
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TRANSFER TO Ads 


Transfer time is just around the corner. 
You will need a good stock of ASCO steel 
transfer cases in the collapsible styles as 
well as steel document and card index 
cases. This year you will have to offer real 
value—so transfer to ASCO, the quality 
line at a popular price. Don’t be caught 
short. Check over your stock and order 
now! 


Art Steel Co., Inc. 


300 E. 145th St. 
New York, N. Y. 
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Nothing Else But... 


PENS 


of distinctively good quality 


TURNER & HARRISON PEN MEG. CO., Inc. 
1211 Spring Garden St. 
PHILADELPHIA, PA. 


Specializing on Imprint Lines Since 1876 











Acme Letter File Co. 


The pular priced 
STANDARD Dust 
Proof File made 
in five numbers. 


22 years engaged in 
the exclusive manu- 
facture of 


BOX 
LETTER FILES 
A complete line—bigger 


and better than ever 
for less. 


168 PARK ROW 
NEW YORK, N. Y. 





















The New Hanson 
No. 1546 Postal Scale 


Correct postage cost auto 
matically computed for prac- 
tically everything to be 
mailed, from an air mail 


letter or first-class (both do 
mestic and foreign) to parcels 
post shipments up to 2% 
pounds. This wide range of 
automatic computing is ac- 
complished on a single scale 
by means of a combination | 
of front and side dial charts. 
All figures are the 
New Rates in Effect July 6, 
and Oct. 1, 1932 
Complete details of this com- 
pact, handsomely designed 
and finished Hanson Scale, 
with trade proposition, sent 
to Stationers on request. 


HANSON SCA LE COMPANY “tuidxéo" 














Build your type- 
writer ribbon busi- 
ness under your own 
private brand. 


Reel business (144 
yards) our specialty. 


Write for quotations. 


Inter-State Ribbon & Carbon Co. 


MANUFACTURERS 
5913 Denison Ave., Cleveland, Ohio 
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Rr. nana DISTRI, 
' ” citi 7 
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Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 








Stanley R.Bristow 
24 Central Ave.West Orange,N.J. 
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Baltimore Index Mfg. Co. 


412-114 S&S. Calvert St., Baltimore, Md. 


(Specialists in Metal Tab Guides) 


Red, Blue, Orange, Green, 
Your name can be stamped in the Metal Tab 


An assortment of five colors: 


Black. 


Write for particulars 





Maryland 
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’ut your name here 





This H. A. style ink erad- 
icator will prove effective 
under every test you can give 
it. Why not use it under 
your own name and brand to 
gain additional publicity for 
your inks and adhesives dept. 
Many Commercial Stationers 
have adopted this plan with 
profit. Full details on re- 
quest. 


H. A. Ink Eradicator Co. 


1545-1547 West Farms Road, New York. N.Y. J 
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No. 700 = 


52 pages of information including illustrations of all types 
| of office mens of typewriter type—how to 




















test adding machines for accuracy, etc., etc.—at a nominal 
price of only 25c. 
Send for your copy today! 


RELIABLE 





aoe TYPEWRITER & ADDING MACHINE CORP. 
303 W. MONROE BY.. CHICAGO, IhL.... 
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RENT ONE for 1933 


Business 


In your early drive for 1933 business, 
carefully select the names of the 
people who can buy your goods; 
then rent an Auto-Typist ml send 
The Auto-typist is a pneumatically operated them the most ~ pa — — | 
typewriter thet types repetitive letters, in- * YOur command . . . the persona 
dividually, at a speed of 300 a day and re- — Ab, Re DY 
quires but « small part of a typist's time for one cent each. 


filling_in names and special_date. Ask us about our rental plan by 
which you can try out this method, 


x ‘i fi cootving the rental to the purchase, 

ree American Automatic 
Typewriter Co. 

602 No. Carpenter St., Chicago, Ill. 


i 











POSSESSES OSO 


Color in CODO 


Color in CODO containers helps you 
sell. Color in CODO typewriter 
ribbons and carbon papers, by re- 
taining your customers’ good will, 
helps you sell again. Strength of 
color is an outstanding feature of 
the CODO line. The permanence 
of color insures permanence of 
sales. 


CODO offers you an opportunity to 
become a leading distributor of 
ribbons and carbons. 


Full information of this up-to-date 
line will be sent on request. 


The CODO 


MANUFACTURING 
CORPORATION 
Coraopolis, Penn. 

New York Chicago 








OAKVILLE -AMERICAN 
PIN oneness 


NNN ee 


Rf 


OAKVILLE-AMERICAN PIN DIVISION 


Scovill Manufacturing Company 





URING 
@E6. US. PAT. Ore, 


WATERBURY, CONNECTICUT 


NEW YORK CHICAGO SAN FRANCISCO 





OAKVILLE “* The Yellow Box Line” 
Pins, Clips, Fasteners, Thumb-tacks, Tak-a-pins, etc. 


Oakville 
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STURGIS 


POSTURE CHAIRS & 
ALL-METAL STANDS 


Sold by dealers everywhere. | 
Write for particulars on this | 
complete and outstanding line 


Sturgis Posture Chair Co. 
STURGIS, MICHIGAN 











sticks firmly, but peels... 


This special adhesive, Grippit, holds like rubber 
bands—hundreds to the square inch—as long as 
you want adhesion. If you wish to change the 
position of paste-ups, to remove articles displayed 
on windows or walls, you can peel off Grippitted 
work like adhesive tape. . . Write for newly de- 
signed, larger tube —Free—to Harriman-Welts 
Products Company, 200 Summer Street, Boston, Mass. 


OUT OF SIGHT—SALES STOP 
Display ees ae Lettering 


The Right Pen for Every 
Kind of Lettering 
DEALERS: Send for assort- 
ment of 12 pens 3 of each 
popular size on special coun- 
ter display card for 30 days 

sales trial, prepaid. 

Dozens of stores in your 

neighborhood need COIT’S 

PENS and will buy them 

from you when = 
ASK YOUR JOBBER 

THE BRIDGEPORT PEN 


COMPANY 











AZORA 


| Azora air cushions and twirlers, two | 
highly practical accessories, are mak- 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


Above Below 
| THE AZORA THE AZORA 
| TWIRLER AIR CUSHION 
| RING (Cross-Section View) 


PAT. DECEMBER 21, 1915 




















XOy, 
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PAPERCLIPS © 


The Paper Clip with the Bull Dog Grip 


Luxon clips hold papers firmly lutely rust-proof cadmium fin- 
and securely—yet they slip off ished. Low Prices. Attractive 
and on easily. Flat—they take package. Counter display for 
up little space in the file or in dealers. 

the envelope for mailing. Abso- Write or wire 


16 Boyden Place, 


Art Wire & Stamping Company ‘“Newwa N. 5. 
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FREE FOR 7O0O YEARS THE WORLD'S 
GREATEST MARKETS 
ROUND TRI PS oo Spring Fairs of 1933 open March 5th. In one week’s time you 


TO TH E cover the offerings of 8,000 manufacturers—from 25 different coun- 
tries. 678 firms exhibit paper, paper goods, stationery, office supplies 


and equipment, pictures, books and graphic arts; 426 show wicker and 

>, wood furniture; 218 exhibit leather goods and traveling requisites; 164 
manufacturers show machinery for making paper, paper products, and 
graphic arts. 


Through this intense competition for the buyer’s favor, you enjoy all 


TRADE FAI RS the advantages of first showings, newest developments in standard lines, > iS 
profitable novelties—and the most favorable prices in the world today. as 





In addition—out of a special fund, which is in no way a hidden sales 
tax—you earn a refund up to 100% of your roundtrip transportation 
costs, an offer so popular in 1932, that ic is repeated for 1933. To 
secure rebates, you must register with our New York Office before sail- 
ing—write for details and for further information as to how the Leipzig 
Trade Fair applies to your business. 


LEIPZIG TRADE FAIR, INC. 10 E. 40th St., New York City 


IMPROVED 
MAILING LISTS | meregntenTeateD 


cresses of Live prospects. Get them from the original 
compilers of basic list information—up to date—accurate— 
guaranteed. Tell us about your business. We'll 
help you find the prospects. No obligation for 
consultation service. 




















STENCIL 
CORRECTION 
FLUID 


for all 
makes of stencils 


Bakelite cap 
cD Cellophane Sealed 


on 













a ) 4 QD 
tee e)8) page Reference l K and 
\— x - ~ . - ~ 

Ph ol | | iF . A ] AA 

sac D Viel Ing he / et FS oe 

\F : Gives counts and prices on 8,000 lines of busi- 
ness. Shows you how to get special lists by 


territories and line of business. Auto lists of all kinds, ORR ‘ . ° 
Shows you how to use the mails to sell your products j Attractive Display 


and services. Write today. Liberal Discounts 
R. L. POLK & CO. pPolk Bide. 
. ° ; ——_ ° roi, i SHRINK STENCIL 
Branches in Principal Cities WILL NOT PEEL FROM STENCIL 


World’s Largest City Directory Publishers 


Siting 00s Gustine, Butea Guittin, Pechane d Bows ted stethtee KOR-RECT-O CO. 23 Beaver St. New York 
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FROM NOW ON 


we shall fill your 
orders with 








“STEEL-STRONG” 
COIN TRAYS 





rovide the greatest convenience in BEACH'S 
ome od — wy pea a ote, "Common Sense” 
and require the least space in the vault. - 
Made of sheet steel, they last a life- Expense 
Books 





time. Enameled in colors indicating 
The ‘'Steel-Strong™’ Line Coin denomination of contents, capacity is 
Wrappers, Old Style, Automatic indicated on front of tray. Sold through 
and Tubular — Coin Bags and dealers everywhere; send for catalog 
Seal Presses Currency Racks 

er's Moistener. 941-943 CLARK ST. 


Storage Trays Bill Straps, 2 and proposition. 
Handy Wrapper Cabinets 
CINCINNATI, OHIO. BEACH PUBLISHING CO., 1351 Book Bidg., Detroit, Michigan 


containing calendars 
for the last half of 
1932 and all of 1933. 
































Write for prices and 
quantity discounts. 





asunean tesenes tans The C.L.DOWNEY CO. 




































Loose Leaf Rings 
ENVELOPE] | ,...... Sees 
SEALER as t cto 


g - Inside Diameters 
$ 00 Ope Easil 4%"—1.35 Per 100 

es , 1 “u"—I 50 cr) 

RAPID wet — > Neon y» i”—1.75 “ “ 

EFFICIENT _ J 1 14,"—2.65 “ “ 


Securely 380 “ 
Stack envelopes in tray, turn the crank and watch the 
sealed mail pile up. Office equipment dealers write for 
liberal sales proposition and sample machine on approval. 


THE OFFICE APPLIANCE COMPANY 
191-195 Devonshire St., Boston, Mass. 















For loose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals 


on our line of...... 


The E. W. Carpenter Mfg. Co. 
Bridgeport, Conn. 
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RIBBONS 


Sansom at Tenth Street 


U. S. TYPEWRITER RIBBON MFG. CO. 





CARBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Philadelphia, Penna. 








DEALERS WANTED 


for a patented typewriter 

cushion key, with advan- 

tages and merits no other 

key possesses. You'll get 

MORE key business by 
selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co. Inc., 
29 Columbus Place 
Brooklyn mB 














A Steady Repeat Item 


with National Acceptance 


The stock records of more than 3700 deal- 
ers located all over the country show that 
Clarotype is a star repeat specialty item. 
These records prove Clarotype is reliable 
and that this type cleaner is an office ne- 


» —_ cca OT 


th dern type cl 


IF so many dealers stock Clarotype 
and increase their orders year after 
year, it is an emphatic reason why 
Clarotype should be in your stock. 

Each month dealers order their first 
dozen Clarotype from our little 
monthly advertisement. Why not or 









der your first dozen’ The acceptance 

and merit of Clarotype will cause you 

to re-order og profitable item. he 

4 Clarotype Co., Inc., 16-P Hudson St., 
New York. 





MARKILO 








INDEXER STRIP 
TRANSPARENT 


GUMMED 
s FASTENERS 





MARKILO Envelopes are made in all ring-book sizes. 

MARKILO INDEXER Strip (blank-label) ready-to-cut. 
Transparent signals, card cases, etc. Sample on request. 

The Dozen System vs. Decimals, Booklet Mathamerica 25c 


Markilo Co., Mfrs.,936c W. 63rd St.,Chicago, U.S.A. 


meet 
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: Wh7 The — Man 


In times of depression, the kiddies 
are never forgotten. Put in a 
counter of toys for the holiday sea- 
son and help beat the depression 
by helping your own sales volume. 
Fulton Artistamp Sets should be on 
the Toy Counter. Write for cata- 
logue. With every order of two 
. dozen, a hand-colored silent sales- 


ee 



































} man 
kK Fulton Specialty Co. 
Elizabeth, N. J. 




















Sales Books 


Keep blank sales books on 
hand always. Big, steady 
demand; long margin. Get 
our prices before you buy. 
Also ask for liberal dealer agency 
on printed sales books, manifold 
books, cafe checks, etc. Orders 
easy to get, easy to handle. Bet- 
ter quality, ; arm service, 
closer co-operation 





Let us quote on books for your 
own use, too. 
ADAMS BROTHERS 
COMPANY 
Sales Book Makers Since 1890 
TOPEKA, KANSAS 

























Needed in every office 
Moore Maptacks Mct#! heads, 4 sizes. 


18 colors. For Sales, 
Advertising and Promotion Managers, 


Moore Marking Tacks ° sizes. Celluloid 


coverings. For 
pen or pencil markings on maps, charts, bins, etc. 


Moore Numbered Tacks ®'*** »e24s. 


raised numbers. 
To mark bins, drawers, shelves, etc. 


Moore Push-Pins & Push-less Hangers 


To hang maps and charts to walls. 






Your jobber can supply you, or 
wrile for special information 


MOORE PUSH-PIN COMPANY 
113-125 Berkley St. Philadelphia, Pa. 




















PELICAN-0O-TYP 
STENCILS 


are generally known for 

UNIFORMITY 

EASY CUTTING on any typewriter 
VISIBILITY when typing 

They produce long runs of clean, sharp 
copies without the use of a cushion sheet. 


Anumber of choice territories still open 
DEALERS: Ask for price list and samples. 


Manha 


Stencil Corporation 


| 
NEW YORK -4 





= 401 BROADWAY 
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New Air Mail Accuracy 


S>) Requires 
mS New 


Scales 





The Post Office Department now permits a variation of only five 
grains instead of one-thirt y-second of an ounce as heretofore. Old 
scales will not weigh to that fine precision. It is found in the new 
improved Triner Model 9 T Beam Postal Scale for weighing and 
checking air mail, foreign mail, and general mail. The United 
States Post Office pegerenens has placed an initial order for 11,250 
and since we received an additional order for 7,500 of these scales 


for use in various post offices. 
Air mail with insufficient postage goes by rail. Many letters which 
apparently require eight cents according to old scales, will require 
an additional thirteen cents because of new government exactness. 
This new scale will save costly delays and embarrassments. 
A LIVE OPPORTUNITY FOR STATIONERS 

This improved model is the finest as well as the only one which will 
meet the new requirement for accuracy within five grains. Impor- 
tant refinements which will appeal at once to intelligent business 
men have made this accuracy possible. 
Inform your sales staff of the new government accuracy in postage 
and build new friends now by featuring this new Triner product. 


Triner Scale & Mig. Co. 


2714 W. 2ist Street, CHICAGO 
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THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE $400 POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your 
business. 


Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stalioners and dealers in office equipment. 
It is conveniently divided into four sections, as follows: 
Organizalion; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects trealed and gives 
the numbers of the pages where the stationer may find sugges- 
lions on the particular phase of his business thal he may be 
interested in al the time. The subjects run all the way from 
account books to window dressing and are wrillen in such a 
way thal the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped inlo almost anywhere, and 
useful hints on a wide range of subjects, presented in a very 
readable form, will be found on every page 

—The Newsagent, Bookseller's Review and 


Stationer's Gazette. 


It was a distinctly good idea to bring together such a series 
of approved ideas, and the volume should meet with a warm 
—The British Printer. 


welcome. 


A good idea in ilself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LTD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 
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Indiana Desks can be shipped in pool cars 

with New Indiana Chairs, reducing freight 

and improving the service. We shall be glad 
lo quote figures. 


- — 





A REAL 
WINNER 


Our No. 800 series 





105 


This is the revised 800 line in Louis X VI Period, refined and stepped up in quality of materiala, 
general design, convenient spacing and durable finish. All the panels and the top are genuine 
American black striped walnut or genuine mahogany veneer built up. The drawer fronts 
and posts are red gum. There is more actual value in the dependable construction and design 
appeal of this improved desk than in anything heretofore produced anywhere. Examine the 


illustration carefully. 


An attractive folder is ready for you for the asking. The new No. 800 is a winner, based on 
orders and re-orders. It’s what the public wants; style, qualily and price. Order a few and be 


convinced, 


Indiana Desk Company, Jasper, Indiana 
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MON 
BUREAU 


LE MAGAZINE DE LORGANISATION 
COMMERCIALE & INDUSTRIELLE 


Comandante Ors ¢ Co EOrTE 
+." e-mtre eee 
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9? To us “M.B.” stands for “MON BUREAU” 
To you “M. B.” stands for““MORE BUSINESS” 


This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 
know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 


M. B. claims to be the most valuable advertising me- 
dium in France as far as business circles are concerned. 
This is a very logical and simple proposition; M. B. has 
been the first publication to advocate modern business 
methods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only is 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 


Ask for free copy. It is very likely to mean a most profit- 
able turn in your affairs, 


ING MANAGER MON BUREAU, 186, Faubourg St-Martin, Paris Xeme Arrt. (France) 
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UNWRITTEN SPECIFICATIONS 





AUT 


{i 
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for Upholstery Leather 





AIA ATCT 





, for upholstery leather are of two kinds: 


those with which we are all familiar—the kind of leather, the 





A AUT 





finish, the color, the number of skins desired, or the cut-to- 





measure size. But behind these familiar terms are the unwritten 





| specifications on which reputations are made or lost. 


Satisfactory service; long, useful life; absence of cracking ; 


bas “—T , 
durability of color; minimum of care—these are important to every 





tH) 
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A 


user of leather, but they are never included in the written specifica- 





HI 





tions. These unwritten specifications may be implied in the pur- 


iN} 


UU 





chase of upholstery leather but only the honesty of the tanner, plus 


TAHT 





his scientific and chemical ability, plus the experience of his work- 












men may be depended upon to include these important essentials. 


It is important, therefore, in the purchase or specification of 
upholstery leathers to look beyond the written specifications and 
the price, and to consider the reliability and reputation of the 


leather manufacturer. 


tt 
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EAGLE-OTTAWA LEATHER CO., Granp Haven, Micn. 














FOR ALL SEASONS 


+ 


@ Here are practical items — good selling items, 
all the year ’round—and particularly appropriate 
for the Holiday Season. 

Your customers are buying gifts—not only for 
the family but for employees and business asso- 
ciates. Such gifts are hard to select and they will 


DESK MEMO. Size 9%sx6"%s inches. Brown 
levant grain craft-leather cover. Price each 
$1.75 list. 








RECIPE BOOK. 
Size 8x 5% inches 
Crushed grain imi- 
tation leatherin red, 
blue or green. 100 
ruled sheets. Price 
each, $1.50 list. 


ZIPPIT CARRY-ALL. 
For 11x8% sheets. Three 1- 
inch rings. Two pockets. 
Brown leather at $6.50 list 
and brown imitation leather 
at $4.75 list. 








welcome your suggestion of these items—and give 
you some nice orders. 

A suggestion for you. Have your inside sales peo- 
ple suggest these items to every customer. Have 
your outside salesmen carry samples with them all 
the time. They will secure worth-while business. 


Ask us for attractive window and counter display 


cards for Zippit Carry-All and the Recipe Books 





WILSON-JONES COMPANY 


KANSAS CITY CHICAGO NEW YORK 














It’s an UNDERWOOD 


Ready to do an Underwood typing job 


...and that means... COMPLETE 


First, | nderwood designed a really complete 
typewriter. A typewriter with both upper case 
(Capitals ) and lower case (small letters)... 
with a standard keyboard of 42 keys,writing 84 
characters. The Underwood Junior Portable. 
Second, Underwood priced this new Under- 
wood Junior Portable at a price that is well 
within the means of every family...the lowest 
list price at which a complete portable writ- 
ing machine has ever been sold...$34.50. 
Built by the typewriter leader of the world, 
the Junior maintains the Underwood tradi- 
tion of exclusive mechanical features and the 
world-famous reputation for ease of opera- 
tion, accuracy and durability. It is the ma- 
chine that thousands have been waiting for... 
that thousands will want to see...that thou- 
sands are ready to buy and are buying today. 
It is the typewriter that is already sending 
sales curves shooting upwards for hundreds 
of progressive business equipment dealers... 


the portable to stock and to sell in quantity. 


Typewriter Division 


UNDERWOOD ELLIOTT FISHER COMPANY 
Typewriters * Accounting Machines ¢ Adding Machines 
$42 MADISON AVENUE, NEW YORK, N. Y. 


Sales and Service Everywhere 


A Yew PORTABLE 
TYPEWRITER ,. 





SPECIFICATIONS... That Win Sales 


1. 
2 
= 
3. 

1 
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Standard keyboard 42 keys, 84 characters. Pica type. 


. Standard carriage shift with left hand shift key and shift lock. 


Standard combination carriage return and line space lever 


. Right hand cylinder knob, paper release and carriage release levers. 
. Margin rack and left hand margin stop. 

. One-color standard size ribbon with manual ribbon reverse 

. Black crinkle finish, with bright metal parts nickeled 


. Weight —9% pounds. 


Price, $34.50. With overnight type carrying case, $37.00, 


. Easy payment plan 


UNDERWOOD /“““t PORTABLE 














